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“Dressing [able 


Helpful Suggestions That Will Please Customers and Bring 
Profits to the Jeweler 


in fashioning every item of household use, lovely 
toilet accessories are to be had at moderate 
prices in a wide range of colors and fascinating designs, 
so that any woman can have an enchanting dressing table 
who wants it. The problem for the modern day woman is 
to choose among the vast assortment of designs, taken 
from all the great art periods of history—to decide 
whether she will be Cleopatra, Lucrezia Borgia, Madame 
Pompadour, Priscilla Alden, Josephine Bonaparte, or just 
modern post-war French—says a writer for the National 
Jewelers’ Publicity Association. 

In any case, her appointments should be appropriate to 
the type of dressing table selected. If it is of Colonial 
design, with a long, flat top and wide, frilly satin skirts, 
her choice of toilet prerequisites might well be in silver, 
which has both simplicity and dignity in keeping with the 
Colonial tradition. Of course, silver is the one material 
that goes with anything, but it has an especially rich 
gleam against a background of pale shimmering satin. 

The jeweler can also suggest to customers many curious 
little ornaments and boxes of one sort and another in 
silver that are not so easy to find in other less malleable 
materials. Beside the usual set of 10 pieces, there are 
silver atomizers, glass jars and bottles with silver stands 
and tops, silver candlesticks, vases, photograph frames 
and clocks, cigarette boxes and lighters, and adorable little 
a statuettes and mascots to furnish an individual 
ouch. 

Incidentally, sterling silver is always a clever choice 
from the standpoint of thrift, since it is generally im- 
Pervious to knocks and scattering drops of perfume, and 
thus lasts for a lifetime, to be handed down in an im- 
pressive paragraph in a will. 

Less hardy, but infinitely appealing in their soft colors 
and painted miniatures, are some of the newest colored 
enamel sets which are most appropriate for one of those 
Convenient little folding satinwood dressing tables of 18th 
century design—the type favored by the Marquise de 
Pompadour, who received callers and carried on important 


Nin that the skill of renowned artists is employed 


affairs of state while performing her morning toilette. 
Some of these are of silver or gilded silver with colored 
enamel inlays, and others are of plain enamel in soft pastel 
tints—gold, green, rose, mauve and blue. The newest de- 
signs favor modern angles, the triangular peaked mirror 
and brush being particularly favored. Additional accesso- 
ries, such as trays, atomizers, flower vases and bowls, 
cigarette boxes, small cosmetic boxes, dainty boudoir clocks 
and framed miniatures also are to be had in these highly 
ornamental materials. ; 

For the new “modern” contrivances known as dressing 
tables there are sspecial “modern” prerequisites, made of 
gleaming metals (sometimes of sterling silver) with one 
angle imposed upon another. The trays of these sets look 
as if they were made of pieces of broken mirror cleverly 
pieced together, while sometimes the mirrors themselves 
appear (to us, we confess) as if they were lacking a piece 
or two. A form of standing mirror frequently seen con- 
sists merely of a pyramid of glass framed in a narrow 
border of green metal. 

However, the modern touch has greatly improved the 
design of toilet appointments in general. One no longer 
sees a round mirror accompanied by an oval-shaped brush, 
and some of the new snub-nosed brushes have the wide 
end of the triangle at the top. 


HE finest and most expensive toilet articles are made 

of 14-karat gold, very simply chased or engine-turned, 
sometimes possessing merely a beveled edge by way of em- 
bellishment. They find their most fitting background, like 
gold goblets and service plates, in a sumptuous Italian 
Renaissance or Louis XIV setting—upon a dressing table 
draped in the Venetian mode—but so plain is their design 
that they appear to advantage in a leather traveling case. 
A fine gold toilet service, like a well-matched string of 
genuine pearls, costs a lot of money, and has come, in a 
way, to be a symbol of wealth and luxury with the general 
public. For this reason toilet articles, heavily bordered 
or encrusted with gold, or made of gilded bronze, have a 

(Continued on page 47) 
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Diamond replica of old 
French windmill used 
as a brooch 





NE of the most popular gifts for the New Year in 

France is the new watch, made to be slipped into 

the handbag, when not required. 
watches look like very short spectacle cases, the two ends 
of the case are pulled apart and the watch is open. 
case is made in fine gold, with incrustations, the two halves 
of the case fitting one into the other, to meet, so as to con- 
ceal the watch. Pulled apart, the dial is visible. 
watch is octagonal and has a dial in jasper green enamel. 
Underneath each numeral showing the hour there is a tiny 
diamond, incrusted in the dial. The mount is in platinum, 
at each angle of which there is a diamond, incrusted. The 
hands are in gold, with an outline in platinum, while in 
the center there is a tiny ruby. The watch is slightly 
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Head of suit of armor 
employed as a brooch 
motif 





" . , ' brace 
Dainty Gem Encrusted Watches and Diamond Set Platinum Bracelets Seen in Paris {tt 
. . ; ; times 
Shops—Chic Brooches in New Designs. maste 
od 
chain, and there is very little risk of its falling from the ni ts 
pocket. It is essentially suitable as a gift, having nothing B noun 
Closed, these ostentatious about it. spaces 
; , di 
This OMEN’S wrist watches run extremely small, a — 
well as narrow. In fact, it is difficult to see the dial Bhpae) 
at all, much less the figures upon it, so minute are the Bopiog , 
The latest models. The illustration on page 33 shows a minia- compo 
ture watch for a woman. It is in platinum, rectangular in Bihore 
form, with a dial in ruby red enamel. The shape is slight- Bonds 
ly elongated, while at either end there are two large di Bi; 9 » 
monds, cut square, while above and below there are two Baithoy 
baguette diamonds cut in lines in the form of sticks. 00 Bappeay 
either side of the watch are five mounts in platinum. Up0ol Byorn j 
each of these 10 mounts, disposed five on either side of th Bicsire, 


“bomb-shaped,” to match the case, that is also slightly 
raised toward the middle. These watches, often carried as 
well as a wrist watch, make one of the nicknacks, that are 
so costly, but are regarded as absolutely indispensable to 
the lady of fashion, who regulates the filling of her hand- 
bag by the latest mode, in spite of the fact that maybe the 
tiny watch will never be seen, but remain among the vari- 
ous vanity boxes concealed in the depths of her bag, never 
noticed. The great advantage of the new watch is that 
it is practically unbreakable, and for this reason it is per- 
haps more popular as a man’s watch than a woman’s, as a 
larger model of the same kind slips into the waistcoat 
pocket very conveniently. It naturally needs no watch- 





Diamond set platinum bracelet rich in design and delicate in workmanship 


watch, there is a baguette in sapphire, each baguette be 
ing of a different length, like the platinum mounts tha 
support them. The watch is mounted to the baguette ina 
manner that leaves it supple, so that the mount can take 
the shape of a bracelet. The ribbon of the bracelet is i 
damasked moire ribbon, with a slide in platinum, incrustei 
with three diamonds, while the clasp is in platinum. This 
type of watch is one of the trifles that fill the show wil 
dows in winter time, as wrist watches are very presentable 
can be very costly or the reverse and are suitable for gifts 
Tradesmen say that the demand for the very finest wrist 
watches, with beautiful workmanship and novelty of d& 
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This charming platinum bracelet watch is extremely small and narrow 


sign, is very large indeed this year. A watch is often 
valued by its owner in proportion to the delicate crafts- 
manship, as well as on account of the unique design, which 
sone of the most important points in a miniature watch. 


@ HE bracelet illustrated herewith is composed of three 

motifs, each diagonal in shape, the center diag- 
mal being larger than the two others, to match. Inside 
ach diagonal is a large rectangular emerald, square-cut, 
ghile the diagonal is filled in with diamonds, on the four 
sides of the large central emerald. The three diagonal 
motifs are joined by small platinum lozenges, with open 
york, that are mounted in a supple manner. On either 
side of the principal motifs, the small platinum lozenges, 
with open work patterns, are continued, 10 on either side, 
tocomplete the bracelet. The clasp, to close, is in platinum 
and is square in shape, with a large diamond. 


HE Maltese Cross bracelet is a specimen of what is 

‘now being worn very largely in Paris, luxury in 
bracelets being very fashionable. In fact, a jeweler says 
that no expense is too great for fine bracelets that some- 
times cost more than a necklace. This rich bracelet, a 
masterpiece of design and delicate workmanship, is com- 
posed of five principal motifs. Each motif is in platinum 
and forms a Maltese Cross. This cross has a big diamond 
in the center. Each of the branches of the cross is 
mounted with baguette diamonds, placed in bias. The 
spaces between the “arms” of the cross are filled in with 
diamonds of different sizes to make an uneven surface. 
The whole of each motif, making up the five motifs of the 
bracelet, is slightly bomb formed. Between each of the 
chief motifs there is another smaller motif, used as a link, 
composed of a large pearl. Above and below the pearl 
there is a bomb-formed mount composed of baguette dia- 
monds. At either end of this motif, above and below, there 
is a small, crown-shaped motif, set with tiny diamonds. 
Although the bracelet is large, it is not heavy, as might 
appear, and is typical of the kind of bracelet that is being 
worn just now, when something substantial and costly is 
desired for the occasion in question. 


ARIS women are looking to the age of chivalry, when 

knights wore armor and their ladies wore gowns trail- 
ing to the floor—for their modern fashions. They pass by 
he long dresses, but many of them have taken a fancy to 
“Me armor. Chains of mail are not yet adopted by the 
modern woman, but the heads of suits of armor are the 
last word in Paris for designs for diamond brooches. 








Armored gauntlets, with their elaborate cuffs and medie- 
val spears, likewise share the popularity of this new fad 
for jeweled pins that recall the moyen-age. The recent 
centenary of romanticism, celebrated in. France. at the 
ancient town of Carcassonne, may have been responsible 
for the beginning of this new vogue, says a writer for the 














New diamond studded platinum watch for the handbag 


National Jewelers’ Publicity Association. Vinot de Bar- 
mont, a designer, was one of the first to hunt out the suits 
of armor in French museums and use their decorative lines 
to make jeweled brooches. The sketch on page 32 shows 
one of his recent designs. 


¢ IAMOND replicas of the two old windmills that Paris 

has treasured on the Montmartre hill for so many 
years, are a new Paris craze. Miniature reproductions 
of these old landmarks remind fashionable shoppers, from 
rue de la Paix jewelers’ windows, of the famous days: when 
Montmartre was a little village in itself, and not the center 
of Parisian gaiety that it is today. . Many traditions are 
allied with the old Paris windmills. At one time they were 
the center of a great quarrel. The humble citizens of the 
village of Montsouris—at that time on the outer edge of 
the opposite side of Paris, and now an important section 
of the city itself—rose up in revolt and tried with pickaxes 
and shovels and fists to kidnap one of the windmills and 
return it—they said—to its original home. For many 
years both the windmills rested unnoticed by residents of 
Paris, save as landmarks. In recent months there has 
been an effort to preserve them by reinforcing their foun- 
dations and repairing the wood of their structure. Etchers 
and painters now crowd around them daily, to preserve 
them in line and color, and jewelers put their newest dia- 
monds into pins that become tiny, flat windmills, like the 
windmills of Montmartre. The diamond windmill sketched 
on page 32 is a clever designer’s version—its front wall 
opens to reveal the face of a tiny watch. Contrasting spots 
are emeralds. 





7; 


YW uv if GPR, 
17 OOK 














Emerald and diamond set platinum bracelet 


in striking new design with a large diamond embedded in the clasp 
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A Substantial Victory in the Fight for Honesty 


is hoped that the affirmance by the United States 
[Creu Court of Appeals of the sentence previously 
passed on a bankrupt Chicago jeweler for fal- 
sifying his credit statement, will have a salutary 
effect upon those commercial crooks who have no 
scruples about a dishonest failure or about lying to 
get credit to which they are not entitled. The sen- 
tence in this case, of a year and a day in Leavenworth 
Prison, and a fine of $1,000, came after a conviction 
on the charge of using the mails to defraud, the de- 
fendant having issued statements in January 1924 
and 1925, which were mailed to credit agencies or 
creditors and which proved to be absolutely false 
and inaccurate as representing the real liabilities of 
the corporation. 

The fact that mailing such a false statement is 
apt to land a man in jail may be bad news to some 
of these crooks, but it is pleasant news to the thou- 
sands of honest retail merchants who get credit on 
4 proper basis and pay 100 cents on the dollar on 
their debts. The elimination of the credit crook is of 
more importance to these honest merchants than it 
even to the creditors of the swindler who lose by 
his actions. For the creditors lose only the amount 
of their claims against the bankrupt whereas, the 
honest retailer has the very life cut out-of his busi- 
ness by reason of the handicaps he suffers through 
the fact that his unscrupulous competitor in the end 
PayS so little for merchandise and is able to take 
away his trade. 

_M this particular instance, the thanks of the 
Jewelry industry should be extended to the National 
lation of Credit Men and those in our trade 
cooperated with this body in engineering the 
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prosecution and fighting it to a successful conclusion. 
They have proved to the crooked merchant that not 
only is he liable to imprisonment for violation of the 
Bankruptcy Act in case of a dishonest failure, but 
he is also liable to a stiff term whenever he mails a 
statement for credit which is false in its essential 
particulars. The fact that special funds are pos- 
sessed by the Credit Men’s Association and the 
bodies in our own trade to fight such crooked prac- 
tices should, in light of this recent decision, make ~ 
the commercial crook pause before attempting to ob- 
tain credit on a false statement. A few more similar 
convictions may drive home to these gentry, the 
knowledge that they “can’t get away” with such 
practices any longer. 





The Investigation of the Chain Store 


HILE the chain store system has not yet 
made much headway in the jewelry field 


compared to the way it has extended its in- 
fluence in other industries, nevertheless, it is with us 
to some extent and seems to be growing. Therefore, 
there has been considerable interest in industry in 
the report that the Federal Trade Commission’s in- 
vestigation of chain store operations now is active- 
ly under way. Although the Brookhart resolution di- 
recting the inquiry was approved by the Senate last 
spring, the Commission was unable to proceed for 
several months because of limited funds and person- 
nel. It was not until a short time ago that actual 
work was started. on the survey and because of its 
scope it will be the better part of a year before it is 
completed. ; 

The investigation will cover the operations of chain 
and independent stores in all parts of the country. 
Members of the Commission’s economic and legal 
staffs will investigate conditions in a score of cities. 
Among these will be the cities selected by the United 
States Census Bureau, as representative distribution 
centers, for its trial census of distribution taken in 
1927. This list included Atlanta, Baltimore, Denver, 
Fargo, N. D.; Kansas City, Mo.; Providence, R. I.; 
San Fransico, Seattle, Springfield, Ill.; Syracuse and 
Chicago. As this number is not regarded as suffi- 
ciently comprehensive geographically, the Commis- 
sion’s agents also will visit other cities in various sec- 
tions of the country where it is thought that inquiry 
would produce information having a direct bearing 
on the methods and effects of chain store operating 
and merchandising practices. 

While chain stores have developed most intensively 
in the East, it is recognized that they are also in- 
vading the South and West, and this factor will be 
taken into consideration by the Commission in the 
conduct of its inquiry, particularly with respect to 
the change in competitive conditions that is brought 
on with the penetration of chain stores into new terri- 
tory. 

Chain store officials, manufacturers, jobbers, 
wholesalers and retailers will be interviewed by the 
Commission’s representative in the quest to deter- 
mine not only the physical characteristics of chain 
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store business, but also its potentialities for good and 
evil. But the Commission’s investigation has a legal 
as well as an economic aspect. The Commission is 
directed by the Senate resolution to determine wheth- 
er the trend toward consolidation of chain store sys- 
tems has resulted in violations of the anti-trust laws 
and whether their methods of merchandising have 
created oppressive competitive conditions requiring 
remedy under either the anti-trust statutes or the 
Federal Trade Commission Act to prevent unfair 
methods of competition. 
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total importations of $1,156,664, while in the cor- 
responding six months of last year, we supplied 
shipments amounting to $432,942 out of a total 
importation of $782,871. The country standing 
second in jewelry shipments is Czechoslovakia which, 
in the last six months, is recorded to have supplied 
shipments of $246,715 as against $129,333 the 
year before. Although supplying less than half the 
amount of the United States, it is evidently a com- 
petitor to be reckoned with owing to the growth in 
its trade. 





The Commission will de- 
termine, for example, 
whether in any instances 
the buying power of a 
thain store system has 
resulted in cornering the 
supply in any commu- 
nity of any staple com- 
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As far as watches are 
concerned, Switzerland 
dominates the Canadian 
market, with importa- 
tions of $488,400 out of 
a total of $723,376, the 
United States coming 
next with shipments of 


modities. extends $226,246. Germany 

It is reported that ' dominates the market in 
there are approximately Hearty Greetings and Best Wishes clocks, with shipments 
5000 chains doing busi- of $247,113 out of a to- 
ness in the United fora tal of $469,344, the 


States today. At least, 
this is the number the 
Federal Trade Commis- 
sion expects to investi- 
gate, but not 1 per cent 
of the number is at 
present existing in the 





Happy and Prosperous 
New Vear 


United States coming 
second with shipments 
of $138,554. Great Bri- 
tain dominates the mar- 
ket in silver and electro- 
plated wares for out of 
the total silver imports 








jewelry trade. However, 

the facts which the Commission may unearth in this 
investigation may determine whether our industry is 
to have to meet this problem so important in other 
trades or whether it can successfully fight the chain 
system. 

One reason that it has not progressed in the jewelry 
field is that success in retail jewelry merchandising 
is closely associated with the character, personality 
and reputation of the man who conducts the store; 
whereas, the success of chain stores has been hereto- 
fore in fields where the merchandise and the prices 
at which it is sold have been the main factors con- 
sidered by customers. The best weapon the jeweler 
can have against his chain store competitor will lie in 
the personal good will which he and his organization 
have built in the community, and the stronger this 
element is developed in our industry the less chance 
there will be for the invasion of the chain store 
system. 





The Canadian Market for American Jewelry 


and Timepieces 


HAT the Canadian market for jewelry is an 
important one for our manufacturers is gen- 
erally known but many people do not appre- 
Ciate the large percentage of the total imports of 
jewelry into the Dominion that come from this 
Country. As shown in the table statistics of imports 
for the six months ending September, last, pub- 
hed on page 61, the United States this year sup- 
ied jewelry to the amount of $527,742 out of 


‘manufacturers supplied $133,936. 


of $177,198, British 
In electroplated 
ware out of total imports of $664,319, there came 
from Great Britain shipments of $509,226 in the 
half year. In both of these lines also the United 
States had second place. 

A study of the Canadian import statistics which 
are published from time to time in our columns 
should interest manufacturers in all jewelry and 
allied lines, for, while they show clearly the size 
of the Canadian market for our products, they also 
indicate that it is a market in which we must fight 
to maintain our position and influence. 





Joel’s Statement on the Diamond Situation 


F there is any man who can speak authoritatively 
I as to the conditions of the diamond industry, it 

is S. B. Joel, the South African magnate, whose 
dominating interests in the various diamond mines, 
as well as other enterprises of South Africa and in 
the Diamond Syndicate of London, put him in a posi- 
tion of influence and authority in the diamond world 
that has been attained by no other man. Mr. Joel’s 
statement made before the meeting of the share- 
holders of the Johannesburg Consolidated Investment 
Co., Dec. 4, at which he presided, covered the dia- 
mond situation in detail and the publication of this 
in London has put a distinct quietus on all the wild 
stories as to the effect of alluvial product upon the 
diamond market. This statement, which appears in 
full in another column of this issue, was published 

(Continued on page 47) 
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This charming mod- 
el has selected an 
ostrich plume fan 
tocomplete a dainty 


Photo by Joel Feder 





and is now seen again in all its former glory. Car- 

ried with the latest costumes, it is chosen to match 
the gown and is seen at fashionable gatherings. Almost 
an obsolete accessory for some seasons, fans are now being 
displayed in the up-to-date London shops in a variety of 
attractive materials and designs. 


7 HE fan has returned to favor with Dame Fashion 


E “Christmas presents for men” problem was 
solved in an ingenious way this year by a number of 
~ young London society folk who presented their men 
friends with motor mascots in silver gilt, silver or colored 
thamel, each mascot having some personal significance. 
model in miniature of the owner’s favorite dog, of his 
tae horse with the jockey resplendent in his racing colors, 
even of himself golfing or in polo kit, are a few of the 
hovel ideas originated by these modern young people, says 
the London correspondent of the National Jewelers’ Pub- 
licity Association. 
“He craze started with the mascot given to Prince 
thibu as a wedding preseut. The Prince is an ardent 
Sportsman who hardly ever misses a winter sports season, 
and his mascot shows him skiing down a steep incline and 
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costume which in- 

cludes a careful se- 

lection of appropri- 
ate jewels 


‘Fashion YF elcomes Return o if the Fan 


Young London Society Folk Turn to Miniature Silver and Enamel Mascots—Short 
Pearl Necklaces Held by Large Jeweled Clasps 


preparing for a jump. The figure, modeled in dull silver, 
seems to quiver with life and every detail of the equipment 
is perfect even to the straps on the boots. Prince Chichibu 
always skis in goggles—so does his mascot 


(0) ITH jewelry more popular than ever before, Christ- 
mas gifts for women presented no difficulty this year, 
and the Mayfair shops were wonderful to look upon with 
their splendid array of brooches, bracelets, necklaces, rings, 
earrings and vanity cases, in all the colors of the rainbow. 
The advantage of jewelry is that the schoolgirl can find 
something to suit her purse as easily as the millionaire. 
For him, there is the ring, watch, scarfpin, chain and 
many other accessories. For her, one fashionable Regent 
St. shop made a specialty of inexpensive gold bar pins with 
a quaint bird or beast at one end. The body of the creature 
is formed of a real blister pearl—a pearl that is slightly 
irregular in shape—the head, wings and feet are of colored 
enamel, and the pin is of gold. There is, for instance, a 
most comical penguin with a pearl for his body, and black 
and white enamel for his head, webbed feet, and long 
wings folded solemnly across his chest. In the same series 
may be seen an owl, with the correctly wise expression; a 
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rabbit; a kangaroo; dogs and cats of all breeds, as well as 
every other kind of feathered creature. The swallow, with 
its delicate wings in opalescent blue enamel, is one of the 
most charming. The shaded enamel glints just as a real 
swallow’s wing does when the sun catches it. 


ORE expensive is a brooch which shows two excited 

cockatoos facing one another on a perch. Their inch- 
high bodies are lowered, their diamond wings flutter, ruby 
eyes gleam, and their black onyx beaks are opened wide; 
even their tiny yellow combs seem to quiver with excite- 
ment. Another new double brooch has a peacock’s feather 
at either end, with an oval emerald in the middle, and dia- 
mond-set fronds springing from a curved central vein of 
baton cut sapphires. This line of blue is hardly thicker 
than a strand of silk. 


HAT may be considered the last word in fashionable 

jewelry was on view for the privileged few at the 
Mayfair Hotel in London the other evening when Cartier, 
Worth, Emile and Callot Sceurs combined their talents in 
an effort to show just what real frocks, coiffures and 
gemmed pieces should look like when in perfect alliance. 
These people are masters in their respective fields and the 
creations with which they draped and festooned their man- 
nequins made even hardened society women emit little 
gasps of envy. From the trade viewpoint there were a 
number of interesting little pointers in new jewelry styles. 
There were no long pearl ropes. The majority of pearl 
necklaces displayed reached barely to the neck of the front 
part of the gown. This would indicate that the long neck- 
lace is not to be fashionable for the time being. But these 
short necklaces had enormous jeweled clasps. And what 
necklaces! Some of them were valued at $400,000 each. 
Each pearl in the strings was perfect. A globule of living 
beauty. In addition to the short necklaces there were the 
earflap bandeaux. Worn with draped brocade gowns these 
gemmed headpieces gave an Egyptian touch to the profile. 
A sort of drooping earpiece extended from either side of 
the bandeaux. It was only the other day that M. Cartier 
predicted a new type of tiara which would fit low down 
onthe brow with a downward swoop and the largest por- 
tion of the design at the rear. 


THER jewelry pieces featured at this parade included 

emerald, diamond and pink topaz pendants of very 
large proportions, shingle ornaments, such as slender dia- 
mond combs for keeping curls in place, solitaire diamond 
rings, shoulder ornaments and, of course, the inevitable 
bracelet. The pendants were worn on one side of the 
breast like honorary decorations and were very conspicu- 
ous. The shoulder jewelry was most elaborate, consisting 
for the most part of massive uncut colored gems such as 
emeralds and rubies, each finished with a small fragile 
tassel of diamonds. As stated, there were no long necklaces 
and no jeweled or plain girdles. Finger rings were worn 
singly, but diamond and colored gem bracelets were worn 
en masse. Every shingle had its jewels, the most artistic 
being a comb that fitted around the back of the shingle 
line, finishing at the ears. Coiffures showed longer hair 
at the back and not so much curl, especially at the back 
of the neck. The style may be set down as “semi-crop.” 
Only certain pieces of jewelry were worn at one time, and 
howhere was there a tendency to crowd on a whole outfit 
of gemmed pieces with each gown. Earrings were _ not 
particularly noticeable. Lady Cunard was hostess at the 
parade, and the precautions taken to guard the gemmed 
Pieces exhibited, which included a $680,000 diamond and 
emerald necklace, were of the simplest character. 


OME new things in semi-precious jewelry made their 
S appearance for Christmas gift buyers. They intro- 
duce what is known as the “beetle’s-wing” note in contrast 
to sparkling marcasite and crystal. A similar effect is ob- 
tained with black pearls and iridescent pearls. A necklace 
of “beetle’s-wing” pearls displayed by Reville has rondels 


~ 


A dainty little collar of ‘tri- 
angles slung on a thread- 
like chain of platinum shown 
by Reville. The triangles 
are of alternating seed pearls 
and imitation diamond ob- 
longs. A suitable neck orna- 
ment for a girl 





of white pearls and diamond wheels and 1s at once original 
and artistic. Then there are the bracelets of oddly shaped 
slabs of onyx carried out in an alliance of highly polished 
steel and intended for use with the tailor-made suits or 
afternoon gowns of velvet or satin. The semi-precious 
and manufactured gem set pendants. and earrings are in 
sizes larger than ever. The stud earring which is suitable 
for only one type of face is giving way, in general, to 
the long pendant piece. Some of the new earrings are 
remarkable copies in manufactured gems of the old French, 
Italian and Spanish designs. A long string of small pearls 
twisted and plaited to form a rope has an emerald and 
diamond ring which acts like a slip-knot to keep the rope 
in place. 


NE of the newest black gowns, the long panels of 

which drape the skirt and almost touch the ground, 
has beautiful shoulder straps of various colored gems. 
This gown is in demand by fashionable society women. 
The Comtesse de Jumilhac, a Chicago woman by birth, 
recently purchased one of these creations with the gemmed 
shoulder straps. 


HE new clasps of crystal and silver are everywhere 

seen worn with the latest frocks. The clasps are used 
low down at one side to hold the folds of the draperies that 
are a feature of the gowns. Smaller crystal and silver 
clasps are worn with the hat. Strings of real pearls are 
worn with the crépe-de-chine frock and fur trimmed wrap- 
coat. Onyx and silver pins are worn in the velour and 
felt hats. A novel choker necklet is made of ermine tails, 
the two black ends being held apart by three pearl beads 
—a black one in the center and a white one on either side. 
Ermine tail bracelets can be had to match, while a handbag 
in similar material has the tails worked with small black 
and white pearls on a silver surface. 
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ITH the prog- 
Wy ress of the sea- 
son, attractive 
matching vanity sets are 
gaining popularity. They 
are laid up now in three 














— §ni four piece combinations which include in the various 


little cases lipstick and powder compact, rouge and eye- 
iow pencil. Added to these vanity pieces there are also 
inluded in some of the larger sets the smoking things as 
wil. In the three piece vanity set sketched at the top of 
the page, the large box is a combination match-holder and 
tgarette case. The powder and rouge are contained in 
the second box, while the third little article is a cleverly 
constructed lipstick 
holder. This particular 
set has gold for its 
foundation material in 
a pale tint, with white 
gold in an encrusted de- 
sign for the corner deco- 
rations and the central 
plaques. A tiny watch is 
set in the center of the 
cigarette case; small 
sapphires are mounted 
in the corner decora- 
tions and in the center 
motif on the vanity box 
and on the top finish of 
the lipstick container. 





“J HE latest develop- 
ments in short little 
decorative coats for 
wear with both day and 
evening dresses are fea- 
tured by one of the lead- 
ing Fifth Avenue dress- 
makers. They are re- 
peated in the gown 
material for day wear 
using the material of 
the skirt for the coat, 
but the trimming of cuffs and collars use the under blouse 
textile. These little coat dresses for lunches and informal 
moon wear are carried out in velveteen, morocain and 
ttépe de Chine. In the illustration there is shown one of 
ie coat dresses which has newly arrived from Paris. It 
8 developed in blue twill for the coat and skirt and in 
¢ flannel for the under blouse. There is blue and red 
lan embroidery to trim the collar and cuffs and make 
border and a deep pointed decoration on the blouse. 
flannel of this blouse is exceedingly fine and soft and 
itself particularly well to this bold colorful wool 
embroidery. With this ensemble is worn jewelry of the 
Oriental type. It consists of an elaborate pendant earring 
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By Isabelle M. Archer 


and a pendant 
brooch to match in 
pattern, but of a 
larger size than the 
earring. Black satin 
and off-white plaited 
crépe de Chine makes 
an exquisite combin- 
ation of exceeding 
smartness, when it 
is used for one of 
these coat costumes 
for the theater. The 
skirt for this is one 
of the new gored 
patterns with a de- 
cided flare and the 
blouse is finished with a tremendous plaited jabot, and the 
plaiting again makes the full hanging frills at the cuffs. 
For evening wear the little coats of the fall constructed of 
sequins and pailette material have changed now into chif- 
fons and laces to match the textiles of the dresses they 
accompany. The short jacket of chiffon is shown in the 
illustration worn over a sleeveless dress with a long full 
skirt. This skirt has the favored dip at the back, but it 
also has added length in the front. The jewels for wear 
with these chiffon ensembles include hair ornaments, un- 
less the highly favored little sequin cap is worn. In this 
sketch a fillet is shown across the front of the hair, but 
worn as it is used by the debutante, high at the top of her 
head. She has a choker necklace of large gem-studded 
clusters, and she wears an elaborate corsage brooch. Ac- 
quamarines, peridots, topazes and zircons with a contrast 
of small diamonds 
and pearls are used in 
the jewels, which are 
especially appropriate 
for wear with these 
dainty chiffon gowns. 





HE dainty new 

slippers of bro- 
cades, .velvets and 
high colored silk 
crépe have encour- 
aged the wearing of 
gem-studded orna- 
ments in the form of 
straps, brooches. 
bracelets, buckles and 
ornamental heels to 
an unprecedented ex- 
tent this year. There 
is a new side brooch 
like a dress ornament 
that is worn on the 

(See page 47) 
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Queen of Greece Attends Auction at Christie’s- 





Total of More Than $1,000,000 Realized at Sale of Jewelry, China and Art Objects—Statement 
by S. Joel on Diamond Market—Court Finds for Defendants in Action Brought by 


LONDON, Dec. 16.—Of a total of more 
than $1,000,000 realized in-a one-day 
sale of jewelry, china and objects d’art 
at Christie’s this week $944,000 was for 
a few jewelry pieces including a neck- 
lace of 79 pearls which opened with a 
price of $25,000 and sold in a few 
minutes for $225,000. Something like 
record prices were obtained: for first 


Russian Princess 


in $5,000 bids to its sale price. A bril- 
liant and sapphire bank bracelet realized 
$27,500. A single row necklace of 61 
pearls fetched $72,500, and a string of 
12 large graduated pearls changed hands 
at $90,000. A three-row pearl necklace 
of 200 pearls fetched $40,000, another 
necklace of 87 pearls sold for $37,500 
and an emerald ring was purchased for 








water pieces and bidding was almost 
sensational in character. The sale lasted 
around three hours and among the many 
women present was. .the Queen of Greece. 
The $225,000 necklace was acquired by 
Jerwood & Ward of London. The 
Price was only $25,000 below the record 
paid at Christie’s during the Red Cross 
jewelry sale of 1918. Well-known Euro- 
pean jewelers attended the sale, the chief 
jewelry features of which (apart from 
the $225,000 necklace) were a fine 
emerald and diamond brooch bought 
from an Indian rajah 100 years ago, 
and a ring containing a diamond 
measuring one and one-half inches in 
length—one of the two largest stones 
of its kind ever sold at Christie’s. The 
emerald in the rajah’s brooch measured 
nearly an inch in length. It sold in half 
4 minute for $23,500. The single dia- 
mond ring sold for $71,000. _It jumped 








$17,500. A sapphire and brilliant pend- 
ant was knocked down for $28,000 and 
a brilliant pendant for $37,500. Among 
the articles put up for sale were some 
Sevres porcelain pieces, the property of 
the late Marquis of Lincolnshire, and 
although Sevres porcelain has not been 
really fashionable since 1918 some sensa- 
tional prices were obtained for these 
particular items. For instance: $1,560 
was paid for a single cup and saucer. 
. a -s 


The diamond and platinum markets 
have been favorably influenced by the 
reassuring statements of Sol Joel in his 
address at this week’s meeting of the 
Johannesburg Consolidated Co. of which 
he is president. The price of diamonds, 
Mr. Joel said, is higher today than a 
year ago, while the outlook is brighter. 
He ridiculed the reports emanating from 
Namaqualand and telling of diamonds 


as big as marbles being picked up on 
the State workings and sold for a dollar 
or two. .The diamond trade has nothing 
to fear from the Namaqualand alluvial 
workings, said Mr. Joel, the industry 
being amply protected by the South 
African Union government. The presi- 
dent mentioned that there are encourag- 
ing developments on the Consolidated’s 


(Wide World Photo) 
CASKET RECENTLY PRESENTED BY NORWOOD (SURREY) CONSERVATION ASSOCIATION, TC 
SIR WALTER AND LADY CREAVES—LORD 


platinum properties and hinted that a 

selling organization similar to that in 

the diamond industry may be formed to 

regulate platinum production and price. 
* * * 


A novelty in handbags is being mar- 
keted this side. In crocodile and calf 
skin the bag is shaped like an auto- 
mobile with wheels, windows, door, and 
bonnet. It is flat, with wheels shown 
only one side and in colors brown and 
red. A lower priced evening bag in 
silk and tinsel brocade and measuring 
six by five inches is available. It is 
shaped like a butterfly. 


* * * 


In the King’s Bench Division this 
week Justice MacKinnon entered judg- 
ment for the defendants in the claim 
brought by Olga Princess Paley, widow 
of the Grand Duke Paul Alexandrovitch, 
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uncle of the late Czar, against a syn- 
dicate of London and Paris merchants 
and jewelers for objects d’art alleged to 
have been illegally seized in Russia after 
the 1917 revolution and sold by the 
Leningrad Gostorg. The syndicate 
bought the goods for around $240,000 
from the Leningrad Gostorg, the sales 
agency of the Soviet Government. The 
court held that the decree sanctioning 
State ownership of property abandoned 
by subjects who fled beyond the confines 
of the Soviet republic was an effective 
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law. It was concluded from the evidence 
that the princess’s palace was a museum 
which was being guarded by State 
means. The court did not quite under- 
stand why the defendants should have 
been separately represented in court 
and allowed costs to only one set of 


counsel. 
* * * 


A silver dinner service auctioned at 
Christie’s this week realized $22,880. 
It consisted of 96 dinner plates, 15 meat 


47 


dishes, and 14 entree dishes, with covers. 
The total weight of the service is 3521 
ounces, and its price worked out at 
around $6.50 an ounce. The service was 
put up at a sale of old English silver 
plate, the property of the late Marquis 
of Lincolnshire. A few years ago this 
silver would have been worth around 
$1.50 an ounce, the appreciation in 
value being due, it is understood, to the 
growing demand for Georgian silver in 
the homes of many people who live in 
America. 





“Dressing up” the Dressing Table 


very strong popular appeal. 


They seem to be nearest in 


(Continued from page 31) 


front. 


The manicure implements may be placed in a 
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appearance to the real thing, and yet many may be sur- 
prised to know that the next most expensive toilet service, 
after gold, is imported tortoise shell. 

In “setting” a dressing table, the best effect is achieved 
if all the articles match, like a dining table service, and 
are well balanced. A fashionable method of obtaining this 
result at present is to place twin boudoir lamps and twin 
long, oblong cosmetic boxes each at either side of the 
central mirror, with the toilet articles placed directly in 


special manicure box, since incidentals such as a vase of 
fresh flowers, photographs, cigarette boxes and atomizers 
take up quite a lot of room, not to mention a clock, with- 
out which no dressing table is complete in these speedy 
days. However, one may prefer round boxes and think 
that one lamp with a movable shade is enough. The ar- 
rangement, like the choice of articles, is always ultimately 
a matter of individual taste, which explains why dressing 
tables tell so much about their owners. 





Editorials 


(Continued from page 37) 


in the Financial Times and other leading commercial 
papers of England, and has made investors realize 
that any danger of a crisis in the diamond industry 
has absolutely disappeared, and is in no way apt to 
occur in the future. Mr. Joel characterized some 
stories that have appeared in some of the British 
and American papers as ridiculous and proved them 
to be so by his facts and figures, adding “how such 
false and irresponsible statements could get into 
print and circulated, I cannot for the life of me con- 
ceive,” 

Mr. Joel’s statement that the handpicking of the 


Namaqualand fields is practically finished should be 
placed in large letters before the editor of every re- 
sponsible paper as well as his statement that there 
only remain now those to be recovered by washing, 
which he anticipates to be about 15 per cent of what 
had already been recovered. His further statement 
that the price of diamonds is higher now than a 
year ago and the stability of the market is well main- 
tained and will be maintained in the future, should 
give the utmost confidence not only to the diamond 
dealers but diamond buyers not only in this country 
but throughout the world. 





With Dame Fashion Along Fifth Avenue 


(Continued from page 43) 


outside of each slipper. This is formed like a dagger with 
a short gem-studded handle and a loop or crescent of gems 
and a short sharp prong of gold. A central brooch which 
is also very new, uses the rosettee form with the carving 
in tiers cut from crystal, jade, smoked amber or turquoise 
according to the desired color. This tiered disc has for a 
finial a central baguette cut diamond surrounded with a 
circle of smaller diamonds. The brooch shown in the illus- 
tration is of a different form. It is a long, narrow, flexible 
jewel which can be placed either at the center of the slipper 
or as it is shown in the sketch, across the slipper strap. 
This slipper, too, has its point of interest. It is made of 
embroidered crépe with straps of silver kid-skin and there 
is a space between the topmost strap and the slipper edge. 
Slipper bracelets, some after the form shown in the second 
slipper sketched, or in a T design with a sautoir arm. 

ese bracelets are made on a chain-work foundation or 


with overlapping plates. The bracelet in the illustration 
is used on a brocaded slipper, and it is formed of tiny over- 
lapping sections of engraved platinum with a gem stone 
for a finish. ; 


¢ WISTED knots, loops and crooked “S” shapes are 

among the latest designs in hat ornaments. Clusters 
of grapes carried out in small pearls with an entwined line 
of stems and trendles in carved platinum are used for the 
hat ornament shown in the sketch. This is paired with 
matching earrings and it is used on a tight-fitting evening 
cap of silver lamé. On a hat of soft gray soleil, one of 
these ornaments in a twisted pretzel-like knot was carried 
out in oxidized silver and mounted with combined turquoise 
and malichite. These little jewels are placed crosswise 
over the intersection of the folded material of the hats 
they adorn. 
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Russian News Notes 





Platinum Fields Exploited by the Soviets—Precious Stones Discovered in Northern Russia— 
Byzantine Jewelry Found by Ukrainian Shepherds—Victims of Glass-““Diamond”’ 
Swindlers Are Tried for Embezzlement—Soviet Imitation Pearls 


NE hundred and twenty platinum 

deposits are being exploited in the 
Ural mountains at the present time, ac- 
erding to the Leningrad magazine 
Science and Technics. The periodical 
publishes a special article on Russian 
platinum, giving a detailed account of 
the methods by which the metal is mined, 
as well as depicting the every-day work 


‘in the Soviet platinum refineries and 


2 





laboratories. The author of the dis- 
course starts with a few new and inter- 
esting statistics. He maintains that the 
120 platinum bearing districts stretch 
along a line of 300 kilometers within the 
comparatively small area of Middle 
Ural. The platinum bearing veins are 
found at the depth of several meters; 
they are about one meter thick and 
yield several grams of the precious 
metal per each ton of earth and rock. 
The platinum ore gives from 75 to 85 
Per cent of pure platinum, from five to 
10 per cent of metals of the platinum 
ore, such as iridium, osmium, palladium, 
thodium, and ruthenium, and from one 
to two per cent of gold, the rest of the 
ore being iron, copper, and quartz-sand. 
+he author of the article discounts the 
Importance of the platinum found with 
the river gold, though, as he asserts, 
it is easier to name those of the Middle 

tal rivers which do not contain any 
Platinum or iridium than those where 
80ld is accompanied by platinum. These 


By ALBERT PARRY 


river deposits yield annually only a few 
pounds of platinum, and Russia must 
look for her platinum to the beneath- 
the-surface veins, in which platinum 
outweighs gold. 


* * * 


The Soviet newspapers report that 
while the Lower-Tahil platinum mines 
have been recently supplied with electric 


power the miners’ village still has to 
get along with some primitive kerosene 
lamps. Even of these there is a very 
limited number, one of the platinum 
miners’ large dormitories being pro- 
vided with a solitary lamp. The so- 
called Red Nook where the miners 
gather to hear lectures and read books 
and periodicals is illuminated with a 
small candle. The Soviet press demands 
of the authorities more and closer at- 
tention to the needs of the Ural plati- 
num miners. 
* * * 

The Moscow factory “Aviopribor” has 
launched production of inexpensive 
clocks to be sold to the Russian peasants. 
Greater activity in the Soviet timepiece- 
making industry is expected with the 
return of the delegation of Soviet horol- 
ogists now touring the western coun- 
tries. It is rumored that Swiss special- 
ists might be invited to come to Soviet 
Russia to speed up the development of 
the newly born watch-and-clock industry. 


One of the most wonderful displays 
of jewelry and works of art will shortly 
be held at a Regent St. jeweler’s shop 
in London. The collection represents the 
personal property of the last Czar and 
Czarina of Russia—the Russian Crown 
Jewels. Illustrated herewith are a few 
of the treasures. In the center is a 
jeweled and solid gold chalice. On the 
right is a figure of an elephant carved 


r 


Some of the personal art objects of the late Czar and Czarina of Russia to be displayed in London 


out of a solid piece of topaz, the largest 
in existence. On the left is an Easter 
egg in gold and a spray of flowers com- 
posed of precious stones mounted in 


platinum. 
* os ~ 


The expedition sent to the Kola 
Peninsula (Northern Russia) by the 
Geological Museum of the Academy of 
Sciences reports a discovery of peg- 
matite veins containing many precious 
stones of the kind till now found in the 
Ural and near the Lake Baikal. 


x* * 


A discovery of some ancient Byzantine 
jewelry was reported to the Soviet au- 
thorities from the Poltava district in 
the Ukraine. The expedition sent to the 
spot of the discovery by the Poltava 
Museum has recovered from the local 
shepherds and other villagers golden 
bracelets and rings, also bridle orna- 
ments made of silver, agate necklaces, 
and other valuable specimens of ancient 
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craftsmanship of high quality. The 
jewelry is defined by Russian savants as 
that of the ninth and 10th centuries 
A. D. It was found in the local sand 
dunes by shepherds building a fire in a 


freshly wind-made pit. 


* * * 


The Leningrad monthly Sud Idet! 
(“Here Comes the Court!”) prints an 
article devoted to the problem of the 
“Farmazoni,” or the swindlers who still 
plague the large Russian cities selling 
“diamonds” made of glass to the govern- 
ment payroll-carriers. The prospective 
victims are warned in the article that 
they cannot expect any leniency from 
the government, as anyone using the 
government funds for get-rich-quick 
schemes is guilty of embezzlement and 
will be tried as severely as the “dia- 
mond”-salesman if and when the latter 
is caught. The caption of the article 
is significantly illustrated by a fake- 
diamond ring drawn against the bars 
of a prison-window. 


* * * 


The Soviet press publishes the details. 


of the imitation pearl manufacture 
recently organized in Russia. The main 
shop is situated in Moscow and looked 
after by Gostorg, a Soviet state trade 
organization. The Soviet account of the 
new industry reads: 

“Till lately the best imitation pearls 
were made in France. The French had 
proclaimed this industry a monopoly of 
their own and zealously guarded its 
secret. No stranger could penetrate into 
the sanctum sanctorum of the pearl fac- 
tories. However, all the handicaps not- 
withstanding, it was learned that the 
mechanical method of pearl-making em- 
ployed in France could not be used in 
the Soviet Union, as we have neither 
machines nor chemicals of the right 
sort.” 

“One of the Soviet citizens for a long 
time working in Paris had invented a 
new way of making imitation pearls, a 
way fitting our conditions. The Gostorg 
had commissioned him to organize this 
manufacture in Moscow.” 

“The first pearl necklaces prepared 
according to his method had shown that 
our pearls are far better than those 
made in France. Our pearls have better 
weight, coloring, and lustre. Their 
value is enhanced by the fact that they 
are hand-made.” 

Glass beads serve as the base of the 
Soviet-made pearls. They are covered 
by a fluid prepared according to a 
special formula out of the bleak and 
tazor-fish scale. The formula is said 
to be a Soviet state secret. 

The pearls made in Russia cost from 
60 to 70 per cent cheaper than the 
French pearls. So far, almost no effort 
Was made to satisfy with these new 
Soviet-made pearls the large domestic 
market. The bulk of the production is 
exported to Germany, Afghanistan, Per- 
sia, and Turkey. The first few shipments 
to those countries brought very satis- 
factory results, so that now the Gostorg 
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officials consider the foreign markets as 
won for the new Soviet product. 

Among the difficulties with which the 
new industry is handicapped lack of 
necessary machines and the unsteady 
supply of fish-scale brought from the 
Volga and Don rivers are named. The 
Moscow shop is operated mostly by 
women workers. 








Window Smasher Arrested 





Negro Who Robbed Louisville Store and 
Companion Who Drove Car Admit 
Guilt 


LOUISVILLE, Ky., Dec. 21.—Police last 
Wednesday announced the capture of a 
negro bandit who on Dec. 7, it is 
charged hurled a brick through a win- 
dow at the Edward Schneider jewelry 
store, 746 E. Market St. The police cap- 
tured another negro who drove the 
bandit car. 

The last negro captured gave the 
name of A. J. Jackson, from California. 
He was captured in Levering Alley, be- 
tween Magnolia and Hill, in what is 
termed a suburban negro district. 

He was arrested on charges of store, 
house breaking and grand larceny, as 
well as vagrancy. The prisoner claims 
that he does not remember what he did 
with the stolen jewelry. The negro, it is 
said, later admitted the theft. 

Will Gibson, negro, who drove the car, 
was arrested a week earlier, at 955 S. 
Brook St. He admitted driving the car, 
but claims he had nothing to do with the 
robbery and did not know his companion 
planned to break the window, although 
he admitted accepting three of the stolen 
rings. 

About $3,000 worth of diamond mer- 
chandise was reported as taken from 
the window. Mr. Schneider offered a 
cash reward for the recovery of the 
stolen jewelry. 








Held on Gun Charge 





New York Manufacturing Jeweler Accused 
of Possessing Two Sawed-Off 
Shot Guns 


Two sawed-off shotguns found in his 
shop last week caused the arrest on 
Tuesday evening, Dec. 18, of Aaron 
Hechtman, manufacturing jewelers, 64 
Fulton St., New York. Yesterday after 
THE JEWELERS’ CIRCULAR had gone to 
press Hechtman was to be given a 
further hearing on a charge of violating 
the Sullivan pistol law. 

On Tuesday evening of last week De- 
tective Captain Fogarty and _ several 
members of the Maiden Lane squad, in- 
cluding Detectives Mortimer, Dowling 
and Brennan, walked into Hechtman’s 
shop and accused him of possessing 
guns in violation of the law. According 
to the detectives a search of the place 
revealed a package containing two 
sawed off double barrelled shotguns, 
each of 45 caliber. The parts sawed 
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from the guns were also found, it is 
alleged, in the shop. 

The detectives have letters in their 
possession addressed to Hechtman and 
coming from a jewelry and pawnbroker-. 
age concern in Fort Worth, Tex. This 
letter reads as follows: 

“Mr. Hechtman: In our loan depart- 
ment we can use some pistols, shotguns 
and leather handbags. On the East 
Side you might find where you can pick 
up some shotguns, pistols and good 
leather handbags from some one who 
has a headache and must turn them into 
money. We sure would like to get a 
bunch of this stuff. Get them right; 
don’t ask questions and your check will 
be sent by return mail.” 

On Wednesday of last week Hechtman 
was arraigned before Magistrate Gott- 
lieb and held in $1,500 bail for further 
examination. At the arraignment of the 
jeweler, Richard C. Murphy, counsel for 
the Jewelers National Crime Commit- 
tee, was present to assist in the prose- 
cution and to explain to the court the 
details of the charge. 








F. A. Fairbrother, Old Employe of 
National Jewelers Board of Trade 
in Providence, Dies After 
Operation 


PROVIDENCS, R. I., Dec. 22—Frederick 
A. Fairbrother, Jr., for 20 years asso- 
ciated with the Providence office of the 
National Jewelers’ Board of Trade, died 
at the Rhode Island Hospital yesterday 
morning, in his 74th year. From a long 
association with the jewelry industry 
previous to entering the employ of the 
Board of Trade, Mr. Fairbrother was 
particularly well adapted for his work. 

Born in Brooklyn, N. Y., on March 
26, 1855, Mr. Fairbrother completed a 
common school education. Mr. Fair- 
brother learned the jewelry business and, 
as his father was an engraver and chas- 
er, he specialized in these lines particu- 
larly in chasing. His father establshed a 
shop of his own in 1858 and with him the 
son learned the chaser’s art and in 1877 
was admitted as a member of the firm 
which became F. A. Fairbrother & Son. 
The business was conducted until 1884, 
when the son succeeded to the control 
and continued for several years, being 
located at 153 Pine St., chasing jewelry 
and small wares. 

He was a charter member of the Ply- 
mouth Congregational Church and for 
many years was an active member of the 
New England Order of Protection. 

He is survived by a son, Frederick A. 
Fairbrother, 3rd, at Detroit, Mich.; a 
daughter, Mrs. Arthur L. Denton of 
Wakefield, Mass.; a brother, E. H. Fair- 
brother of Toronto, and a sister, Mrs. 
William R. Jerome of Westville, N. J. 
His wife, Emily E. Fairbrother, died 
about two years ago. 

Mr. Fairbrother had been sick about 
three weeks, but after several days’ ob- 
servation at the Rhode Island Hospital, 
he was operated upon. Complications de- 
veloped and he gradually declined. 
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The Diamond Situation in South Africa 


§, B. Joel Gives Detailed Facts to Shareholders of the Johannesburg Consolidated Investment Co. - 
—Passage of Precious Stone Act Has Permitted Regulation of Production and Syndicate’ s 
Policy Has Protected the Diamond Market — Facts About Alluvial Fields 
Which Are No Longer a Menace—Namaqualand Production Will 
Decrease—Diamond Prices Higher Than a Year Ago and 
Stability of the Market Will Be Maintained 


LONDON, Dec. 8.—A review of the 
general diamond situation in South 
Africa in the past year or so, was re- 
cently made by S. B. Joel, the well 
known diamond mining magnate during 
the course of the meeting of sharehold- 
ers of the Johannesburg Consolidated 
Investment Co., Ltd., which was held at 
Johannesburg, South Africa, Dec. 4. Mr. 
Joel is the chairman of the Board of this 
company, and presided at the meeting, 
and discussed many questions of inter- 
est to the company which included plati- 
num and diamonds. On the subject of 
diamond mining production, and the gen- 
eral attitude of the diamond Syndicate 
of London, Mr. Joel went into much de- 
tail. 

In the course of his remarks, he said 
he looked forward with “the utmost con- 
fidence to the future of the diamond 
trade as a whole in spite of the absurd 
statements which have appeared in a 
section of the English press and broad- 
cast all over the world, that diamonds 
were being picked up as big as marbles 
and were being sold at half a crown. 
How such a false and irresponsible 
statement could get into print and be 
circulated, I cannot for the life of me 
conceive.” 

He then went on to explain that the 
hand picking in the Namaqualand fields 
is practically finished and the surface 
diamonds all extracted; that there only 
remains now those that can be recovered 
by washing and this product he antici- 
pated would be about 15 per cent of 
what had already been recovered. 

Mr. Joel stressed the point that the 
price of diamonds, today, is higher than 
a year ago, that the stability of the mar- 
ket is well maintained due to the policy 
of the Syndicate, and that the policy of 
restricting the output would undoubt- 
edly be maintained not only for the 
Prosnerity of the industry and those 
engaged in it, but also to bring greater 
Tevenue to the Union of South Africa. 

Mr. Joel's full statement at the meet- 


ing is given in a cable report from Jo- 


hannesburg, as follows: 


“Diamonds” 


“When presiding at your annual meet- 
ing, held in December, 1926, I referred 
to the benefits which had flowed from 
the formation of the new Diamond Syn- 
dicate, particularly the more efficient 
control of the sale of rough diamonds 
from all the important centers, both 
within and outside the Union. In con- 


sequence of the friendly relations which 
had been established with those pro- 
ducers, and which I am happy to be able 
to state still continue, I did not know 
at that time the severity of the test to 
which the new syndicate was about to 
be subjected, owing to the discovery 
and unrestricted exploitation of the ab- 
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normal alluvial deposits at Lichtenburg. 
It is true that Lichtenburg had already 
established itself as an important pro- 
ducer during the second half of the year 
1926, but the information available, al- 
though disturbing, gave no indication of 
the extraordinary production of the fol- 
lowing year. Now, however, that the 
danger has been safely passed, it is pos- 
sible to view it in retrospect with per- 
fect equanamity. 

“But as a matter of interest, although 
possibly at some risk of submitting re- 
dundant figures to you, I would like to 
give you the production figures of the 
Lichtenburg district for the periods re- 
ferred to. During the first half of 1926 
the production was 39,840 carats, valued 
at £146,248. During the second half of 
the year the production rose to 524,023 
carats, valued at £1,723,162, making a 
total for the year of 563,863 carats, val- 
ued at £1,869,410. This matter was 
again referred to at the end of 1927, 
when Professor Lawn, who presided at 
the meeting, voiced the anxiety created 
in the diamond world by the unrestricted 


alluvial production. During the first 
half of 1927 the production was 1,111,- 
449 carats, valued at £2,569,611. During 
the second half of the year the produc- 
tion was 1,073,750 carats, valued at £2,- 
654,654, making the enormous total of 
2,185,199 carats, valued at £5,224,265. 
These abnormal productions caused 
grave anxiety to everyone _inter- 
ested in the diamond trade, and it be- 
came quite clear that some protective 
action would have to be taken if the 
whole industry, including the newly- 
discovered Lichtenburg fields, were not 
to be ruined. The Government was alive 
to the dangers of the position, and intro- 
duced a bill which gave it wide powers 
of control, but those powers could not 
be exercised until the bill became law, 
and in the meantime the position called 
for immediate action. That was the 
position in the beginning of the year 
1927, when it was apparent that Lich- 
tenburg production could not be ex- 
pected to decrease, but rather that it 
would increase, and it was then that the 
Syndicate, confidently relying upon the 
declared intention of the Government to 
control output, determined to purchase 
the surplus production in order to pre- 
vent a collapse of the market. This in- 
volved financial measures which I think 
may be described as heroic, and resulted 
in the Syndicate accumulating a stock of 
about £8,000,000 worth of diamonds at 
the end of 1927. This would not have 
been done, as I have already indicated, 
had the Government not given its as- 
surance to provide protection in the fu- 
ture. This assurance was fulfilled, and 
the necessary protection was forthcom- 
ing in the form of the Precious Stones 
Act No. 44 of 1927, which was promul- 
gated on Sept. 16, 1927. By that time 
the Lichtenburg menace had been suc- 
cessfully dealt with by the Syndicate, 


‘and furthermore the production showed 


a definite decline, but nevertheless the 
Act is of benefit to the industry as a 
guarantee of future stability. 


“Action Justified” 


“T think I may justify the claim that 
the action taken by the Syndicate to deal 
with the crisis caused by the enormous 
production at Lichtenburg saved the in- 
dustry. Furthermore, I have no hesita- 
tion in confidently assuring shareholders 
that they will not be called upon to face 
similar crises in the future, as I am sure 
the Government will not fail wisely to 
utilize the powers vested in it by the 
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Precious Stones Act in 1926. 1 said that 

t confidence had been established 
in the syndicate, and I have no hesita- 
tion in saying that the confidence was 
well founded, and owing to the events to 
which I have just referred is now even 
more firmly established. In proof of 
this statement I need only say that, in 
spite of the rich discoveries at Alex- 
ander Bay and Port Nolloth, the mar- 
ket has remained unshaken and sales 
have.been extraordinarily satisfactory, 
especially during the second half of the 
current year; also Central Europe, who 
not so long ago were sellers of diamonds, 
have now again become buyers. There 
js one aspect of the Namaqualand dis- 
ecoveries to which I would like to refer, 
because it confirms me in an opinion I 
have long held that new discoveries of 
diamonds, however rich, are not in them- 
selves dangerous to the trade, the only 
danger being the uncontrolled sale of 
the diamonds recovered. In other words, 
firm adherence to the principle of regu- 
lating the supply to the demand will at 
all times insure stable conditions. 

“The only unfavorable factors to be 
faced are seasonal and periodic fluctua- 
tins in market conditions, which are, 
of course, not peculiar to the diamond 
trade but are inherent in all trades. This 
brings me to one of the prime essentials 
to the success of the diamond trade, and 
that is that all sales must be effected 
through one channel, and one channel 
only, if a stable diamond market is to be 
maintained, and I have no doubt that 
this fact is fully appreciated by the 
members of the Government; indeed, I 


venture to go further and say that the | 


Government of the Union of South 
Africa, having joined the ranks of the 
diamond producers of the world, has in- 
terests identical to those of other pro- 
ducers, and in addition they have a re- 
sponsibility to the State to make. the 
fullest possible use of the gifts Nature 
has bestowed upon the country. At the 
present time I am happy to be able to 
say that the stocks of diamonds in the 
hands of the syndicate have been re- 
duced to figures more in conformity with 
the volume of business done, and the 
partners in the syndicate have been re- 
lieved to some extent of the tremendous 
financial strain imposed upon them dur- 
ing the height of the Lichtenburg pro- 
duction, and personally I look forward 
with the utmost confidence to the future 
of the trade as a whole, in spite of the 
absurd statements which have appeared 
in a section of the English press, and 
broadcast all over the world, that dia- 
monds were being picked up as big as 
marbles and being sold at half a crown. 
How such false and irresponsible state- 
ments can get into print and be circu- 
lated I cannot for the life of me con- 
ceive, 

“The hand picking on Namaqualand 
fields is practically finished and the dia- 
monds extracted. There only remains 
now those to be recovered by washing, 
which is anticipated to be about 15 per 
cent of what has already been recovered. 
The price of diamonds today is higher 
than a year ago, and the stability of the 
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market is well maintained, due to the 
policy of the syndicate only attempting 
to market such quantities as buyers 
readily take. This policy and that of 
restricting output should undoubtedly be 
maintained in order that the industry 
should prosper and bring benefit to alli 
engaged in it, and also increased revenue 
to the Union.” 

National Jewelers’ Publicity Associa- 


tion Quick to Act 


The National Jewelers’ Publicity As- 
sociation was quick to refute the lurid 
story in the daily papers by sending out 
an article throughout the country which 
was a brief summary of the facts. 








Facts Quiet Rumors 





British Public Learns That Namaqualand 
Diamonds Are Being Marketed Through 
the London Diamond Syndicate 


LONDON, Dec. 3 (Delayed in the 
Mails).—The recent announcement that 
the Diamond Syndicate had bought a 
parcel of Namaqualand stones from the 
Union government amounting to ap- 
proximately $5,600,000 has been con- 
firmed and the stones which reached 
London are said to have been of excel- 
lent quality. The important part of 
this report as far as the diamond trade 
is concerned, was. the feeling of confi- 
dence that it gave to the trade as a re- 
sult of the implied cooperation between 
the South African government and the 
Diamond Syndicate, and.is said to have 
answered rumors that resulted from the 
wild newspaper stories about Namaqua- 
land diamonds, that these diamonds 
might be sold independently or in com- 
petition with the product of the Syndi- 
cate. Of course, the diamond and even 
the jewelry trade understood the true 
conditions but the public at large did 
not. The fact that the Syndicate is 
handling these Namaqualand diamonds 
is now a matter of general knowledge 
and people understand that the discov- 
eries did not mean any loss of contro! 
by “the powers that be.” 

While, as far as the diamond market 
is concerned, the Namaqualand discov- 
eries mean little change, they have been 
used by some financial writers in a cam- 
paign to depress the shares of some of 
the older diamond mines. For it is be- 
lieved that the production in the new 
fields may disturb the quota of produc- 
tion of the other diamond companies. 
In fact, there is an impression abroad 
that the recent alluvial discoveries by 
the Consolidated Southwest Co. would 


justify an increased quota of that com-: 


pany and that the older companies must 
necessarily produce less. However, this 
is a matter of interest only to share- 
holders in the individual mines because 
the total amount to which the South 
African government will limit thé pro- 
duction will remain the same and the 
jewelers, as a rule, are not interested 
as to which mines or diamond fields 


supply it. 
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Recover Stolen Gems 





Part of Loot Taken from New York Jewelry 
Salesman, Last August, Found by 
Sheriff in Iowa Towns 


OMAHA, NEB., Dec. 20.—State Sheriff 
Condit has just reported that he has 
recovered $8,000 worth of diamonds, 
rubies and other precious stones, stolen 
from Samual Schwartz, New York 
jewelry salesman, when hold-up men 
kidnapped him many months ago near 
North Bend, took him in an automobile 
to a point near Sioux City, Iowa, and 
there released him after robbing him 
of his samples. None of-the four men 
connected with the robbery have been 
captured as yet, though it is said the 
sheriff expects to make some arrests 
soon. It is said that part of the loot 
was recovered in a house at Carroll, 
Iowa, and the rest in two other Iowa 
towns. 

Diamonds stolen from the Dixon 
Jewelry Co., North Platte, Neb., Sept. 
12, may also be part of the recovered 
loot now in his possession, the sheriff 
stated. 

Seven hundred rings were taken from 
these points in Iowa to Lincoln, Neb., by 
State Sheriff Weygint, according to 
State Sheriff Condit. The sheriff 
credited the Pinkerton National De- 
tective Agency in Omaha with aiding 
in the recovery of the stones. 

Most of the recovered jewelry is be- 
lieved to belong to M. H. Shiman & Co., 
New York city, for whom Mr. Schwartz 
was traveling when he was kidnapped 
and robbed. 








Jewelry Salesman Robbed 





Bandits Hold Up St. Paul Traveler on 
Highway and Inflict Severe Beating 
MILWAUKEE, WIS., Dec. 21.—J. N. 
Bernstein, 50-year-old jewelry salesman 
of St.- Paul, was beaten into semi-un- 
consciousness and robbed of five cases 
of jewelry valued at between $10,000 and 


' $12,000 after two bandits, one carrying 


a gun and the other a heavy club, forced 
his car into a ditch on Highway 53, 
three miles south of Rice Lake, Wis., 
last Tuesday. 

Mr. Bernstein left St. Paul at noon 
and drove his car en route to spend the 
night at Rice Lake. The bandits’ ma- 
chine approached the Bernstein car 
from the rear. Soon after both machines 
had stopped Bernstein was struck on 
the head and left lying on the ground 
until he was taken here in a car driven 
by a farmer boy. 

Mr. Bernstein could give only a very 
meager description of the young men, 
and as yet no trace of them has been 
found. 








Louis Marleau, lapidarist, formerly of 
Holbrook, Ariz., is now arranging to 
open quarters in the Ralph Tico build- 
ing, Oceanside, Cal. 
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An expression of thanks 


In appreciation of your liberal patronage 
throughout the year just ending, we greet 
you with our sincere wishes for a Happy 
and Prosperous New Year. 









65 Nassau Street, New York 
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Paul Poiret Visits Plainville 





Noted French “‘King of Fashion” Guest of Charles A. Whiting 
Before Starting American Lecture Tour—Will 
Create Mesh Bags and Jewelry 


HE “King of Fashion” has annexed 

another kingdom. Paul Poiret, grand 
coutourier de Paris, the savant of femi- 
nine whims and creator of style-designs 
who has been responsible for the most 
notable changes in women’s costume 
during the past decade, will now turn 
his adroit hand to the task of applying 


an entirely new realm of feminine fash- 
ion for the first time as a designer of 
continental ideas for American quan- 
tity-production. 

The ceremony at Plainville was a very 
simple and business-like affair, yet it 
had its touches of romance. It took 
place in a factory, yet the gold and 





PAUL POIRET AND CHARLES A. WHITING, IN MR. WHITING’S OFFICE 


Parisian inspiration and Poiret origi- 
nality to the costume bags and costume 
jewelry of America. He will create 
costume jewelry designs exclusively for 
a company of Plainville, Mass., which 
will manufacture the new Poiret crea- 
tions in gold, silver and enamel for the 
retail jewelry trade. 

This announcement was made official] 
by a statement from Charles A. Whit- 
ing, president of Whiting & Davis Co., 
which was as terse and brief as any 
bulletin ever issued for any other king. 
It followed immediately after the de- 
parture of Paul Poiret for Providence, 
R. L, en route to New York. He had 
spent practically an entire day with Mr. 
Whiting, studying the process of man- 
ufacturing costume bags, examining the 
intricate mesh-making machine, and 
marveling at the superhuman finesse, 
speed and precision of their operation. 

In the little town of Plainville, the 
coming of Paul Poiret was an event. 
It was more than that. It was a sort 
of coronation in the world of fashion 
and art in industry. For tonight Paul 
oiret may consider himself not only the 
king of costume designers but the king 
of costume jewelry designers, entering 


silver and rainbow-hued enameled work 
spread all about could only be measured 
by the ton or purchased by a king’s 
ransom. Only business men and re- 
porters were in his retinue but endless 
lines of fair maidens who were sup- 
posed to be at their daily tasks gazed 
upon Paul Poiret as though he were 
some mythical hero come to life as he 
passed down long factory aisles on his 
keen-eyed tour of inspection. His only 
music was the clatter and whirr of in- 
genious Yankee machinery but in it was 
the magic of modern quantity-production 
which revealed to him an entirely new 
opportunity for his genius to serve the 
women of the world with things of 
enduring beauty. His coach of state 


was just a shiny 1928 American auto- © 


mobile, but it brought one of the most 
world-famous and talented Frenchmen 
of this day to his destination over the 
same highway which General Rocham- 
beau traversed in 1782, two years after 
another son of France had established 
the first jewelry-making business in the 
neighborhood. 

Monsieur Poiret was the guest of 
Charles A. Whiting of Franklin and 
Plainville. Last summer Mr. Whiting 
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was the guest of the celebrated designer 
in Paris. This is Poiret’s fourth visit 
to the United States and this time he 
will tour the whole country, delivering 
a series of lectures which will take him 
to the Pacific Coast and as far south as 
Florida and Havana. 

Almost the first words which Paul 
Poiret uttered when he met his inter- 
viewers in Mr. Whiting’s office were 
spoken to qualify and explain this title, 
“King of Fashion,” which other report- 
ers and a catch-word loving public have 
fastened on him. Someone had asked 
him why he had now for the first time 
undertaken to devote time and the style- 
wisdom of a life time to the designing 
of enameled costume bags and other 
jewelry accessories for women. 

“Dresses and gowns just now have 
been losing a bit of their importance,” 
said he in his quiet, deliberate and well 
spoken English. “There is great inter- 
est now in details and accessories of 
costume. As a dressmaker, I regret 
this, but there is nothing to do against 
the whim of women. 

“Women are as ever-changing as they 
are firmly decided. 

“*King of Fashion,’ they say! I am 
not a man who rules, I am only a high 
priest of style ideas in the creation of 
costume. I never dictate nor attempt 
to dictate. To follow and to interpret 
the whims of women, to feel the ten- 
dencies and trends of fashion, and to 
be’ the first to serve them, that is my 
profession. 

“America has the widespread wealth 
which allows countless women to indulge 
themselves in fine and _ fashionable 
things. Luxuries are in high favor here 
and, this being so, America has created 
unequalled facilities for the quantity 
production of such things. I come 
merely to bring new ideas. Now cos- 
tume jewelry and costume accessories 
of all sorts are important to the well 
dressed women in every station of life 
today. That’s why it is my job, because 
the application of good taste, culture, 
originality and ideas to any and every 
item of costume and personal adornment 
is my profession.” 

Paul Poiret sat on the edge of his 
chair listening attentively as the ques- 
tions popped at him, his own apparel 
and personal appearance suggested im- 
peccable and cosmopolitan conversatism. 
He’s of medium height and heavy-set. 
Nothing of the boulevardier here. He 
might be a banker, an architect, a 
diplomat, a business man or an artist, 
but certainly an eminent, alert and able 
modernist. His round face is smooth 
and smooth shaven. His iron-gray hair 
is sleekly brushed. Today he wore a 
sack suit of dark gray tone, finely 
striped, and patent leather shoes that 
with his black felt hat have his costume 
the only characteristic French touches. 
A black-striped shirt of white with a 
soft pinned collar and polka-dotted tie, 
black overcoat and chamois gloves com- 
pleted the picture. 

Everywhere he goes, at the lunch 
table, on the train, during moments of 
relaxation, he makes hasty little pencil 
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or fountain-pen sketches on scraps of 
paper—‘‘ideas” he calls them. Out of a 
yoluminous attaché case which he 
carried, he fished out a sheaf of them, 
the idea-scribbling of the past day or 
two. There were rough but strikingly 
neat and original sketches for the design 
of everything from costume bags and 
shoes to umbrella handles, gloves, hat 
ornaments and dress patterns. 

“It is an illness of mine to be con- 
stantly thinking of new ideas,” said he, 
“an illness for which there is no cure. 
Ican’t stop it. They just come to me.” 

“All style movements begin in Amer- 
ica today,” said the designer in answe1 
toa question. “They get their real im- 
petus here—but the ideas, the inspira- 
tions, come largely from France. That’s 
because there is limited production of 
quality articles in France and quantity 
production and a broad market here. 
America has originated cooperation be- 
tween the various style industries, a 
powerful influence which is now spread- 
ing to France. 

“Taken as a whole, Paris dresses poor- 
ly today, and the United States dresses 
too poorly because the United States still 
copies Paris. The United States can 
afford to do better. 

“The fashion is out; there is no such 
thing as the fashion any more,” said 
the man who is called “The King of 
Fashion” in reply to another question. 
“For a long time there has been a state 
of anarchy in the fashion world. Well 
dressed women are no longer interested 
in what “the fashion” is; most of them 
know now that the only thing that is 
important is what is becoming and 


flattering to them, individually. Some 


women still ask me what the length of 
skirts is going to be when they should 
ask, what the length and beauty of the 
leg deserves. Women must decide for 
themselves today, but we designers can 
help them by understanding their whims 
and creating tasteful things which will 
appeal to them. ; 

“That’s why I am here on this lecture 
tour—to see your cities, to know your 
shops, to talk to many people and to 
understand more definitely what the 
women of America want me to do for 
them. Designing isn’t work, it’s fun, 
i’s an amusement. But to do it I must 
work in many ways. I must travel and 
read and keep my eyes open constantly. 
I must visit Egypt and Morocco and 
many foreign lands.. Why? Simply to 
put new furniture in my head. Then 
constantly new ideas come and it is fun 
to twist them this way and that to make 
them useful.” 

“For instance, I have been in America 
only three times before. Each time I 
marvel at the changes I find. Always 
I marvel, not that you have so many 
employes in your factories but that you 
make so many things, such vast produc- 
tion of beautiful things, with so few 
human hands. Here in the Whiting & 
Davis factory I have seen many mar- 
velous machines weaving dainty metal 
mesh of gold and silver threads. Here 
are a host of new ideas. Costume bags 
are only the beginning. I see great 
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chances to use a bit of it here and there 
in hats, in dresses, perhaps in shoes. I 
give you my word, the next time I make 
a collection of dresses in Paris, I shall re- 
member what I have seen in your Massa- 
chusetts and I shall make use of it. 

“T have been in factories where jewel- 
ry is made before now, but never in 
America. I have been much struck to 
find that the workmanship here, which 
is done so largely by machine is so 
extraordinarily well made. It is more 
meticulous, made with more finesse and 
precision than I would have believed 
possible. And it is for these marvelous 
machines that I am going to work. I 
want to come back each year and see 
what they have done with my designs, 
what difficulties they have had with my 
drawings, and how well they have kept 


the fresh air of the original rough- 


sketch idea in the finished product. 
Beautiful things should always show the 
idea that originated them rather than 
the hard work and craftsmanship and 
care that made them. They must not 
look laborious. 

And then, as Monsieur Poiret of 
Paris arose to go, someone of course had 
to ask one more inevitable question, 
“What was his idea of a universally 
acceptable gift for a woman?” 

It was a poser but Paul Poiret met 
it with promptness and diplomacy. 

“Jewelry, no doubt,” said he, “but 
remember, in Paris, at least, it is not 
possible to give jewels of price or too- 
intimate things to every woman. They 
would not feel free to accept. But al- 
ways you can give costume accessories, 
decorative trifles, and there is no woman 
in any land today who has too many 
costume bags. They are always useful 
and acceptable.” 

Then Paul Poiret shook hands all 
about in regulation American business- 
man fashion and went out to face a 
gallery of Whiting & Davis girls 
gathered in the Rice Memorial Recrea- 
tion building across the way, stepped 
into a waiting motor car and went on 
his way to luncheon at the same table, 
before which another celebrated French 
hero of American womanhood, General 
the Marquis de Lafayette, was dined 100 
years ago. Industrially and artistically 
Paul Poiret of Paris is now a citizen of 
Plainville, Mass., and already he’s at 
work in the genial business of glorify- 
ing and gratifying American woman- 
hood with gold and silver and enameled 
costume bags and costume jewelry made 
doubly alluring by the magic of Poiret’s 
name, his inspired style-sense, and his 
own original designs. 








A trade acceptance contained on its 
back the statement signed by the maker 
that it covered a given number of radio 
cabinets and benches, which were abso- 
lutely guaranteed, and were to be re- 
placed by the manufacturer if found 
damaged when the cartons were opened. 
The New Jersey Court of Errors and 
Appeals held, in the case of Coffin vs. 
D. W. May, Inc., that the statement did 
not render the acceptance non-nego- 
tiable. 140 Atlantic Reporter, 331. 


Jeweler Shot 





Employe Wounds Philadelphia Manufac- 
turer and Is Caught After Chase 


PHILADELPHIA, Dec. 22.—The Sansom 
St. jewelry section was thrown into 
excitement last week when Joseph 
Naselov, a manufacturing jeweler and 
diamond setter at 719 Sansom St., was 


‘shot three times in the body and Alfred 


G. Sanders, a diamond setter, was 
arrested, after a brief chase, as his 
assailant. Sanders was held without 
bail by Magistrate O’Brien for a con- 
tinued hearing on Dec. 28. Although 
Naselov was wounded three _ times, 
surgeons at Jefferson Hospital say he 
will recover. 

According to the police, Naselov, who 
had worked late the night before on 
jobs for M. Sickles & Sons, arrived at 
his office a half hour earlier than usual, 
planning to finish the work. Sanders 
was aiding him in the settings and had 
promised to come in early that morning 
too. Instead, he arrived a few moments 
before Naselov, according to Policeman 
Hartsell of the 11th and Winter Sts. 
station who was standing in front of 
the store of H. B. Gording on the 
opposite side of the street. Instead of 
going upstairs, the policeman said, 
Sanders waited in a doorway until 
Naselov appeared and did not enter the 
hallway leading to the jeweler’s place 
until several moments afterward. 

In the meantime, Naselov had opened 
the safe and was about to take out some 
diamonds when Sanders appeared and 
without warning drew a revolver and 
fired. Two of the bullets missed but 
three struck Naselov, two lodging in 
the left side of his back and the other 
in the right side. Half dazed by the 
shock, he jumped up and turned toward 
Sanders who ran with Naselov in pur- 
suit. As the jeweler reached the street 
he collapsed from his wounds, Police- 
man Hartsell picking him up and taking 
him upstairs to the store as soon as it 
was possible. 

Sanders in the meantime ran but was 
captured by Traffic Policeman Sowden. 
The revolver was in his pocket. He 
was taken back to the Naselov place 
where the wounded jeweler identified 
him as his assailant. 

At the hospital Naselov told police he 
and Sanders had some words on the 
previous night but that Sanders had 
promised to come in early the next 
morning. Naselov formerly worked as 
a diamond setter in New York but has 
been in this city for some six years 
and is spoken of highly by members 
of the trade, 








A platinum brooch set with 32 dia- 
monds and valued at $1,500 and a 
platinum stickpin mounted with a pearl 
and diamonds and valued at $150 are 
missing from a jewel box at the home 
of Clarence Pfeifer, jeweler, Little 
Rock, Ark., it was recently reported to 
the police. Officers are working on the 
case. 
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Death of John T. Skates 


yaeran Jeweler and Stationer of Mount 
Forest, Can., Passes Away in His 
Seventy-fifth Year 


ToRONTO, ONT., CAN., Dec, 21.—John 
t, Skates who for 53 years had con- 
jucted a jewelry and stationary busi- 
ness at Mount Forest died on Dec. 19 
inhis 75th year. Mr. Skates was born 
in Indianapolis where he received his 
ducation. He came to Canada in 1880. 
He was a prominent member of the 
Jnited Church and was also affiliated 
with the Masonic Order. He was like- 
yise a member of the I. O. O. F. and 
treasurer of the latter order for 53 
years. Three years ago he was pre- 
gnted with the 50-year membership 
jewel. 

His widow, one daughter and two sons 
survive. 








Exports of Platinum During 
September 


WASHINGTON, D. C., Dec. 22.—Fig- 
wes just announced by the Department 
of Commerce show that during the 
month of September platinum valued at 
$106,461 was sent out from this country. 
0f this amount $98,916 represented 
platinum ingots, sheets, wire, alloys and 
srap, while the remainder of $7,545 
was the value of the manufactures of 
platinum, except jewelry, exported dur- 
ing the month. 

The figures showing the amount and 
the countries to which the metal was 


sent follow: 
Ingots, Sheets, Manufactures 
Wire, Alloys of Platinum 
and Scrap Except Jewelry 








‘ 0 ee ss, | 
Countries Troy Value Troy Value 
ee 1,200 $87,531 ateee Sistas 
51 5,185 147 $7,063 
“ee Sa, sass 48 
|e 67 6,200 Me 
Total any. 1,318 =e 280) dis sins 
Total value. --. $98,916 ... «$7,545 








Death of Willard H. Weld 


Former Lockport, N. Y., Jeweler Passes 
On at the Home of His Son 


BurraLo, N. Y., Dec. 22.—Willard H. 
Weld, former Lockport jeweler, died on 
December 14 at the home of his son, 
Herbert W. Weld, of Winnetka, III, 
where he recently celebrated his 90th 
birthday. 

Mr. Weld was a son of the late Wil- 
lard and Rebecca Weld, who were among 
the early settlers in Lockport. For many 
years he conducted with William H. 
Weld, a leading Lockport jewelry busi- 
hess under the name of Weld & Bro. He 
Was a diligent worker in the First 
Presbyterian Church and was one of 
those instrumental in the organization 
of Calvary Presbyterian Church. He 
retired from the jewelry business many 
years ago and went to live with his son 
in Winnetka, Tl. 

He is survived by two daughters and 
two sons, Helen Munson of Chicago, 
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Emma Weld, of Virginia, Harvey W. 
Weld, of Philadelphia and Herbert W. 
Weld, of Winnetka, Til. 

Funeral services were held in Lock- 
port on December 16, with burial in 
Glenwood Cemetery. 








Canadian Court Decides Bank Is 
Legally Entitled to Gems Given as 
Collateral by Jeweler Now 
in Bankruptcy 


TORONTO, ONT., CAN., Dec. 21.—The 
question, of whether a bank can legally 
accept gems as security for a loan, arose 
in connection with a case before the 
bankruptcy court at Montreal on Dec. 
19. 

John J. Robson, trustee of the bank- 
rupt Montreal jewelry business of Wil- 
liam E. Hayes, alleged in the petition to 
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the court that there were among the 
assets of the estate 182 diamonds valued 
at nearly $17,000 which were in posses- 
sion of La Banque Canadienne Na- 
tionale. He claimed that the bank held 
the gems illegally inasmuch as they were 
pledged by Hayes as security for his 
indebtedness to the bank, when it was 
ultra vires for the bank to accept them. 

The Court held that the bank was 
legally entitled to hold the gems as 
security. 








The store at 210 Fourth St., E., Wat- 
erloo, Iowa, occupied the last 20 years 
by Sibert’s Jewelry Co., has been rented 
to Louis Best, Davenport, who will use 
half of it for a retail hosiery shop. The 
other half will be sub-leased by Mr.» 
Best. Sibert’s Jewelry Co. will continue 
in business, but has not yet selected a 
location for its new store. 





Canadian Imports of Clocks, Watches, Jewelry and Gems 


TORONTO, ONT., CAN., Dec. 22.—The quarterly report.of the trade of Canada for 
the three months ended September, gives the value of imports for home consump- 
tion in the jewelery and allied trades as follows: 


Articles and Countries from which Imported 


CLOCKS AND WATCHES 


Clocks. Total imports 


United Kingdcem ... 





Six Months 
Months, 1928 Ended September 
a ‘ 
July August September 1927 1928 
.--- $70,860 $84,505 $101,789 $440,330 $469,344 


1,968 2,854 5,738 18,099 19,528 


United States coco LEO 18,043 29,377 146,753 138,554 

OME iad ceedacns 2,293 3,197 3,030 18,549 15,162 

RINNE o6'5:6-5-<s cen 39,455 50,425 54,880 209,838 247,113 

BEM os ccneecccees% ,339 7,665 4,005 40,766 34,549 

Clock and watch keys, clock move- Total imports ;.... 11,632 10,952 12,057 80,229 79,718 
ments and clock cases. United Kingdom ... 191 165 722 3,164 4,644 
United States ...... 9,377 7,869 8,406 69,100 61,836 

GOPMIANY o..cc cc ccs 1,986 2,862 2,663 6,252 12,248 

Watches. Total imports .....: 30,220 29,037 33,243 176,902 186,265 
United Kingdom ... 524 240 518 3,934 4,909 

United States ...... 1,766 1,681 1,901 10,721 10,422 

GOPIMMGRF ..ccccccse 2,343 7,579 3,818 19,079 27,889 

Switzerland ....... 25,378 19,452 26,614 141,440 140,157 

Watch cases and parts thereof, Total imports ...... 29,282 31,030 36,655 154,702 181,146 
finished or unfinished United Kingdom ... 232 53 411 1,682 2,179 
United States ..... 17,980 22,624 24,285 112,201 128,996 

Switzerland ....... 10,923 7,685 9,937 37,302 45,297 

Watch actions and movements and Total imports ...... 125,389 130,047 171,263 635,269 723,376 
parts thereof, finished or unfin- United Kingdom ... 272 480 141 ,827 4,889 
ished. United States ..-. 27,604 42,902 47,137 186,986 226,246 
Switzerland ....... 97,020 86,331 123,558 443,157 488,400 

Total clocks and watches. Total imports ..... 269,393 288,043 359,126 1,495,002 1,665,751 
United Kingdom ... 3,187 3,792 7,530 $2,136 36,993 

United States ...... 77,726 95,591 115,225 529,803 588,393 

Jewelry, n.0.p. Total imports ...... 217,810 191,654 217,645 782,871 1,156,664 
United Kingdom ... 20,40 13,222 16,129 75,680 13,604 

United States ...... 87,098 89,512 117,606 432,942 527,742 

Czecho-Slovakia 60,709 36,588 35,798 129,833 246,715 

WP 5.oo ees eeee 10,739 19,900 18,933 52,651 78,105 

COPE 4S ik sc. 83,502 29,161 26,624 75,059 160,652 

Electroplated ware and gilt ware, Total imports ...... 105,744 97,298 113,513 529,741 664,319 
n.0.p. United Kingdom ... 87,205 75,127 86,636 396,684 509,226 
United States ...... 12,924 14,832 15,884 89,060 112,422 

PRERGO §o6cc disci 1,105 2,549 1,680 14,958 13,171 

Precious stones and imitations Total imports ...... 31,796 60,846 20,370 258,232 411,345 
thereof, not mounted or set, and United Kingdom ... 12,274 15,022 1,855 52,848 207,106 
pearls and imitations thereof. United States ...... 2,897 4,548 7,964 33,819 36,258 
RM attianctus eae 1,995 12,146 3,705 67,155 54,858 

Germany .......... 3,876 3,302 3,087 21,313 28,243 

fn reer res 8,564 2,077 2,547 17,599 41,959 

Diamonds, unset. Total imports ...... 220,278 276,260 358,341 1,306,706 1,445,898 
United Kingdom ... 96,095 84,748 163,91 382,654 4,877 

United States ...... 574 1,569 12,161 10,385 15,552 

La eee 53,914 142,698 119,969 423,683 517,276 

Netherlands ....... 65,210 39,295 55,616 445,047 245,990 

Silver, manufactures of, n.o.p., Total imports ...... 24,653 25,766 27,516 176,402 177,198 
and articles consisting wholly United Kingdom ... 17,609 19,234 19,991 124,066 183,936 
or in part of sterling or other United States ...... 4,788 3,791 5,213 31,258 82,369 
silverware. De rere SOG « varakzas 813 12,925 1,131 
Gold, manufactures, of, n.o.p. Total imports ...... 3,472 4,965 3,362 37,686 20,482 
United Kingdom ... 105 228 188 1,647 803 

United States ...... 8,221 4,453 3,116 34,066 18,945 
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Mass Meeting of the Jewelry Trade 


Importers, Manufacturers, Wholesalers and Retailers Urged to Attend Gathering in New York, 
Thursday, Jan. 3 at 2 P. M., When Committee Will Be Chosen to Act for the Trade 
at the Forthcoming Congressional Hearings on Tariff Revision at Wash- 
ington—Meeting to Be Held Under Auspices of the American’ 


A most important mass meeting will 
be held Thursday, Jan. 3, in the rooms of 
the National Jewelers Board of Trade, 
22 W. 48th St., at 2 p. m., at which all 
members of the industry, whether retail- 
ers, wholesalers, manufacturers or im- 
porters are urged to attend. This meet- 
ing, which has been called under the 
auspices of the American Jewelers Pro- 
tective Association, is the first official 
step in organizing the industry to take 
action to protect the interests of the 
jewelry and, particularly the gem indus- 
try in connection with the forthcoming 
revision of the tariff, recently announced 
by the majority party at Washington. 
At the meeting to be held Thursday, a 
permanent committee is expected to he 
chosen to act for the trade at all these 
hearings. 

The call for the mass meeting which 
reads as follows: 

A meeting is hereby called by a 
special committee of the American 
Jewelers Protective Association to 
be held in the rooms of the National 
Jewelers Board of Trade, 22 W. 
48th St., on Thursday, Jan. 3, at 
2 p.m. At this meeting a perma- 
nent committee will be chosen to act 
for the trade at coming hearings on 
tariff revision in Washington. 

The call is signed by R. G. Monroe, 
chairman; Frank Jeanne, William A. 
Marcus, Jr., Andries Meyer, Wilson A. 
Streeter, Lewis Van Wezel and Otto D. 
Wormeer. 

It is urgently requested that every 
member of the industry in the vicinity 
of New York, who can possibly attend, 
appear at this meeting because not only 
is the matter to be taken care of of vital 
importance to the jewelry trade, but it 
is desired that the committee appointed 
shall not only be strictly representative 
of the industry, but be closely in touch 
with the views of every section and 
branch of the jewelry trade. 

As noted fully in THE JEWELERS’ 
CIRCULAR, Dec. 13, the House Ways and 
Means Committee, has announced to 
schedule a hearing on tariff revision 
which will begin early in the coming 
year. Hearings under the schedule 
which includes watches and clocks under 
Pars. 367 and 368 have been assigned 
for Jan. 14, 15 and 16, while hearings 
under the Sundries schedule, which in- 
cludes jewelry, diamonds and other pre- 
cious stones, as well as imitation pearls 
and similar articles, will come up on 
Feb. 15, 18 and 19. 

The committee, which will be ap- 
pointed Thursday has special reference 


Jewelers’ Protective Association 


to the latter schedule. Most important 
in this schedule for the jewelry trade 
is the proposed revision on the tariff on 
diamonds in which the American Jewel- 
ers Protective Association and its mem- 
bers have a most vital interest. In 
fact, this association has been agitating 


a revision of the diamond and precious 


stone schedule for some time, as the 
only means of effectively combatting the 
smuggling of gems which, if not soon 
met successfully by the government, will 
result in the demoralization of the in- 
dustry. 

Hearings before a sub-committee of 
the Ways and Means Committee, last 
year, brought forth evidence . accumu- 
lated by the association to the effect that 
the smuggling of diamonds had de- 
veloped on a most extensive scale and 
many believe that there. is as large an 
amount of gems imported clandestinely 
into this country, today, as is actually 
brought through the Custom House. 
The extent of smuggling was attested by 
offices in our trade associations and by 
government agents, officials of the 
Treasury Department, customs officials 
and American consular officials. The 
fact was brought out that smuggling 
now exists on such a commercial scale 
that people can buy diamonds in Ant- 
werp and have them delivered in New 
York for about 12 per cent of the in- 
voice price and be secured or indemnified 
for- the value of the goods. 

It has been felt that despite the very 
fine work being done by the customs 
officials, the special diamond squad and 
the American Jewelers Protective As- 
sociation in their fight against the 
smugglers, that the problem was too big 
to meet successfully as long as the 
present tariff remained which gives such 
an enormous profit to the clandestine 
importer. For this reason, the move- 
ment is on foot to have the present 
tariff revised so as to put a 10 per cent 
instead of a 20 per cent duty on cut 
stones, ard have rough, free. This will 
not leave margin enough to permit 
smuggling to be done as a regular busi- 
ness. 

There is a bill already in Congress 
to this effect but it is generally expected 
that the matter will only be settled de- 
finitely when the full revision of the 
tariff is made in the bill to be drafted 
by the Ways and Means Committee. 
For this reason, it is hoped that the 
committee appointed from the jewelry 
trade will be able to function immediate- 
ly and bring enough evidence before the 
Ways and Means Committee to make 


this body see that a reduction in the 
tariff will not only permit the legitimate 
importer to continue in business, but 
practically cause no loss to the govern. 
ment. The committee has a long and 
hard fight upon its hands, a mass of 
evidence must be prepared and a: cam. 
paign of education conducted to make 
our Congressional legislators see the 
facts in the right light. Owing to the 
imminence of the hearings, work on this 
cannot be started too soon so the com. 
mittee’s appointment immediately is 
absolutely necessary. 

It is hoped that all the organizations 
in the jewelry trade in the vicinity of 
New York will cooperate in making the 
mass meeting next week a success, and 
make it one that will properly represent 
the industry in all its branches, that the 
committee appointed may be truly rep- 
resentative and speak for the trade, as 
a whole. 


Orders Diamonds Sold 











United States Court in Los Angeles Upholds 
Seizure of Gems by Local Officers 
but Exonerates Merchants Who 

Bought Them 


Los ANGELES, Dec. 22.—United States 
Judge Paul J. McCormick, after two 
weeks of deliberation over the evidence 
adduced at the trial of the libel of the 
U. S. vs. Seven Packages of Diamonds, 
rendered his decision yesterday and it 
will be entered sometime the first of next 
week. In his decree, Judge McCormick 
holds that the government rightfully 
libeled the diamonds, and ordered six of 
the packages sold but held that the dia- 
mond of .90 karat, named in an exhibit 
as the Joel diamond, should be returned 
to the witness Joe Joel, or to his order 
or asignee. The decree covers nine full 
pages of typewritten matter. 

In his findings Judge McCormick re- 
viewed the case from its inception and 
as brought out in the evidence at the 
trial which began Nov. 13. The case 
itself was at bar a matter of 10 days 
and was stubbornly fought by C. W. 
Pendleton and George Baltimore, couns¢ 
for a local merchant, and Ignatius Park- 
er, Assistant United States Attorney, 4 
counsel for the government. The col 
tention of the government was that 
some time in June or July, 1927, th 
seven packages of diamonds were sett 
or brought into the United States from 
Europe by or through the assistance o 
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Death of H. B. Dominick 





Dean of the New York Silver Trade Passes 
Away at Four Score and Ten Years, 
of Which Sixty-four Were Served 
in the Industry 


The death of H. Blanchard Dominick, 
§unday last, at his residence, 850 Park 
Ave, New York, removes a figure long 
prominent in the silver trade in this 
euntry and one, who, in his career of 
warly 65 years in the industry, made 
yn impress upon it that will long be re- 
membered. For Mr. Dominick, who, for 
warly 60 years, had been the senior 
member of the old and well known firm 
of Dominick & Haff, was veritably the 
dean of the silver business in New York 
and, until early this year, had been ac- 
tive in the management of this concern. 
The silver business was the life interest 
of the deceased and though he had been 
fnancially and actively interested in 
many other movements and institutions, 
Mr. Dominick’s whole business career 
was tied up with the one concern which 
he entered as a boy and of which he 
later became the head. 

Mr. Dominick came of an old Huguenot 
family, his ancestors coming to this 
country in 1739. One of his forebears, 
George Dominick, fought in the Ameri- 
cn Revolution and the members of the 
family have been prominent in the busi- 
nss and social world ever since. H. 
Blanchard Dominick, like his father 
and grandfather before him, was a na- 
tive of New York. Born on Jan. 31, 
1848, he received his early education in 
the metropolis. At the age of 15 years 
he received his first position in the silver 
trade with the house of William Gale & 
Son, and from then until his death was 
always identified with the silver indus- 
try. 

Mr. Dominick’s business, like that of 
his family, is also of early American 
origin, claiming, with probably one ex- 
ception, to be the oldest silver house in 
the country. The business was started 
in 1821 by William Gale, and was known 
throughout the subsequent years under 
various firm names, among them Gale & 
Hayden; Gale, Wood & Hughes; Wm. 
Gale; Wm. Gale & Son; Gale & Willis, 
and again Wm. Gale & Son. It remained 
incharge of the founder and his family 
until 1866 when it was bought out by 
Edward Corning. A younger member 
of the Gale family became associated 
with Mr. Corning, under the name of 
Gale & Corning, and in 1869 the busi- 
ness became Gale, Dominick & Haff. 
Two years later, the name was changed 
t Dominick & Haff, Mr. Dominick and 
his associates, Leroy B. Haff and his 
brother, Alexander Dominick, succeeding 
to the business. Under that style it has 
been known ever since. From 1871 until 
about 30 years ago, the business was 
tonducted as a partnership; then a cor- 
Poration was formed with H. Blanchard 
Dominick as president; Leroy B. Haff, 
Vice-president and treasurer; and Alex- 
ander Dominick, secretary. Mr. Haff 
ind Alexander Dominick died shortly 
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after the company was formed, H. Blan- 
chard Dominick continuing at the head 
of the business until January of this 
year, when it and the McChesney Co., 
which it controlled, were merged with 
the old house of Reed & Barton. 

Mr. Dominick, during his many years 
in the silver trade, rose to a command- 
ing position in the industry and his 
ability, attainments and judgment 
won him the respect of competitors and 
customers alike. He was a man of force- 
ful character, of discriminating taste, 
with a keen mind and a sense of the 
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beautiful and appropriate. He built up 
around him an organization of crafts- 
men which kept up the high standard of 
the product with which his name had al- 
ways been associated. His popularity 
with his employes was manifested 15 
years ago when, in November, 1913, on 
the 50th anniversary of his association 
with the silver industry, the staff of 
Dominick & Haff presented him a gold 
cup as a mark of their affection and 
esteem. 

To his business and to his home, Mr. 
Dominick devoted his principal activi- 
ties, though he did find time to partici- 
pate in charitable, welfare and church 
work. He was also director in several 
financial organizations. In the later 
years of his life, he curtailed some of 
these activities but still took a deep in- 
terest in the Women’s Hospital and the 
work of Grace Church, of which he had 
long been a member. He also continued 
his association with the Century Club 
and was a life member of the Aldine 
Club. He was also a member of the St. 
Nicholas Society, Sons of the Revolu- 
tion, Sons of Society of the Colonial 
Wars and a former member of the 
Huguenot Society. 

Though he had passed the unusual 
age of four score and ten years, his 
health remained good up until early 
last summer, when he suffered a slight 
stroke. The effects of this, at first, 
seemed to pass away but he really 
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never recovered from it and he had been 
ailing for some time before his demise. 
Despite his illness, his death proved a 
great shock to his many friends through- 
out the silver industry and in the jewel- 
ry trade. 

Mr. Dominick was married in 1877 to 
Miss Mary Sampson. His widow and 
two children, a son, H. Blanchard, Jr., 
a daughter, Mrs. Walter T. Flanders, 
and two grandchildren survive. 

The funeral services were held yes- 
terday (Wednesday) in Grace Church, 
Broadway and 10th St., at 10.30 a. m., 
with Rev. Dr. W. Russell Bowie offici- 
ating, and the remains were later in- 
terred in Woodlawn Cemetery. 








Robbery Plans Thwarted 





Quartette Arrested by Newark Police Con- 
fess Intentions of Raiding Two 
Jewelry Stores 


NEWARK, N. J., Dec. 24.—Frank Adel- 
mann, jeweler, 23 Academy St., was in- 
formed last week by the local police that 
he was to be the victim of a robbery 
planned for last Friday. This informa- 
tion came to the police from four bandits 
who were captured in an attempt on 
Thursday. Two other accomplices were 
apprehended on Friday and the confessed 
plans for Adelmann’s’ store’ were 
squashed. 

The first attempt at robbery by the al- 
leged robbers was to have been upon the 
store of the Norman Co., jewelers, 22 W. 
Park Ave.,-in the neighborhood of Adel- 
mann’s, on Thursday morning at open- 
ing time. According’ to the police, a 
negro employed about the building, upon 
his arrival, noted a car and four men 
at the curb in front of the Norman 
jewelry store. He attended to his busi- 
ness at the furnaces and, becoming sus- 
picious of the carload outside, returned 
to the street level, where the four con- 
tinued to wait. 

Not a person was in sight, so the ne- 
gro walked a block away where a traffic 
officer was on duty and told of his sus- 
picions. They went to the scene and 
found the car empty, but one man was 
standing in a doorway next door whom 
the negro pointed .out. When questioned 
the waiting man answered he was wait- 
ing for a friend who, he said, was in a 
candy store a block away. The police- 
man, negro and the third man went to 
the candy store, where the _ police- 
man arrested another suspect and the 
other two bandits who were found in 
another doorway. The policeman covered 
the four and the negro went to summon 
another traffic officer a short distance 
away. Upon searching the prisoners 
two were found to possess automatics, 
and a gun was also found on the floor 
of the car together with a quantity of 
steel-jacketed bullets and a rope. 

It was recalled that seven years before 
the store had been robbed and the door 
tied on the outside to one of an adjoining 
building. The men arrested last Thurs- 
day were taken to the First Precinct 
Station. 
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Watches Recovered 





Philadelphia Detectives Overtake Car Con- 
taining Timepieces Stolen from 
New York Salesman 


PHILADELPHIA, Dec. 24.—In one of the 
most mysterious turns of crime here, 
the police have recovered practically in- 
tact most of the watches stolen last week 
from a salesman for the I. Ollendorff 
Co., New York, while he was in a 
restaurant on Germantown Ave., here. 
At that time two armed bandits forced 
William Smith, who was guarding the 
sample cases of Adolph Rosenbaum, the 
Ollendorff salesman, to lie on the floor 
of a rented car, while the thieves drove 
away with him and the cases. After 
riding a few blocks Smith was thrown 
out of the car and went back and re- 
ported the robbery. 

Pursuit of a stolen car by detectives 
several days after the Ollendorff rob- 
bery resulted in recovery of the car 
and the stolen jewelry. Detectives Rich- 
ardson, Ryan and Hanlon had pursued 
the car which had been recognized by 
them as a stolen one and finally forced 
its driver to run it into a “dead end” 
street in the Nicetown section of the 
city. The driver jumped out and fled 
followed by bullets from the police 
revolvers but was not hit. 

A hasty examination of the car 
showed two sample cases in which were 
watches probably worth in the neighbor- 
hood of $20,000. At the City Hall police 
station a closer examination also re- 
vealed other cases containing rings, 
bracelets and some stones. These did 
not belong to Mr. Rosenbaum... 

The car was identified as having been 
stolen from James T. Cassidy of Glou- 
cester, N. J. The machine in which the 
bandits drove off with the Ollendorff loot 
had been rented by Mr. Rosenbaum 
from an auto concern here. 

Police are puzzled as to why the stolen 
jewelry was transferred to another 
stolen machine and why no attempts had 
been made to dispose of it. They are 
also wondering if the loot was _ not 
stolen from the first thieves by the man 
who fled from the Cassidy car. 

In the move to circumvent holiday 
season banditry here, police have 
rounded up more than a score of men 
with prison records. Among them was 
a man, who has figured as.a suspect 
in two notable jewelry robberies here 
and is now under suspicion of having 
been concerned in the one last week in 
which the salesman for a New York 
watch house was robbed of samples 
valued at approximately $25,000. 

The man was “picked up” in the gen- 
eral roundup while he was standing at 
Locust and 16th Sts. -He was held for 
a further hearing on suspicion of com- 
plicity in the robbery of the salesman 
of the I. Ollendorff Co. 

A short time after his acquittal on 
another charge according to police 
records the suspect was arrested and 
convicted for the holdup and robbery of 
jewelry valued at $10,000 from two 
salesmen in Market St. He was sen- 
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tenced to the Eastern Penitentiary for 
10 years but. was released last year after 
a restaurant owner, had confessed the 
robbery was a “fake” and that he had 
aided to “frame” the man as one of the 
bandits. The restaurant owner ad- 
mitted he had planned the robbery and 
had pawned the jewelry to meet his 
debts. 

Five men caught acting suspiciously 
in rear of a jewelry store and other 
places on Columbia Ave. were included 
in the roundup. All have prison records, 
the police say, and have been held for 
further hearings. 





At the New York office of the I. Ollen- 
dorff Co., a representative of THE 
JEWELERS’ CIRCULAR was informed that. 
information received from Philadelphia, 
where their salesman was robbed last 
week of watches worth approximately 
$25,000, indicated that probably all but 
about 50 of the stolen timepieces had 
been recovered. The value of the loot 
recovered it was believed would estimate 
between $18,000 and $20,000. 








Letters to the Editor 





Giving of a Trade Name to Synthetic 
Stones 


New York, Dec. 20, 1928. 
Editor of THE JEWELERS’ CIRCULAR: 


The synthetic stone is the most con- 
sumed stone today. The reason for 
such is because it is the nearest to the 
genuine. It is produced by artificial 
means, but has approximately the same 
characteristics, as the genuine stone. 

It has or should have a tolerance of 
five per cent over or under the extremes 
of the real and the same specific gravity 
or density with the tolerance. 

A doubt is now arising, in our mind, 
as to whether it is permissible or within 
the law, for any individual concern to 
give the synthetic stone, a patterned 
trade name, not even using the word 
“synthetic.” In our opinion, it should 
not be allowed! 

Let us assume that several concerns 
were to adopt a patterned trade name 
for the synthetic stone, and disregard 
using the word “synthetic.” . . . In due 
time, the consumers would be at a loss 
as to knowing whether they are buying 
the imitation, synthetic or genuine 
stone. Advantages would be taken of 
the public, who consume these stones, 
and imitations would be sold for synthe- 
tics and synthetics for genuine gems. 

Why not have the same principle of 
law applied to the synthetic stone, or 
any other colored stones, as is applied 
to platinum and gold in the stamping 
acts. We must try and make it a law 
that all colored stones, should be clearly 
specified as to their quality. 

We are sure that all the manufac- 
turers, jobbers and retailers, are aware 
of the fact, that there is only one quality 
that can be called synthetic, and no 
matter who the concern may be to sell 
them these stones, they must all meet 
the same tests. 
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We trust that our opinion on this 
subject will prove beneficial to the 
manufacturing jewelers, jobbers and re. 
tailers, and that a discussion of the 
subject will prove beneficial to the stone 
industry in general. 


Sincerely, 
(Signed) Kittay & Buitz. 
* * * 


Wappingers Falls, N. Y., in Need of 
Jeweler and Engraver 


WAPPINGERS FALLs, N. Y. 
Dec. 20, 1928, 
Editor of THE JEWELERS’ CIRCULAR: 

As a member of the Chamber of Com- 
merce of our village I am writing to 
give you some information which may 
be of interest to your readers—or at 
least some one of them who is alert to 
an opportunity. 

Recently both of the small jewelry 
stores of our village discontinued busi- 
ness; one on account of death, and the 
other, the owner retired at the age of 
75 years and failing health; thus leay- 
ing this village without a jeweler. 

It occurred to our Chamber of Com- 
merce that your magazine, reaching the 
better type men in that field, might give 
this information to your readers and one 
of them become interested to locate 
here, to the benefit of our locality, the 
success of his enterprise, and the glory 
of your issue. 

We have about 4000 population, and 
a trading center to about 6000 people. 


It is 10 miles to the nearest city. Popu- 


lation about 30 per cent foreign but of 
good character. We serve a prosperous 
farm district, and the growth of the 
entire vicinity, is due to the expanding 
of the New York Metropolitan district, 
the effect of which we feel and show by 
many recent real estate developments. 
An engraver will find some local work 
also. There are several good locations 
available and rents are reasonable. 

Any other information desired you 
may write me or the Chamber of Con- 
merce at Wappingers Falls, N. Y., and 
we trust you will help us to get a jeweler 
for our town. 

Yours very truly, 


(Signed) Howarp G. WINNE. 








Death of M. H. Loomer 


WATERLOO, Iowa, Dec. 24.—Melvin H. 
Loomer, aged 79 years, and for 35 years 
a jeweler on Fourth St. E., died Dee. 
20 in St. Francis Hospital, a victim of 
influenza. He had been retired 10 years. 

Mr. Loomer was born near Chicag®, 
June 18, 1849, and as a young man came 
to Waverly, Bremer county, where he 
conducted a jewelry store several years. 
His widow and a daughter survive. 








The Rattner jewelry store at 404 15th 
St., Moline, Ill., recently lost a gold 
watch through the operations of a check 
swindler. The unidentified customer 
paid $46.70 for the watch by writing 4 
check on a Peoria bank. The man was 
described as being about 60 years old, 
six feet tall, dark and of medium build. 














New York Notes 


The Heller-Deltah Co., pearls, was in- 
corporated at Albany, N. Y., last week 
with a capital of 100 shares of common 
stock. 

The Artisan Jewelers, Inc., manufac- 
turer of platinum and gold watch cases, 
will move its factory on Jan. 1 to new 
and larger quarters at 64 Fulton St. 

Mr. Kleinman’ of Atlesberg & Klein- 
man, importer of diamonds, 65 Nassau 
St. sailed for the European diamond 
markets last Friday on the Olympic. 

Felix Deman of the Deman Chain 
Mfg. Co. and the D. & B. Import Co., 
22 W. 48th St., returned from Europe 
several days ago on the Leviathan. 


The Timeology hikers will meet next 
Saturday afternoon at 2 o’clock at the 
Staten Island ferry and after being taken 
across the bay will enjoy a walk through 
Staten Island. 

Joseph J. Newman, of Gold Seal Im- 
porters, 358 Fifth Ave., returned from 
Europe on the Leviathan Dec. 20. Mr. 
Newman was abroad for several months 
visiting the firm’s factories in France, 
Germany and Austria. 

On Friday, Jan. 18, the Jewelers Se- 
curity Alliance will hold its 46th an- 
nual meeting at the organization’s 
headquarters, 15 Maiden Lane. Officers 
will be elected and other business trans- 
acted at this meeting. 

George Hyman has been appointed 
receiver, by Federal Judge Coleman, 
under bond of $2,000, for the Siegel 
Jewelry Co., 81 Chrystie St. This con- 
cern was petitioned into bankruptcy on 
Dec. 18. 

Joseph Rosenblatt, diamond importer, 
170 Broadway, who has been abroad for 
the past two months, on a purchasing 
trip to the European diamond markets, 
returned to this country on the Majestic 
which docked in this city on Christmas 
Day. 

Carl Sternfeld, dealer in precious and 
semi-precious stones, 74 W. 46th St., 
will sail for Europe Dec. 29 on the 
Majestic. Mr. Sternfeld will go abroad 
to visit the stone markets in France, 
Germany and England and will not re- 


a to this country until about Feb. 


Walter Kahn, of L. & M. Kahn, 6 W. 
48th St.. returned to this city Sunday, 





Dec. 16, on the Paris after several 
weeks sojourn in Europe. Mr. Kahn 
stated that the demand for large pre- 
cious stones in London was excellent and 
that on the whole the jewelry trade in 
England is doing good business. 

Jack Anusewitz of Nathal’s- Jewelry 
Shop, 411 Fulton St., Brooklyn, will sail 
on Jan. 4 on the Berengaria. Mr. 
Anusewitz has interested himself since 
the first of 1928 in the importing busi- 
ness. Most of his time while abroad 
will be spent in Czechoslovakia. He will 
also visit France and Germany, and will 
return about March 10. 

The business of the Eventov Diamond 
Co., 170 Broadway, will be taken over 
as of Jan. 1, 1929, by the Eventov Dia- 
mond Co., Inc. The corporation will on 
that date assume all the assets and 
liabilities of the partnership of the 
Eventov Diamond Co., and the new 
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corporation will continue the same busi- 
ness but under the corporate name. 
Joseph Rifkin, formerly of Rifkin & 
Hart, and Benj. H. de Jong, formerly 
of David Belais & Co., have formed a 
partnership under the name of Rifkin 
& de Jong, Inc., importers and cutters 


of fancy shaped diamonds. Their offices 
will be located at 10 W. 47th St. G. A. 
Barho formerly of David Belais & Co. 
will -call on the city trade in behalf of 
the new concern. Mr. de Jong expects 
to sail for the European diamond mar- 
kets in the near future. 


Henry Klein, retail jeweler, 1158 
Third Ave., who was petitioned into 
bankruptcy, Jan. 17, filed schedules last 
Thursday in the United States District 
Court. He lists no assets, but his lia- 
bilities consist of unsecured claims 
amounting to $5,225. Among the largest 
unsecured creditors are: Benrus Watch 
Co., $332; A. Cohen Sons, $232; Max 
Cutler, $399; J. Engel, $248; C. M. 
Levy, $572; A. Rosenberg, $254; M. H. 
Shiman, $384; D. Wrabel, $357; and 
Gochman & Held, $204. 


At a meeting of the creditors of Judah 
Hurwitz, 87 E. Broadway, held last. 
Thursday at the office of Bernard E.. 
Weisberg, 17 John St., an offer of settle- 
ment on the basis of 30 cents on the 
dollar was made. This offer, if accepted, 
will be payable five cents in cash and; 
the balance of 25 cents in indorsed notes.. 
A creditors’ committee has been ap- 
pointed to investigate and to make 
recommendations. Mr. Hurwitz, it is 
said, owes about $40,000 and has assets 
estimated to be worth $17,000. 

The R. S. Diamond Co., wholesale 
jeweler, 99 Nassau St., against which 
an involuntary petition in bankruptcy 
was filed last October, filed its schedules 
last Thursday in the United States Dis- 
trict Court. Assets, consisting of stock 
in trade amount to $13,000,-while the 
liabilities total $38,644 and include taxes 
and debts due the United States, $25; 
unsecured claims, $34,899; notes and 
bills, $1,775; and accommodation paper, 
$1,945. Among the largest unsecured 
creditors are the following: Milner 
Bros., $1,027; H. Newmark, $2,800; W. 
Reiner, $296; I. Kleinberg, $500; J. 
Blauweiss, $1,146; W. Hauser $333; 
Rothblum & Mire, $488; Gutwirth Bros., 
$3,627; B. Wallman, $2,147; A. Klein- 
haus, $830; Burrows, Fleiderbalm & 
Glick, $840; M. Toplitt,- $457; Stern 
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* eli A Bank’s Best Friend 
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Fiundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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Bros., $1,616; I. Kunstler, $2,955; M. 
Aronsfrau, $3,500; I. Birnbaum, $5,560; 
American Platinum Co., $1,200; Flyer 
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months the business has more than 
doubled that of the previous correspond- 
ing period. 

Incorporation papers were recently 
filed in Trenton by the Jewelry Institute 
of America for services for jewelry 
trade associations. They will be located 
in Camden. The signers are F. R. Han- 
sell, I. C. Clow and John A. MacPeak. 


Bros., $745; N. Toplitt, $1,800. Abra- -La Rau Pearl Works of Newark was 


ham Rothblum, president of the R. S. 
Diamond Co., also filed schedules in 
pankruptcy with liabilities the same as 
above, and no assets. 

S. C. Powell of S. C. Powell & Co., 
importers of diamonds, 2 W. 46th St., 
returned from abroad last Thursday on 
the Leviathan, after spending several 
weeks in the European diamond mar- 
kets. 

Bernard Isbitts of the David & Isbitts 
Co., Inc., diamond cutters, 106 Fulton 
St., sailed for Europe last Saturday on 
the Olympic. Mr. Isbitts has gone on a 
buying trip to the European diamond 
markets and expects to remain abroad 
between three and four months. 

K. Ikeda, manager of the Tokio store 
of K. Mikimoto, who has been in New 
York this month will sail at midnight 
tomorrow (Friday) on the Majestic. 
Mr. Ikeda will return here in the spring 
after visiting London and Paris, and 
will then proceed to San Francisco from 
where he will embark for Japan. 

David Almond, foreman of the polish- 
ing department at the Maiden Lane 
branch of the Gorham Co., died early 
lat Monday morning at his home in 
Brooklyn. Mr. Almond first went to 
work with the Gorham Co. on Nov. 25, 
1883, at the old Bond St. office, and in 
1887 was transferred to the Maiden 
Lane store. At that time he was made 
foreman of the polishing department, 
which post he had held up to the time 
of his death. Funeral services were 
held yesterday (Wednesday) at the 
home, Flushing Ave. and 61st St., burial 
following in the Family Cemetery. De- 
ceased is survived by his widow and 
three sons. Mr. Almond was born in 
Brooklyn on Sept. 14, 1867. 








Newark 





Richards Jewelry Shop, 138 Market 
St., is conducting an auction sale with a 
view to changing its location by the 
spring. 

Watches and diamond rings valued 
at about $2,000 were stolen from a safe 
In the office of Antonio Blasi, loan 
broker and real estate dealer at 44 14th 
Ave. A sledge hammer and chisel were 
used to break into the office and safe. 

The Modern Novelty Co., Inc., 126 
South St., has taken over another floor 
in the building in which the concern is 
how located. This will not only increase 
the space but will also improve working 
conditions 100 per cent. The factory 
help has also been increased to a con- 
siderable extent. For the past three 


also incorporated with authority to make 
pearl novelties. The incorporators are 
Louis Lazar, Hyman Rauchbach, Aaron 
Rauchbach and Joseph Rauchbach. 








Diamond Stocks and Sales 
An editorial in the London Financial Times. 


S. B. Joel’s occasional appear- 
ances at the annual meeting in South 
Africa of the Johannesburg Consolidated 
Investment Co. (of which he is perma- 
nent chairman) are particularly wel- 
comed over there for reasons which can 
well be understood. The Rand goldfield 
and the other South African mining in- 
dustries greatly appreciate London and 
Continental interest in them, and, how- 
ever able the staff of the Johnnies group 
in the Union, yet it must be a stimulus 
to have Mr. Joel on the spot to bring 
it up to date with overseas views and 
conditions. In his lengthy speech at 
yesterday’s meeting in Johannesburg, of 
which a full cabled account appears on 
page 5, Mr. Joel at last lifted the cur- 
tain on the two years of crisis which 
the world’s diamond trade has now, to 
all appearances, successfully  sur- 
mounted. 

When the unregulated output of dia- 
monds from the new alluvial fields of 
the Transvaal sprang to absolutely un- 
precedented proportions in the second 
half of 1927 the London Diamond Syn- 
dicate determined to purchase the 
surplus production in order to prevent 
a collapse of the market. This decision 
involved financial measures which Mr. 
Joel might well describe as “heroic.” 
By the end of 1927 the Syndicate had 
accumulated a stock of diamonds worth 
about £8,000,000, and earning not a 
penny piece. This courageous action 
may fairly be said to have saved the 


industry, for it gave time for the Union - 


Government to force through the Pre- 
cious Stones Act, and later to introduce 
various forms of control. Consequently, 
in spite of the subsequent discoveries of 
additional alluvial fields at the mouth of 
the Orange River, the diamond market 
has remained unshaken this year. Sales, 
Mr. Joel disclosed, have been extraordi- 
narily satisfactory, especially of recent 
months. A striking volte face is that 
Central Europe, which not so long ago 
was a seller of diamonds, is now a buyer. 
The stocks of stones in the hands of the 
Diamond Syndicate have been reduced 
to figures more in conformity with the 
volume of business done. Last, but by 
no means least, prices of the gems are 
today higher than they were a year ago. 

What havoc cold facts like these make 
of the alarmist stories recently pub- 
lished as to rough diamonds as big as 
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marbles.- being . sold at half-a-crown, 


apiece. ; 


Death of George A. Street 


Official of New York Manufacturing Jewelry 
Concern Succumbs After Long Illness 


After a year’s illness, George Acosta 
Street, secretary and treasurer of George 
O. Street & Sons, manufacturing jewel- 
ers, 2 Maiden Lane, New York, died last 
Monday morning at his home, 230 E. 50th 
St. Services were held yesterday 
(Wednesday) at the late residence, after 
which the body was interred in Green- 
wood Cemetery. 

George A. Street was born in Brook- 
lyn, N. Y., on Dec. 17, 1868. He was 
10th in direct line from the Rev. Nicholas 
Street, who was a co-worker with John 
Davenport at the settlement of New 
Haven. Mr. Street was the son of 
George W. Street and grandson of 
George. O. Street, founder of the pres- 
ent concern. 

He was educated at the Trinity 
School in New York and in a business 
college. He entered the jewelry busi- 
ness when he secured a position with 
the old firm of Wheeler, Parsons & 
Hayes. In 1892 he was admitted to 
partnership in the firm of George O. 
Street & Sons. Mr. Street was in charge 
of the concern’s office at 2 Maiden Lane. 

For about a year, however, he had 
been inactive owing to ill health. 

Deceased is survived by his widow, 
two sisters and an uncle, H. Lewis 
Street, who is president of the concern. 

















The Lucky Indorser 


66 ALBERT BENSON’LL lend me 

$300 if you'll endorse my note,” 
the customer pointed out, and the 
jeweler, after the proper amount of urg- 
ing, put his name on the back of the 
note, which Benson later on transferred 
to the Regal Bank, the bank failed, and 
the State bank commissioner took 
charge of the assets thereof. 

In due time the Benson note fell due, 
the customer was not worth suing, and 
the commissioner demanded payment 
from the jeweler. 

“Did you present the note for pay- 
ment and give the usual notice?” the 
jeweler demanded. 

“I did not,” the commissioner ad- 
mitted. 

“Then that relieves me from my li- 
ability as the endorser of the note.” 

“It might have if the bank hadn’t 
failed, but the usual rule about notify- 
ing the endorser does not apply to a 
State official who is in charge of the 
assets of an insolvent bank,” the com- 
missioner argued. 

The Oklahoma Supreme Court, how- 
ever, ruled in the jeweler’s favor in the 
recent case of State vs. Rutland, 250 
Pacific Reporter, 914. 

“We do not understand that the bank 
commissioner is relieved from meeting 
the requirements of the law in relation 
to the collection of paper payable to a 
failed pank,” the court said.—M. L. H. 
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Providence 


Frederick Renci has been granted 
permission to erect a one-story concrete 
addition to his jewelry shop at 45 River 
Ave. 

A dividend on the capital stock of 
the Nicholson File Co. has been declared 
payable on and after Jan. 2 to the stock- 
holders of record at the close of business 
Dec. 20. The rate of the dividend is not 
stated. : 

The case of Young Bros., Inc., against 
Max Gertsacov on disputed book account 
was heard before Judge Nathan W. 
Wright in civil session of Sixth District 
Court the other day and judgment 
entered for the plaintiff for $305.81 and 
costs. 

A thief who smashed a window in the 
retail jewelry store of Albert Travis at 
130 Washington St., the other night got 
$100 worth of wrist watches, rings and 
earrings from the window display. The 
break was discovered by Patrolman Gil- 
christ. 

The case of the Manufacturing Jewel- 
ers’ Board of Trade against the Frank- 
lin Jewelry Co. on book account was 
heard before Judge Wright in civil 
session of Sixth District Court last week 
and decision entered for the plaintiff for 
$175 and costs. 

Kilmartin & Berger, Inc., toolmakers, 
this city, have been incorporated under 
the laws of Rhode Island with an au- 
thorized capital of 300 shares of com- 
mon no par value stock. The incorpo- 
rators are: John D. Kilmartin, William 
Berger and Charles A. Kelley. 


The members of the Rhode Island 
Society of Optometry are making pre- 
parations for the celebration of the 25th 
anniversary of the society on the second 
Monday evening in January. A com- 
mittee consisting of G. Frederick Beane, 
Eric E. Berkander, Ned C. Stiles and 
Frederick Hamilton are making the 
arrangements. 


A charter was granted the past week 
by the Secretary of State under the laws 
of Rhode Island to the Miller-Sherman 
(o., of Providence, to deal in machinery 
with a capital stock of 600 shares of no 
par value common stock. The incorpo- 
tators are: Henry F. Miller, 407 Marl- 
boro St., Boston, and Frederick A. Sher- 
man and Francis B. Condon of this city. 


Permission to construct a two-story 
reinforced concrete building at 167 Point 
St, at an estimated cost of $200,000 
was granted Cohn & Rosenberger, Inc., 
manufacturing jewelers of this city by 

¢ Inspector of Buildings. The pro- 
posed building which is to be used for 
manufacturing purposes, will have a 
frontage of 181 feet and a depth of 220 
feet, according to the permit which 
states that the building will extend to 
Hospital and South Sts. 

lester J. Lindsay of Portchester, 
-Y., was sentenced by Judge Charles 
A. Walsh in Superior Court last week 

Serve three years in the Rhode Island 

Prison on an indictment charging 
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him with burglary which was reduced 
to entering a dwelling in the night time 
and larceny. Assistant Attorney General 
Heltzen told the court that Lindsay has 
a record of three breaking and entering 
charges and a second degree burglary 
charge and was apprehended for break- 
ing into the home of Dr. William F. 
Flanagan, of the Cutler Jewelry Co., on 
Sept. 21 and stealing jewelry and other 
articles. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Edward Heim, 
the Rose Jewelry Importing Co., New 
York city; Mr. Levy, Morris Levy & Co., 
Chicago; Messrs. Dinkelman and Post, 
Dinkelman & Post Jewelry Co., Balti- 
more, Md.; Messrs. Kaufman and Ruder- 
man, of Kaufman & Ruderman, New 
York city; Leo Glass, Leo Glass & Co., 
New York city; Mr. Wolf, Martin Wolf 
Co., St. Paul, Minn.; Joseph Mayer, A. 
Steinhardt & Bros., New York city; 
Jacob Avidan, Lippman, Spier & Hahn 
Co., New York city; Claude Jacobs, 
R. Jacobs & Co., Cincinnati, and Mr. 
Kaskill, D. Lisner & Co., Inc., New 
York City. 








Attleboro 


The plant of the Electric Chain Co. 
in S. Main St., is closed for the annual 
taking of stock and will remain closed 
until New Year’s. 

George L. Shepardson of C. A. Marsh 
& Co., and his wife had a narrow escape 
the other afternoon when the automobile 
in which they were riding was in col- 
lision with another machine. Mrs. 
Shepardson was severely shaken up but 
both escaped without cuts or bruises. 
Their machine was bady damaged in 
the accident. 

Henry E. Arnold who has been as- 
sociated with the C. S. Freeman Co. for 
35 years, died last week in his 74th year. 
Previous to his association with the 
Freeman Co. he was with the W. & S. 
Blackinton Co. for 15 years. He retired 
from active business about two years 
ago. He is survived by a son, a daugh- 
ter, one sister and four grandchildren. 

Frederick C. G. Amos, died suddenly 
at his home on Grant St., last week. He 
had worked as usual as a journeyman 
jeweler at the factory of the Cheever & 
Tweedy Co., where he had been asso- 
ciated for a great many years and was 
stricken soon after returning to his 
home. He was 66 years of age and was 
born at North Attleboro. Two sisters 
survive him. 

“There is no question but what the 
distribution of retail jewelry is passing 
through a transition period similar to 
that which general manufacturers ex- 
perienced 20 years ago,” says the Bal- 
four Blast, the house organ of L. G. 
Balfour & Co. in its last issue. “Some 
retailers have the idea that the only way 
to get business is to reduce prices, just 
as the manufacturers used to think that 
the only way to reduce manufacturing 
costs was to lower wages. The job in 
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both instances is to cut out waste, and 
to reduce the amount of work done, by 
careful planning. Do this and you can 
continue to increase wages without in- 
creasing retail prices.” 





_. 


Boston 








Wilbur Horne, formerly with Jordan 
Marsh Co., Boston, has opened a store of 
his own in Portsmouth, N. H. 

The death is announced of William H. 
Margot, for several years in the shipping 
department of C. W. Sweetland Co. He 
was 64 years of age and was one of the 
ablest men the company has had for 
many years. The funeral was held from 
his home in South Boston. 

While a heavy wind and rain combined 
to deaden the noise, a burglar threw a 
brick wrapped in a towel through a show 
window of the R. T. Mower & Sons store, 
Lowell, Dec. 18, and carried away rings, 
watches and other merchandise valued at 
$1500. Police have no clue to the robber. 
About a month ago a similar break in a 
jewelry store a few doors away netted 
thieves $500 worth of goods. 

Twenty five new members have been 
added to the list as contained in the Year 
Book of the Boston Jewelers’ Club, just 
published by Secretary Albert R. Kerr 
and sent by him to the entire roster. By 
vote of the officers, the membership was 
recently increased from 125 to 150, but 
even this higher figure leaves many jew- 
elers on the waiting list. The club is a 
social one only, but the demand for ad- 
mittance is always greater than the club 
can accommodate. The Year Book, at- 
tractively bound in purple, the club’s 
color, contains the list of presidents and 
their terms of office ever since 1888. The 
first was Charles Harwood. The latest 
is William L. Stone. The list of presi- 
dents presents many jewelers of promi- 
nence in Boston—names which in the last 
40 years have helped to make the club 
one of the leading social organizations in 
this part of the country. The book also 
contains the constitution, by-laws and 
rules of business. 








A Maryland statute exempted from 
execution on a judgment $100 in prop- 
erty, whether consisting of money, lands 
or goods of every defendant, as well as 
all money in the nature of insurance 
benefit or relief in case of sickness or 
death. Judge Coleman, sitting in the 
Federal District Court of Maryland, 
held, in the Matter of Harvey, that a 
bankrupt or his widow was entitled to 
the exemption of $100 out of the cash 
surrender value of insurance policies 
upon the bankrupt’s life, which he might 
pay or secure to the trustee in bank- 
ruptcy. The court said that upon pay- 
ment of or securing to such trustee the 
cash surrender values of the policies in 
accordance with the bankruptcy act, less 
a total exemption of $100, the widow of 
the bankrupt would be entitled to full 
payment from the insurance companies, 
provided the exemption had not already 
been availed of. 
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Philadelphia 


Margret Baus, 7116 Rising Sun Ave., 
has registered under the Pennsyl- 
vania trading act as “Baus the Jeweler” 
at that address. 

Damage of several hundred dollars was 
done to the stock and equipment of Harry 
W. Smith, wholesale jeweler, 711 San- 
som St., by a fire which started from a 
short circuit. A number of showcases 
which contained low-priced jewelry were 
charred and some of the jewelry ruined. 


Morton S. Sagorsky, junior partner of 
the wholesale jewelry house of I. S. 
Sagorsky & Son, Jefferson building, is 
back from a Mid-West trip in the inter- 
ests of the firm and reports business 
generally good in that section, with indi- 
cations of an increased demand for jew- 
elry in the spring. He found conditions 
generally good and was well satisfied 
with the amount of business he trans- 
acted on the trip. 

David Atlas, Sansom St. diamond mer- 
chant, who is widely known to the New 
York trade, has received the sympathy 
of his many friends in the trade over the 
death of his mother, Mrs. Bessie Atlas, 
in this city, who passed away at the ad- 
vanced age of 88 years. She survived 
her husband, the late Edward Atlas, by 
several years. Deceased is survived by 
three sons, David, Jacob and Hyman, 
and two daughters, Mrs. Joseph Fisher 
and Mrs. K. Prell. 

One of the cases expected to come be- 
fore the state pardon board at its Decem- 
ber session in Harrisburg last week, but 
was postponed for a reason not given, 
was that of George Jackel, sentenced in 
June, 1921, for shooting and killing Isi- 
dore Rabinowitz during a holdup at the 
jewelry store of S. Bugey in this city. 
Rabinowitz was in a crowd that had 
gathered in front of the store when the 
cries of the jeweler spread the alarm and 
was shot by Jackel as he ran, firing, from 
the place. He was sentenced to 20 years, 
but contends the penalty was excessive, 
as he had no intention of killing anyone, 
but fired, he thought, into the air to 
frighten the spectators and make his es- 
cape. It is understood a determined op- 
position to any clemency for Jackel will 
be made if the plea comes up at the 
January hearings of the board. 

Robert J. Gebert, retail jeweler, 320 
Federal St., Camden, across the river 
from this city, was recently the victim of 
two fast-working sneak thieves, his loss 
being approximately $500. Mr. Gebert 
was in the front of the store when two 
men entered and asked to have a new 
crystal placed in a watch which one of 
them handed to the jeweler. Mr. Gebert 
went to the watch repair shop in the rear 
and handed the watch to George Gray, 
his watchmaker. He returned to the 
front of the store, not having been gone 
more than two minutes, and the men en- 
gaged him in conversation for several 
minutes until Gray came out with the 
completed job. They paid for the work, 
and after talking idly for a couple of 
minutes more, left the store. About 20 
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minutes later Mr. Gebert had occasion to 
look for a watch and discovered that nine 
timepieces were missing from the trays. 
This is the second time within five years 
that Mr. Gebert has been the victim of 
thieves. In the previous case, a thief 
forced a rear door and obtained loot 
valued at $600. 


Pittsburgh 


An unknown thief shattered the 
corner window in the store of Sam F. 
Sipe one morning early last week and 
made away with some jewelry which 
was left on display in the window. As 
near as could be learned the theft 
occurred about 4.30 o’clock in the morn- 
ing, the breaking of the huge glass being 
one of the most expensive things con- 
nected with the theft. 

Fire was discovered one night last 
week in the rear of the store of Landaw 
Bros., in the Moose Temple building, 628 
Penn Ave. All of the members of the 
firm were in the store when one of the 
clerks discovered the blaze. It apparent- 
ly started among some paper and ex- 
celsior into which a customer might 
have carelessly tossed a cigarette. The 
members of the firm say the loss totals 
only $150 or $200 and is so small no 
insurance claim is being made. 

The police are working on several 
clues in an effort to apprehend the 
thieves who last week held up and 
robbed Max Unger, 976 Liberty Ave., 
and those in his establishment of dia- 
monds worth about $35,000. It is stated 
that a mysterious woman has appeared 
in the case and an effort is being made 
to locate her. According to information 
in possession of the police the woman 
was outside of the store when Mr. Unger 
came out and that she appeared to be 
familiar with the car the bandits used. 
This car it was learned later had been 
stolen. There is a belief that she may 
have been a part of the gang deserted 
by the men in their get-away. Three 
trays of diamond rings were stolen. 
The men abandoned the car which was 
found about 15 miles from the scene of 
the robbery. ; 

















Allentown 


The jewelry auctions have been in 
progress here during the past week or 
two, and have been drawing fair sized 
crowds both afternoon and evening. The 
sales in question are located at 22 N. 
Sixth St., where the stock of F. S. Mus- 
selman is being sold at auction, and at 
112% N. Sixth St., where Simon Levene 
is likewise conducting an auction. 

The following manufacturers’ repre- 
sentatives are calling on the trade in 
this locality: Norbert Cahn, Cahn & 
Kornbrodt, Inc., Arthur B. Veit, B. & 
L. Veit, Inc.; Charles Sweasy, Bishop 
& Bishop; John T. Kelly, Gorham Co.; 
R. B. Zeltmacher, J. B. Bowden & Co.; 
M. A. Douglas, Allsopp Bros.; Eddie W. 
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Jacocks, Gruen Watch Makers’ Guild, 
and Philip Pardee, Towle Mfg. Co. 

Local jewelers have made a very gg. 
tive bid this holiday season for the 
patronage of Christmas shoppers as eyj. 
denced by the fact of their having useq 
an even greater amount of advertising 
space in the daily papers in advertising 
their wares than they did last year 
Furthermore, some jewelers have mage 
extensive use of the mails in sending oyt 
booklets and circulars in their endeavors 
to make the general public jewelry cop. 
scious. 








Lancaster 





The regular monthly meeting of the 
Lancaster Optometric Association was 
held last week at which time the folloy. 
ing officers were elected for the coming 
year: President, Dr. John W. Forry; 
vice-president, Dr. George R. Huber: 
secretary, Dr. E. R. Gehman; treasurer, 
Neilson W. Pinkerton; Board of Direc. 
tors, John R. Wertsch, Ephrata, Pa,; J, 
E. Boyle and W. W. Appel. 

John B. Roth, retired manufacturing 
jeweler of this city died at his home 
Friday, Dec. 21, at the age of 64 years, 
Mr. Roth went into the manufacturing 
jewelry business in 1902, making a 
specialty of Masonic diamond work 
Previous to starting in business for hin- 
self he was in the employ of E. J. Zahm 
for 21 years. Mr. Roth was in ill health 
for the past several ‘years. 

Announcement has been made by 
Charles F. Miller, president of th 
Hamilton Watch Co. that the employes 
will receive $93,000 in wage dividends 
The dividends will equal approximately 
four per cent of the earnings of the it- 
dividual employes during the year. 
More than 200 employes whose name 
are on the honor roll of the company 
will receive an additional bonus for their 
year’s work. Many honor roll employe 
will be made stockholders in the com 
pany. The company will also contin 
the group insurance and will inaugurat 
other features for the protection of thei 
employes and their families during tk 
coming year. 








Jewelers’ Gold Bars Withdrawn a 
Exchanged at New York 
Week Ended Dec. 22, 1928 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 


POR ea sate ce ee atee aren wi $314,744! 
Gold bars paid depositors...... 93,895 
eT 

PNA Yo cir Wad raed win Saw eee $408,6394 


Of this gold bars exchanged for gil 
coins are reported as follows: 
Date Exch 


“Ta | ee oer ee ey er $99,102 

J” | A Are etre tr eter eee 61,1744 

ai 19 THEGTEOrECEeT TET ae 41,4968 

PB? MM Ao 8 haste ees an ete 41,1388 

© GE tits eu ctssvecesuenees 51,278 
‘ PR Ai en ato kare 20,55 

nee Pe $314,744! 
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Chicago Notes 


George Dahlman, Chicago represen- 
tative for the Reliance Mfg. Co., just 
completed a business trip through the 
Northwest in the interest of this con- 
cern. 

Fred Whitney, manager of the Chi- 
cago office of the Hadley Co., 31 N. 
State St., returned last week from a 
business trip to Cincinnati, and other 
Middle West points. 

George Beardsley, of Kohn & Co., New- 
ark, N. J., spent the past week in Chi- 
cago calling on the trade. Mr. Beardsley 
is making his regular business trip 
through the Middle West. 

A. L. Frank, of A. L. Frank & Co., 29 
E. Madison St., will leave for the East 
this week to look over the markets and 
call on his many friends. Mr. Frank 
will be gone for about 10 days. 

Paul H. Samuels, Chicago manager 
for Katz & Ogush, left last Saturday 
for New York, where he will spend the 
holidays visiting with his parents and 
getting his new spring line in shape. 

George Kissick, representing the H. 
W. K. Co. of Attleboro, called on his 
many friends in the trade here during 
the past two weeks. Mr. Kissick is mak- 
ing his regular spring trip through the 
Middle West. 

Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., will leave Chicago 
Christmas night for New York and 
Providence, where he will remain for 
two weeks looking over the new lines 
of spring merchandise. 

R. D. Fleek, eastern representative for 
the Juergens & Anderson Co., just com- 
pleted his final trip of the year, and af- 
ter spending a week in Chicago left for 
his home in Denver, Colo., where he will 
remain for the holidays. 

_H. J. Hagen, Wisconsin representa- 
tive for the Stein & Ellbogen Co., re- 
turned last week from his territory and 
left again this week for his home at 
Manitowoc, Wis., where he will spend 
the holidays with his sister. 

Herman Rosenbloom, representing the 
Finberg Mfg. Co., and H. C. Lindol, both 
of Attleboro, Mass., called on the trade 
In Chicago last week in the interest of 
the firms he represents, and left here 
for a trip through the Northwest. 

Al. Moss. Chicago representative for 
the J. J. White Mfg. Co., has returned to 














his offices on the eleventh floor of the 
Heyworth building, after spending the 
past four weeks at the home offices and 
calling on the eastern trade en route 
home. 

L. Philip Lemieux, representative for 
the C. & E. Marshall Co., just completed 
an extended business trip through his 
northwestern territory. Mr. Lemieux 
travels over 11 months out of the year, 
and will remain in Chicago now until 
after Jan. 1. 

Mark S. Goldsmith, of the Goldsmith 
Bros. Smelting & Refining Co. New 
York office, returned to his home last 
week in time for the holidays, after 
spending the past two weeks in Chicago 
attending to business and visiting with 
members of the firm here. 

A. J. Siegal, vice-president of the Pot- 
ter & Buffinton Co., Providence, and M. 
Jackson, manager of their New York 
office, spent several days of the past week 
in Chicago visiting with Harry H. Miller, 
their Chicago manager, and calling on 
many of their friends here. 

L. Brock, manager of the Chicago office 
of the H. A. Wilson Co., returned last 
week from New York, where he spent a 
week at the home offices attending sales 
conferences. Before going to New York, 
Mr. Brock visited with the trade in To- 
ledo and other eastern cities. 

Announcement was made last week by 
Harry H. Miller, Chicago manager for 
the Potter & Buffinton Co., that W. D. 
Fleak, is now associated with them, as 
assistant to Mr. Miller, traveling 
through the middlewestern territory. 
This is to take effect on Jan. 1. 

Frank Budlong, of Arnold-Steere Co., 
“Bill” McCormick of the Providence 
Stock Co., Frank Dunn, of Dunn Bros., 
and Gene Abbott, of the Rosenheim Co., 
and Wachenheimer Co., were among the 
representatives that called on the whole- 
sale trade in Chicago during the past 
week. 

A meeting of creditors of John J. List, 
retail jeweler of Waukegan, IIl., was 
held last Friday in Room 1009, 162 N. 
State St., Chicago. One large creditor 
offered to pay all other creditors 331/38 
per cent cash. Negotiations are being 
carried on through Rosenberg, Braude & 
Zimmerman. 

Arthur Manheimer, of the Manheimer 
Waich Co., left on Sunday for New York 
where he will remain until after the 
holidays visiting with his brother and 
uncle. While in the East Mr. Man- 





heimer, will make his headquarters at 
the offices of Louis Manheimer & Bro., 
20 W. 47th St., New York. 


Mrs. T. Schuhrk Beverstock, who has 
been identified with the North American 
Watch Co. for many years, and who 
has not been actively engaged in busi- 
ness for the past four years, but as- 
sumed charge of the Chicago office of 
this company for the past four months, 
left Chicago last Saturday for her home 
at Mansfield, Ohio. 


Percy D. Lucas, representing Schumer 
Bros. Co., Cincinnati, returned last week 
to Chicago after spending several weeks 
calling on his trade through the Middle 
West. Mr. Lucas will remain here for 
a few days and then leave for Cincin- 
nati, accompanied by Mrs. Lucas, where 
he will spend the holidays with his 
daughter and son-in-law. 

Sam L. Adelsdorf, formerly associated 
for seven years with the Goldsmith Bros. 
Smelting & Refining Co., at Chicago, but 
who for the past three years has been 
affiliated with the real estate investment 
business, has rejoined the Goldsmith or- 
ganization. Mr. Adelsdorf is the son of 
L. Adelsdorf, treasurer of the Goldsmith 
Bros. Smelting & Refining Co. 


N. T. Sherwood, representing the Mul- 
holland Silver Co., Aurora, IIl., through 
the South, is able to spend a few hours 
each day at his headquarters in the 
Columbus Memorial building, after be- 
ing confined to his home for several 
weeks on account of a broken collar- 
bone. Mr. Sherwood still carries his 
arm in a sling, but hopes to be able to 
leave for his territory right after the 
new year. 

The H. A. Wilson Co., Newark, N. J., 
is now the sole United States distribu- 
tors of the David Belais, Inc., products. 
The Chicago headquarters of this con- 
cern, located in Suite 1119 Mallers build- 
ing, are busy arranging its complete 
delivery stock of the Belais products to 
be ready to start operation on Jan. 1. 
The concern, of course, is handling this 
line in connection with its regular line 
of merchandise. 


W. B. Peck, of the Waite-Thresher Co., 
Providence, R. I., passed through Chicago 
last week on his way to St. Louis and the 
Middle West territory, where he is call- 
ing on the trade for Axel B. Paulsen, 
their Chicago and middle western repre- 
sentative. Mr. Paulsen was called to 
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Europe on account of the illness of his 
wife, and will probably be away for an- 
other few weeks before he is able to 
bring Mrs. Paulsen home. 

Word was received in Chicago last 
Friday that the jury on the Gus Nichols, 
case at Minneapolis, has disagreed, and 
the case is now postponed until January. 
Nichols is the bandit that was brought 
back to Minneapolis from Rochester, 
Minn., to answer the charges of holding 
up Ernest Porter, salesman for Son & 
Prins, Chicago diamond importers, while 
he was traveling in a bus from St. Paul 
to Minneapolis, early in October of this 
year. 

The remains of Mrs. G. Ginsburg were 
laid to rest last Wednesday afternoon 
in the O. B. A. Cemetery at Waldheim. 
Funeral services were held at PiSer’s 
Chapel, 4911 Broadway. Mrs. Ginsberg 
passed away at the age of 54 years, after 
an illness of many months, at her late 
home, 6350 Magnolia Ave. She is sur- 
vived by her husband, Samuel Ginsburg, 
diamond broker with offices on the fifth 
floor of the Heyworth building, four 
daughters and one son. 

Three men charged with attempted 
holdup were arrested last Thursday by 
Sergeant Daniel Moriarity, at the en- 
trance of the Mallers building after they 
had followed Joseph Frackman, of the 
Joseph Frackman Co., New York, from 
a State St. jeweler. The men are Lazar 
Goldman, Joseph Fiore and Morris Aron- 
son. A checkup at the Bureau at Identi- 
fication showed that Goldman, who was 
sentenced to serve 15 to 20 years in the 
Michigan prison at Ionia last summer, 
is out on a write of supersedeas. He 
was sentenced for robbing a Detroit 
jeweler. 

House burglars were very active dur- 
ing the past week ransacking the home 
of six loop wholesale and retail jewel- 
ers. In each case they cleaned out the 
home of personal belongings, jewelry, 
silverware and household furniture. 
The victims are J. W. Hook, of Hess & 
Hook, manufacturers, representatives 31 
N. State St.; Fred Lund, 31 N. State 
St.; Fred N. Kistner, of Fred N. Kist- 
ner Co., 31 N. State St.; Max L. Silver- 
berg, 31 N. State St.; James W. Fitz- 
patrick, 190 N. State St., and S. Gins- 
burg, of the Arrow Jewelers, 5 N. 
Wabash Ave. 

I. M. Bach of Bach & Co., wholesale 
jewelers located on the third floor of the 
Heyworth building, accompanied by 
their representative Morris Greenwald, 
made a call on their- west side accounts 
last Wednesday, and when they arrived 
at the Rosenblum jewelry store, 3431 W. 
Roosevelt Road, Mr. Bach entered with 
two large grips and a brief case con- 
taining their better line of goods, and 
left Greenwald in the automobile guard- 
ing two grips of cheaper merchandise. 
Mr. Bach had no sooner left when 
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Greenwald heard the back door of the 
sedan being opened, and on turning 
around he was confronted by a man 


‘ pointing a pistol at him. He was told 


not to look around and he complied. He 
heard what appeared to be two other 
men removing the two sample cases. 
After the bandit left Greenwald went 
into the store and notified Mr. Bach 
what had happened. Both Bach and 
Greenwald immediately went to the 
police station and reported the loss, 
which amounted to about $1,300. This 
loss, it is understood, is fully covered 
by insurance. 








Detroit 


Jacob Segal announces that he expects 
to leave for New York shortly after the 
first of the year, from which place he 
will sail for Europe. He expects to be 
gone several weeks. 

Mrs. H. T. Schneider, retail jeweler, 
10810 E. Jefferson Ave., while in the 
downtown shopping district one after- 
noon last week, was struck by an auto- 
mobile and seriously injured. She will 
be incapacitated for a considerable time, 
it is believed. 

Phillip Krawitz, wholesale jeweler in 
the Metropolitan building, who was se- 
verely injured a few weeks ago in a mo- 
tor car accident, is still confined to a De- 
troit hospital. He is reported improving, 
however, and hopes before long to be 
able to return to his home, fully recov- 
ered from the accident. 

Funeral services were held last week 
for Mrs. Bertha Strengson, 75 years old, 
widow of Gustave Strengson, who was in 
the jewelry business in Detroit for many 
years. She was born in Germany and 
came to America early in life. Deceased 
is survived by a daughter, three sons and 
a brother. 

Samuel Byron, 68 years old, a retired 
jeweler, died at his home in Detroit on 
Dec. 19. He was born in Germany and 
came to America when 12 years of age. 
Mr. Byron had been a resident of Detroit 
for the last 20 years. For many years 
he also was a resident in sections of 
Texas. He is survived by his widow, two 
daughters and one son. The burial was 
in Detroit. 

Judge Alfred J. Murphy recently 
granted a judgment for $3,073.53 against 
the Detroit and Security Trust Co. as 
garnishee defendants in the suit of The- 
resa and Herman Rolshoven, doing busi- 
ness as F. Rolshoven & Co., against John 
Duval Dodge. The Rolshoven concern, a 
jewelry firm, sought payment for jewelry 
alleged to have been purchased by Mr. 
Dodge. The suit, which was filed Oct. 1, 
asked $9,026.75. The plaintiffs garni- 
sheed the trust company to learn whether 
it possessed funds belonging to the de- 
fendant. The trust company replied with 
a disclosure admitting possession of 
$3,073.53 belonging to Dodge. Judge 
Murphy awarded the Rolshoven company 
the full amount. 
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Cleveland 


When I. Herman, retail jewele 
Woodland Ave. and E. 23rd St., came 
down to his store on Thursday morning 
he found one of the show windows 
smashed and rings and watches taken, 
The loss was nominal. 

The Fraiberg Jewelry Co., 5606 Flee 
Ave., was visited by a window smasher 
on Monday night, Dec. 17. Henry Fri. 
berg, proprietor, and his son Frank 
were waiting on a number of customers 
when they heard the crash of glass, 
Frank Fraiberg ran out to determine 
the cause of the crash and saw a man 
reaching into the broken window’ and 
taking out a tray of rings. As soon as 
the robber caught sight of the jeweler, 
he pulled out a revolver and covered 
him, ordering him to stand back. He 
then jumped into an automobile at the 
curb and sped away. The tray contained 
12 rings valued at $600. 











Kansas City 


Six diamond rings valued at $700 and 
a necklace valued at $40 were taken 
Dec. 12 from Raymond Carter, a jeweler 
at 3108 Main St., by a bandit. Mrs, 
Carter and a friend were also in the 
store. They were all made to lie on 
the floor while the bandit escaped. 

Among the week’s visitors in the city 
last week were: O. W. Dodge, Nevada, 
Mo.; E. M. Tyler, Mankato, Kan.; J. H. 
Booker, Fairview, Okla.; H. E. Kimber, 
Excelsior Springs, Mo.; Carl Madtson, 
Ottawa, Kan.; H. H. Poggmeyer, 
Leavenworth, Kan.;. C. W. Woolfolk, 
Liberty, Mo.; W. A. Dickman, Butler, 
Mo.; Louis Praeger, Fort Scott, Kan; 
Frank Pfeiffer, Parsons, Kan.; A. L 
Faulkner, Higginsville, Mo. 

A youth of Los Angeles and Chicago, 
who left his home two years ago in 
search of excitement, was caught under 
the counter of the Feld Jewelry (o, 
1017 Main St., the night of Dec. 17. He 
said he had entered the store by climb 
ing to the roof, descending a drain pipe 
and climbing through a window. Some 
where along his path he tripped two 
burglar alarms to which Stacy Culbert 
son and W. G. Beckett, patrolmen re 
sponded. Culbertson followed virtually 
the same route the youth had used, and 
for a moment the youth said he believed 
he was to have assistance in the bur 
glary. At police headquarters he at- 
mitted the attempted burglary and als 
confessed to the burglary Dec. 4 of the 
Alexandria billiard room, 1121 Walnut 
St. Judge Brown Harris sentenced the 
youth to two years in the penitentiary. 











Fleischer & Alberts, jewelers, now lt 
cated in the Herald building, El Pas, 
Tex., announce that they will move som 
time during January to the Little Caples 
building. The structure has been tf 
modeled at a cost of $10,000, and the 
jewelry concern will occupy the entit 
building and basement. 
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Cincinnati 


S. Siegel & Co., Inc., of this city, 
wholesale jewelers and auctioneers, re- 
port that at this time the company is 
conducting sales at the following stores: 
John Bower Jewelry Co., Zanesville, 
Ohio; A. Seidensticker, Hamilton, Ohio; 
Schinke Bros., Dayton, Ohio; McCor- 
mack Jewelry Co., Beckley, W. Va., and 
A. Bernstine Co., Lima, Ohio. 

A man giving his age as 36 years, was 
fined $50 and costs in Municipal. Court 
on a charge of carrying concealed 
weapons. When arrested the man was 
carrying a home-made black-jack com- 
posed of a piece of rubber hose filled 
with steel wire. The police also charged 
the prisoner with loitering, as it was 
claimed he was seen at different periods 
for two weeks near the jewelry store 
of Nick Ollinger, 1646 Vine St. The 
police also found a flashlight in his pos- 
session. The accused man claimed he 
had been a railroad policeman and 
needed the implements in his work. 











Milwaukee 


Miss Beatrice Goldman, daughter of 
Mr. and Mrs. David Goldman, Milwau- 
kee retail jewelers, will be married Dec. 
30 to Joseph E. Rapkin of this city. The 
wedding is to be followed by a dinner 
and reception at the Milwaukee Athletic 
Club. 

Pedar A. Moller, retail jeweler at 
Waupaca for the past 20 years, is dis- 
posing of his entire stock of jewelry at 
auction. Mr. Moller was watch repairer 
at Waupaca for 10 years before he en- 
tered the retail jewelry business and he 
will continue his business of watch re- 
pairing at his present location in the 
Whittington block at that city. 

C. W. Olney, jeweler at West Allis, 
Wis., has leased his store to a drug con- 
cern and expects to vacate during the 
early part of 1929. Mr. Olney owns the 
building in which his jewelry store is 
located. He has not yet decided whether 
to occupy another store in the building 
or to retire from business. He is just 
recovering from a serious operation. 

F. B. Hughes, jeweler at Beloit, Wis., 
has been doing a house-to-house business 
during the holiday season this year. 
There are 6000 cases of influenza in Be- 
loit, and consequently people have had 
to telephone in for their Christmas 
presents. Mr. Hughes has taken tele- 
phone orders and then appeared at the 
homes with a case of jewelry from which 
customers could select a choice. 

Edwin J. Spaeth has been hired as 
“Doctor-of-the-clocks” of Milwaukee 
schools to succeed Charles L. Wilde who 
recently passed away. For the past 70 
years school clocks in Milwaukee have 
been mended by either Mr. Wilde or his 
father. The elder Mr. Wilde came to 
this country as a clock repairer many 
years ago and secured the job of tending 
ame school clocks. His son succeeded 
im, ‘ 
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Omaha 


The Omaha store of Loftis Bros. & Co. 
has leased new quarters at 1609 Farnam 
St. in the new Farnam Building. The 
store will move to the new location about 
March 1, it is announced. New fixtures 
will be installed in the new quarters. 

A stranger worked the “exchange” 
swindle the other day on the C. B. Brown 
Co., Omaha. He wanted to look at some 
diamonds with a view to getting one for 
his sweetheart, he said. The clerk showed 
him a trayful, which he examined, and 
then stated that he was unable to decide 
immediately, and left. After he departed, 
the clerk found that a $550 stone was 
missing and that an imitation was in its 
place. 











Evansville 





Diamond rings, watches and other 
jewelry of an estimated value of $2,500 
were stolen from the J. F. Kiser jewelry 
store at Muncie, Ind., a few nights ago. 
The loot included 150 baby rirgs, 10 
diamonds and several dozen gold watch 
chains. No attempt was made to enter 
the vault, where there was a _ vast 
amount of valuable jewelry stored. En- 
trance to the store was gained through 
a side window. 

Evansville retail jewelers report that 
trade during the month of December 
was good and compared most favorably 
with the corresponding period of last 
year. Their out-of-town trade was espe- 
cially gratifying this year. Dealers say 
the first two weeks in the New Year 
probably will be a little dull, but that 
by the first of February they are look- 
ing for trade to become about normal 
again. Retailers as well as wholesalers 
here, are of the opinion that 1929 will 
be a good trade year. General business 
conditions in Evansville are a great deal 
better now than they were this time last 
year. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U.8.Gov’t New York 

Date Official Assay Bars Official 
Dee. 18..... 26% 5956 57% 

«© 19.... 236% 59% 51% 

~ 205... Dee 5956 57% 

«  S2...<s. Fe 591% 57% 

a: ae 59% 57% 

a“ Shi... Sie 60 756 








A new jewelry establishment was 
opened recently at 306 N. Main St., Ko- 
komo, Ind., under the style of the Com- 
munity Jewelry Store. This store is the 
fifth of a chain of 50 to be opened in 
Indiana. The stores are individually 
owned by local capital and operated by 
local people. The Kokomo store will be 
under the management of Charles Bjone, 
formerly connected with the Hodgen 
Jewelry Co. He will be assisted by Mr. 
and Mrs. C. E. Hodgen. 
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Pacific Northwest 


W. E. Selner who has been in charge 
of the Hedger Jewelry Co., Dayton, 
Wash., for the past year has resigned 
and will move to Dillon, Mont., where 
he has bought a jewelry store. Forrest 
Norton, a jeweler from Grandview, 
Wash., has taken over the management 
of the Hedger Jewelry Co. 

C. E. Van Hoy has opened a jewelry 
store and watch repair shop in La 
Crosse, Wash. He was formerly in busi- 
ness there with Charles Hart as his 
partner. Mr. Hart is now in business 
at Walla Walla and Mr. Van Hoy moved 
later to Vancouver, but after a year he 
gave up his store there because there 
was, he considered, too much unemploy- 
ment at the present time for business 
conditions to be good. 











Canada Notes 


The Quick Service Jewelry store has 
registered at Toronto. 

The Fidelity Watch Co.. and the United 
Credit jewelers are registered at Mon- 
treal. 

William L. Reeve, jeweler of Barrie, 
Ont., has given a chattel mortgage to 
David Smellie, Sr., for $10,238. 

Edward A.. Beeton, jeweler of To- 
ronto, has assigned, and A. E. Brockles- 
by has been appointed custodian. 

The Electric Chain Co. of Canada, 
Ltd., 21-23 River St., Toronto, has been 
appointed the exclusive representatives 
for Gemex watch straps in Canada. 
Although Gemex Co. with headquarters 
in Newark, N. J., has merchandised in 
Canada in the past, they are taking a 
definite step forward in extending ser- 
vice to this market. A full line of mer- 
chandise for the Canadian trade will be 
kept in stock at all times. 

The jewelry store of Ellis Bros., 98 
Yonge St., Toronto, was entered by burg- 
lars about 9 p. m. Dec. 16. They broke 
into the basement where a large quantity 
of jewelry was stored. Two of the clerks 
who were working overtime in the store 
above, heard a noise in the basement 
and went below to investigate. The 
burglars hastily departed, taking with 
them a watch and silver cigarette case. 
The clerks at once notified the Dominion 
Signal Service and the police, but the 
robbers had made their escape before 
their arrival. Some time later, however, 
one of the burglars returned and was 
arrested in a lane at the back of the 
premises. He was identified by the 
cigarette case, which he had been trying 
to sell. Another youth was taken into 
custody as an accomplice, while a third 
was arrested as a receiver of stolen 
goods. 











George W. Marvin, who has been en- 
gaged in business in Pontiac, Mich., for 
the last five years, has opened a new 
store at 16 W. Huron St., under the style 
of Marvin’s Jewelry & Gift Shop. 
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‘Los Angeles 


Nathan .Euman, head salesman for 
Joseph Bloom, wholesale jeweler, 703 
Metropolitan building, is laid up at home 
with sundry bruises sustained in an 
automobile accident. 

Charles Stern, diamond dealer, Title 
Guarantee building, has gone to San 
Francisco where he will call on the trade 
until after Christmas. He will return to 
Los Angeles Jan. 2. 

J. Morris, lapidarist, 903 Title Guar- 
antee building, has sold out his business 
and has retired from retailing. Instead 
he has gone on the road and will here- 
after sell direct to the trade. 

J. Rosenkranz, manufacturing jeweler, 
709 Title Guarantee building, because of 
ill health has sold his business to William 
Deitch, on the sixth floor of the same 
building. Mr. Deitch, because of the ex- 
pansion of his business has taken suite 
804 of the same building, where he has 
installed new fixtures and appointments. 


A night watchman at the George Roble 
Jewelry Co., 525 South Broadway, re- 
ported to the police, Thursday morning, 
that a window had been broken in the 
store and that $6,000 worth of necklaces 
and rings were carried away. The watch- 
man said he thought he saw two men 
steal the jewelry but they got away be- 
fore he could get to them or make 
an outcry. The men climbed into an 
automobile and escaped in the traffic. 
The watchman, however, was able to 
get the number of the car and from this 
clew the police detectives ran down 
Nyegers and arrested him. Detectives 
Jacks and Herman, who made the arrest 
and investigation, report they found the 
stolen jewelry in a room on St. James 
Place and that the prisoner confessed to 
the crime. 

A man under arrest here on a charge 
of entering the country illegally and of 
bringing in pearls to the value of $36,- 
000 without the formality of paying any 
duty on them was arraigned in U. S. 
Commissioner Head’s court Dec. 22 and 
his trial will be set some time next week. 
After Deputy Marshal Rice arrested 
him, he said he was a wealthy jeweler 
from Shanghai, China, but that his real 
name was not as given. He refused to 
say what his:real name is. This week 
a diamond ring of much value and a 
diamond bracelet were also seized from 
him by the customs agent here. The 
immigration officers are looking up the 
evidence on his entry to the United 
States and they are satisfied that he is 
illegally in the country. Nothing, how- 
ever, will be done about it until after the 
trial for smuggling. His preliminary 
had been set for Dec. 7, but it was con- 
tinued to give the government officials 
more time to investigate. 

The police report that an employe of 
Forman & Hurwitz, diamond dealers and 
importers, Title Guarantee building, is 
in the city jail on suspicion of grand 
theft and under charges of forgery. He 
was arrested by City Detectives Morton 
and Burgess of the forgery detail. He 
has been in the employ of Forman & 
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Hurwitz less than four months. A short 
time ago the bookkeeper noticed some 
canceled checks that did not look right 
so an examination was made and $2,200 
of canceled checks were found to be 
spurious. It was but short work before 
the detectives got evidence that he was 
the wrongdoer and he was quizzed with 
the result that he signed a written con- 
fession acknowledging the forgeries. De- 
tective Morton tonight told a reporter 
for THE JEWELERS’ CIRCULAR that the 
man also admitted to taking a small 
diamond but denied that he had taken 
one valued at $1,500, with the loss of 
which he is thought to have been con- 
nected. The man has been employed 
about the Title Guarantee building for 
some time, formerly being in the employ 
of E. A. George, Inc., and had always 
been considered honest and capable. He 
will be arraigned the first of the week 
on charges of forgery and grand theft. 
He is the son of well-to-do parents, 


living in this city. 








San Francisco 


Beginning with Jan. 1, Gordon Otto 
becomes traveling representative of 
Knox & Kaye, 704 Market St. Mr. Otto 
is well known as a manufacturers’ rep- 
resentative and has a host of friends 
associated with the jewelry trade on 
the Pacific Coast. 

E. C. McKeen, Coast manager for the 
Waltham Watch Co., is leaving for the 
factory directly after Christmas, to at- 
tend the annual sales conference. Speak- 
ing of the holiday business, Mr. McKeen 
stated that it started in force about two 
weeks before Christmas when the whole- 
salers especially were buying watches 
and clocks. 

Among retail jewelers calling on the 
trade just prior to the holidays were: 
Frank Marvin and J. Britton both of the 
John Hood Co., Santa Rosa; Mr. and 
Mrs. Jepson, Petaluma; J. J. Baker, 
Palo Alto; E. L. Bothwell, San Jose; 
Max J. Gardner, San Rafael; George 
Benoit, San Mateo; Mrs. P. E. Christen- 
sen, Berkeley; Arthur Burke of the W. 
R. Burke jewelry store, Berkeley; A. O. 
Gott, Alameda; A. J. Wilkinson, Tracy; 
A. L. Pooler of E. L. Bothwell, San 
Jose; Charles S. Gregory, San Jose; H. 
L. Whitehead, Crockett; Paul D. Culver, 
Palo Alto; William Dupen, Jr., Dupen 
& Diesen, Sacramento; Otto Paulsen, 
Richmond and L. O. Dixon, who is in 
business in Oakland. 











The police at Jonesboro, Ark., are 
mystified as to how thieves were able re- 
cently to smash a show case in the front 
of the store of the Hauschild Jewelry 
Co., in the heart of the business district, 
without being seen or heard. A piece of 
concrete lying inside the display case 
indicated that it had been used in break- 
ing the glass. Jewelry to the value of 
$125 had been stolen from the case. A 
fingerprint may furnish a clue. 
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Pacific Southwest 


Oscar Fresard was in business for 
years in Lucerne, Switzerland, prior to 
opening a jewel shop at 696 E. Colorado 
St., Pasadena, Cal. He recently went 
back to Switzerland for a visit and has 
just returned. 

A woman had bail set for $5,000 in 
the Berkeley Police court, when she was 
brought before Judge Oliver Young on a 
charge of grand larceny. She bought a 
diamond ring from William Burke, 
jeweler, Berkeley. The checks she is. 
sued proved to be worthless. She has 
been granted a week’s continuance of 
her case. 

Henry H. Cassriel, jeweler, 3121 RE, 
Anaheim St., Long Beach, held a “Get- 
Acquainted” sale at the opening of his 
store, as an introduction to Long Beach 
customers. Mr. Cassriel was in busi- 
ness as a jeweler in Colinga, Cal., for 
19 years and moved to Long Beach be- 
cause of favorable reports from some 
of his customers, interested in oil wells, 
who had moved from Colinga to Long 
Beach. 











Atlanta, Ga. 


James H. Harkey, with the Oneida 
Community Ltd., has returned from a 
trip through Florida, where he reports 
business conditions as better than at any 
time during the past three years. There 
will be a larger tourist trade this year, 
he states, and merchants in all lines 
are doing better and are more optimistic, 

The jewelry shop of J. J. Bookout, lo- 
cated in the Peachtree Arcade, was 
robbed recently by thieves who climbed 
up the water-spout on the outside of the 
building, forced open a window and se- 
cured entrance to the place. It is be 
lieved that they were frightened away, 
as only a few dollars’ worth of merchan- 
dise was taken. 

Among the visitors in Atlanta during 
the week have been Mr. and Mrs. Bibb, 
Dunlap & Bibb, Macon, Ga.; Mrs. C. N. 
and Ezra Whitmire, Griffin, Ga.; W. A. 
Capps, of the W. A. Capps Jewelry Co., 
Athens, Ga.; William Wyatt, of the 
Wyatt Jewelry Co., Rome, Ga.; P. A. 
Hughes, Commerce, Ga.; G. R. Ham- 





mond, Gainesville, Ga.; Albert T. 
Vaughn, Greenville, S. C., and E. L 
Royal, Chester, S. C.; Fred Rade 


baugh, Cartersville, Ga.; H. S. Banta, 
Newnan, Ga.; James L. Panter, Copper 
Hill, Tenn. 








A thief cut his way into the store of 
the Rellings Jewelry Co., Hattiesburg, 
Miss., one night recently and carried off 
jewelry worth about $500. A list of the 
articles taken indicates that the thief 
has a knowledge of jewelry as only the 
finest pieces were taken. The police 
have few clews, but are hard at work 
on the case. 
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Illinois Notes 


The White Jewelry & Art Co., 407 
North St., Litchfield, Ill., will retire from 
business after the first of the year, Mrs. 
Reba White, who has conducted the busi- 
ness since the death of her husband over 
a year ago, deciding to discontinue busi- 

S. 

w Two men, both of Peoria, were ar- 
rested in Galesburg, Ill., the night of 
Dec. 18 as they were working with skele- 
ton keys on locks on the jewelry dis- 
play case in the F. D. Pennes shop, 234 
E. Main St. A neighboring storekeeper 
saw the men in the Pennes shop and 
called the police. One of the pair was 
in a car, with motor running, armed 
with shotguns and revolvers, The show- 
cases upon which the men were working 
contained diamonds and jewelry valued 
at $3,000. 

Karl Larsen, veteran watchmaker, em- 
ployed by the Illinois Watch Co., Spring- 
field, Ill., since May 18, 1887, was fa- 
tally injured late the afternoon of Dec. 
18, when he was struck by an automobile 
as he was returning from his work. He 
later died from the injuries. Mr. Lar- 
sen was born in Oslo, Norway, Nov. 
20, 1865, and came to this country in 
1887, settling in this city. He obtained 
employment with the Illinois Watch Co., 
and had been associated with that com- 
pany since. He is survived by his widow 
and four sons. 

Conrad M. Buel, foreman of the screw 
department of the Elgin National Watch 
Co., Elgin, Ill., who completed 50 years’ 
service in that company Dec. 6, was 
guest of honor at a testimonial banquet 
in Masonic Temple the night of Dec. 19. 
Two hundred employees of the company 
and officials attended the affair. Ed- 
ward N. Herbster, general superinten- 
dent of the plant; George B. Underwood, 
director of watchmaking; Theodore J. 
Schmitz, foreman of the escape depart- 
ment, and Frank A. Goodrow, foreman 
of the engraving department, were asso- 
ciates who joined in felicitations. Em- 
pPloyees of the room presented Mr. Buel 
with an electric radio. Mr. Buel will re- 
tire from active work Jan. 1. 

The Van Sicklen Corp., headed by N. 
H. Van Sicklen, one of the founders of 
the old Elgin Clock Co., Elgin, Ill., has 
been organized by the Allied Motors In- 
dustries, Inc., to continue operation of 
the Elgin Clock Co. factory as manufac- 
turer of vanity and smokers’ sets for 
automobiles, and, according to annoutice- 
ment by Mr. Van Sicklen, will enlarge its 
field to include production of Haskelite 
bas-reliefs and decorative products. The 
new corporation will continue to be ex- 
clusive distributor in the automotive in- 
dustry for the Illinois Watch Case Co. 
and its subsidiary, the Elgin American 
Mfg.Co. The Van Sicklen company will 

ve capitalization of 100,000 shares of 
nO par value, all of which will be held 
by Allied Motors Industries, Inc., and 
100,000 shares participating Class A 
stock, 65,000 to be outstanding and of 
Which public offering was made last 
Week, The contract with the Haskelite 
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Mfg. Co., Grand Rapids, Mich., opens the 
field of special panels, instrument and 
cowl board panels, garnish moldings and 
special trim, to the plant. A. B. Wag- 
ner, Elgin, is vice-president of the new 
corporation and continues as general 
manager of the plant, which now has a 
staff of 200 employees, which will be in- 
creased later as production of new lines 
gets under way. Mr. Van Sicklen, presi- 
dent of the company, is vice-president of 
the Allied Motors Industries. The Get- 
singer-Fox Co., Detroit, general sales 
representative for the former Elgin 
Clock Co., will continue in the same ¢ca- 
pacity for the Van Sicklen corporation. 








The Stone of Mystery* 


By LipA WHEELER MACGOWAN 


RECIOUS little stone of mystery 
Lying hidden through aeons of time 
Near the shore of Great River,** 
How long must you have been 
In the making? 
Only the great Alchemist could blend 
you 
To make you of no color for a moment 
Then change you instantly 
To blue or lavender or—Why mock me? 
I cannot find the least stability 
About you except your lovely form 
In which the lapidary shaped you 
And released the magic colors 
Through your shining surface, 
Giving pleasure to beholding eyes. 


The all-pervading presence of your 
beauty 

Has been hidden, Oh, so very long, 

And now that you are mine 

For life’s brief day, 

I’ll cherish you and thank 

The two Givers who gave me joy 

In your opalescent prison. 


You are everlasting, 

Burned with primeval fire, 

And in years to come, I know 

That you will grace 

Many a fairer hand than mine, 

But this I ask of those who may possess 
ou 


MA 
That they, too, shall love you. 


*“The stone of mystery” is a little blue 
stone found by a jeweler near the north 
bank of the Columbia River, in Washington. 

**Columbia River. 


Washington, D. C. 


The number of formal proceedings 
brought by the Federal Trade Commis- 
sion has been greatly reduced by pro- 
viding offenders with an opportunity to 
agree by stipulation to refrain from un- 
fair methods of competition. During 
the past year 75 applications for com- 
plaints submitted to the Commission 
were disposed of in this way. Stipula- 
tion agreements are accepted by the 
Commission with the understanding 
that, if the offender repeats the prac- 
tice, formal public proceedings will be 
instituted against him. Sixty-one for- 
mal complaints were issued by the Com- 
mission during the year for competitive 
methods alleged to be unfair, and 47 
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orders to cease and desist were served. 

An optimistic report on business pros- 
pects in the new year is given by Wil- 
liam F. Whiting, Secretary of Com- 
merce. All of the basic factors which 
have contributed to the healthy state 
of business during recent months are 
still present, with no visible signs of 
receding, he said recently. Confidence of 
business men generally in the stability 
of existing conditions and more efficient 
production and distribution rank high 
with Secretary Whiting as factors which 
directly influence the volume of business. 
The recent slump in the stock markets, 
in Secretary Whiting’s opinion, has 
strengthened business by bringing stock 
prices nearer to their intrinsic value. 
The Commerce Department’s business 
promotion program for the coming year 
will be discussed Jan. 7 when the man- 
agers of the thirty or more branch 
offices of the Department throughout the 
country are coming to Washington for 
their first conference with Mr. Hoover’s 
successor as Secretary of Commerce. 
Secretary Whiting has indicated that he 
does not intend to inaugurate any novel 
projects but it is his intention to main- 
tain the service “output” of the Depart- 
ment at a high level. The departmental 
conference will be held at the same time 
as the meeting of the directors of the 
National Association of Commercial 
Organization Secretaries and the latter 
will participate in the Commerce De- 
partment sessions. 


Diamond Field Notes 











The approaching exhaustion of the 
richest areas of Alexander Bay, which 
has been the subject of comment 
together with the alluvial discoveries in 
the vicinity of the Orange River, have 
been reflected in the stock market in 
the way of quotations in the Consoli- 
dated diamond shares which have been 
very active. 

* * * 

The total production of South West 
Africa for the first nine months of the 
year, is reported to have been 360,719 
carats. On this basis, the total yearly 
production would be about 400,000 
carats which shows a big decrease from 
the production of 723,877 carats for the 
whole year of 1927. This, of course, in- 
cludes the production of the Namaqua- 
land and Lichtenburg districts. It is re- 
ported that there may be a change in the 
sales quotas of the older established dia- 
mond mines as a result of the produc- 
tion in the Namaqualand and Lichten- 
burg districts. 








While on his way home after closing 
up his jewelry store last Thursday night, 
J. P. Archibald, prominent jeweler of 
Blairsville, Pa., was confronted suddenly 
by two masked men armed with black- 
jacks. Mr. Archibald, who resisted the 
bandits, put up a stiff fight against the 
robbers and giving loud calls for help. 
After a few minutes’ fight, the robbers, 
evidently frightened by the calls for 
help, disappeared in flight. 












— 
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Trade Topics 





Giant Watch Attracts Much Attention in 
Cincinnati Show Window 
A huge pentagon watch is part of the 


display of the Newstedt Jewelry Co. 
store at Fourth and Race Sts., Cincin- 


science and aviation are also described 
accurately and are backed by official 
facts. This booklet which is primarily 
a “Service Booklet” contains the names 
and addresses of most of the Longines 
authorized agents and repair shops 
throughout the United States. 

Hundreds of letters of congratula- 





TWO VIEWS OF THE HUGE PENTAGON WATCH 


nati, Ohio. It is 10 times larger than 
the actual size of a pocket watch of the 
pentagon type made by the Gruen 
Watch Co. in the Queen City and 
Switzerland. 

The watch was assembled in one of 
the Switzerland factories of the Gruen 
concern and keeps accurate time. It is 
mounted on a revolving base and turns 
slowly so that spectators can see just how 
the watches in their pockets keep time. 
The watch was recently displayed at the 
store of C. D. Peacock, Inc., Chicago. 


*x* * * 


Longines “Service Booklets” 


The A. Wittnauer Co., distributors of 
the Longines watches, has just issued 
a novel and powerful piece of direct mail 
literature. It is a small booklet dedi- 
cated to owners and prospective buyers 
of Longines watches and in which can 
be found valuable information as to 
how watches should be taken care of 
properly. The booklet also stresses all 
the technical points in favor of Longines 
watches and gives the famous seven 
reasons why the Longines are supreme 
for accuracy and dependability. The 
Longines correct time broadcasting and 
the many Longines achievements in 





tions were received from jewelers who 
consider this newest Longines merchan- 
dising idea of great value to their sales 
forces. According to the A. Wittnauer 
Co., 50,000 copies of this booklet were 
printed with the first edition and a week 
later the entire edition was exhausted. 
A new edition with additional names is 
being compiled, copy of which will be 
sent to any Longines dealer upon re- 


quest. 
* + ad 


New York, Issue 
Catalogue 


Leiman Bros., 23 Walker St., New 
York, manufacturers of machinery for 
artisan metal workers, jewelers, silver- 
smiths and for other purposes, with 
works at Newark, N. J., have issued 
their catalogue No. 28 which describes 
and illustrates the products of this well 
known firm. The catalogue contains 40 
pages profusely illustrated and printed 
in two colors on heavy coated paper. 
The half-tone illustrations used are ex- 
cellent, as is the general arrangement 
of the catalog, which is bound in heavy 
flexible blue covers. 

The products listed include complete 
motor driven equipment for jewelers, 


Leiman Bros., Attractive 





silversmiths and for use in other indys. 
tries, and among the pieces of machinery 
illustrated are the Leiman Bro, 
patented polishing dust collector, elec. 
tric polishing and scratch brush ma. 
chines, grinding machines, gas furnaces, 
drill chucks, benches, wire drawing ma. 
chines, electric dynamos for plating and 
stripping, hydraulic, percussion and 
other presses, etc. 

This catalog will be of interest to 
the manufacturers desiring to equip 
their plants with modern machinery. 








C. & E. Marshall Co., Chicago, to 
Have Branch Houses in 
Important Centers 


CHICAGO, Dec. 26.—To provide for 
more rapid handling of mail orders re. 
ceived from widely separated territories, 
the C. & E. Marshall Co. on Jan. 1 will 
take over as branch houses of the Mar- 
shall organization the Houghton-Rear. 
don Co., Dallas, Tex.; Armer & Brown 
Co., Los Angeles, Cal.; H. W. Himelhoch 
Co., Detroit, Mich., and the J. J. Dauber 
Co., Columbus, Ohio. The four houses 
will continue to operate under the same 
management and with only. slight 
changes in personnel, but with stocks 
brought up to the “Marco” standard 
and planned expressly for rapid service. 
Each will also have behind it the com- 
plete resources and stocks of the great 
Chicago house. 

H. V. Denver, formerly president of 
the Houghton-Reardon Co., is now mal- 
ager of the C. & E. Marshall (Co's 
Dallas establishment; and similarly, J. 
J. Dauber, head of the J. J. Dauber (, 
is in charge at Columbus, Ohio; P. H. 
Dunn, of the Armer & Brown Co., at 
Los Angeles; and C. W. Hirt, of the H. 
W. Himelhoch Co., at Detroit. 

To insure the utmost advantage t 
the trade from the establishment of 
these branch houses, the manager it 
each case will personally keep in touch 
with the retail jewelers throughout his 
territory. A large portion of his time 
will be spent in calling on the trae 
in this way, the house and its customers 
thus being brought as near together % 
possible in the spirit of helpful service 
All bookkeeping will be looked after i 
the company’s main office in Chicag®, 
and the salesmen who have hitherto 
traveled for the four different house 
will now travel directly out of the 
cago headquarters of the C. & E. Mat 
shall Co. The branch houses 
therefore, be enabled to devote them 
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selves entirely to meeting the needs of 
their customers promptly. 

Founded in August 1912 at Columbus, 
Ohio, by the three Marshall brothers, 
the business of the House of Marshall 
now extends into practically every city 
and town throughout the United States, 
with customers also in many foreign 
countries. Its sales force numbers more 
than 30 representatives who cover the 
country from coast to coast. It main- 
tains its own resident representative in 
Europe, in touch with all the sources of 
imported material and supplies and its 
“Marco” trade-mark and the lines this 
represents are known today throughout 
the trade. The officers of the company 
are Earl E. Marshall, president; J. K. 
Marshall, vice-president and_ general 
manager; and Charles L. Marshall, sec- 
retary and treasurer. 

For years the company has aimed not 
only to carry the largest stock of watch 
material and jewelers’ supplies ever 
brought together in one place, but to 
make it just as easy as possible for the 
retailer to obtain from this great stock 
exactly what he has needed. The com- 
pany’s catalog is so arranged and illus- 
trated and indexed as to take the guess- 
work out of ordering; the Chicago stock 
rooms are a revelation of exact classi- 
fication; orders are filled by men who 
know the business; and every man 
holding a position of responsibility in 
the organization is financially interésted 
in seeing that the trade—that every in- 
dividual customer of the house—gets 
service that satisfies, no matter how 
small or how large the order. 

One result of this kind of service has 
been rapid and continual growth. By 
the end of 1916 the small house founded 
four years before in Columbus, Ohio, 
had become one of the 10 largest in its 
field in the country and service de- 
manded more central headquarters. The 
supply and optical departments of the 
A. C. Becken Co. of. Chicago were there- 
fore purchased and the C. & E. Marshall 
Co. established itself in “The Great Cen- 
tral Market.” 

In the fall of 1917 the business of the 
Jaffe-Krejci Co. of Chicago was ab- 
sorbed. Two years later the material 
and supply departments of the C..H. 
Knights-Thearle Co. of Chicago were 
taken over; in January, 1920, the Koontz 
& Rogers Co., of Detroit, the oldest and 
largest jewelers’ supply house in Mich- 
igan, was purchased; and in April, 1923, 
the supply department of the Norris, 
Alister-Ball Co. of Chicago was merged 
with the stocks of the House of Mar- 
shall. In each case the entire personnel 
of each organization was added to the 
staff of the C. & E. Marshall Co. 








A Scot thrust himself into a Chicago 
dinner-party. At the end he was heard, 
to the astonishment of all, to call for the 

It was presented to him and, 
blushing and embarrassed, he paid it. 

Next day the newspapers printed a 
story headed: 

“Scotsman Murders Ventriloquist.”— 
The Guide Post. 
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Chicago’s Great Project 





Six and One-half Miles of Window Display 
on “Shopping Streets” in Merchan- 
dise Mart 


CHICAGO, Dec. 15.—It has just been 
announced that six and a half miles of 
plate glass windows will be used for 
the hundreds of model stores that will 
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be held. The main floor will be the 
grand lobby and will contain the buyers’ 
service departments, restaurant, barber 
shop, beauty parlor, cigar and news-. 
stand, telephone, branch post office, drug 
store and retail shops. 

The Merchants’ Club will occupy the 
21st and 22nd floors in the tower. There 
will be lounging, reading and smoking 
rooms, grill and service facilities, ena- 











TYPICAL GALLERY OF MODEL STORES 


Which will front upon the magnificent 650 foot sales corridors 
—veritable boulevards of shops—on seventeen floors of the 


Merchandise Mart, the 


world’s largest business building, 


being constructed in Chicago 


line the sales corridors in the Merchan- 
dise Mart, Chicago, the world’s largest 
business building. In these spacious 
corridors—veritable business streets— 
on all the display floors of the 23-story 
structure will be exhibited market dis- 
plays of nearly 2000 manufacturers, 
converters, wholesale distributors, and 
importers, representing the products of 
several hundred different industries. 
Owing to the 4,000,000 square feet of 
floor space, it will be possible to house 
the selling and display activities of many 
allied concerns on one floor and of re- 
lated groups on adjoining floors, it was 
announced today. 

The tentative plans for the concen- 
trated groupings put carpets, rugs and 
linoleum on the 18th floor. The floor 
below will have curtains, draperies, 
tapestries, window shades and fixtures. 
The other floor arrangements are: 16th, 
jewelry, watches, clocks, silver, cutlery, 
leather goods and luggage; 15th, arts, 
gifts, favors, china, glass and lamps; 
14th, household utilities, aluminum, elec- 
trical goods, enamelware, stoves and re- 
frigerators; 13th, toys, dolls, novelties, 
books, stationery, sporting goods, auto- 
mobile accessories; 12th, notions, fancy 
goods, rubber goods, toilet articles, um- 
brellas, canes; 11th, knit goods, sweaters, 
bathing suits, underwear, ‘hosiery, sus- 
penders, belts and shoes; 9th, lingerie, 
corsets, laces, handkerchiefs, infant’s 
wear, children’s wear; 8th, drygoods, 
bedding and linen; 7th, more drygoods. 
On the second floor will be the exhibi- 
tion halls where temporary exhibits, 
fashion shows and special displays will 
bling the visiting retailer to rest, relax 


and meet his friends. On the topmost 
floor of the tower will be a big conven- 
tion hall for conventions, trade meetings 
and business conferences in open air 
surroundings. The merchandise displays 
can be seen along the 650-foot corridors. 

The Mart aims to bring together under 
one roof a great community of the mer- 
cantile leaders of America, presenting 
the latest ideas, patterns, styles, designs 
and colors in merchandise developed by 
the world’s foremost manufacturers. It 
it expected this will become one of the 
nation’s great market places, not only 
because of the magnitude of its concep- 
tion and naturally dominant location at 
the confluence of traffic and travel lanes 
in the industrial heart of America, but 
more especially owing to the marketing 
vision it will develop for its vast com- 
munity of exhibitors in a year-round ex- 
position and the vital economy it will 
render to buyers. 








Smiles 


She: Don’t you think you could grow 
to love me? 
He: I’m afraid not. I’ve stopped grow- 
ing. —Boston Beanpot. 
* * Rm 


London Curio Dealer Yes, sir, this 
is the very handkerchief used by the 
father of William Penn. 

Tourist: Hm, the original pen wiper. 

—Pennsylvania Punch Bowl. 
* od * 
Some flappers are so dumb they think 


holdup men are swimming instructors. 
—Pup. 









THE JEWELERS’ CIRCULAR December 27, 1928 


ates Dad. fs e a Ss eee See es ; 
; Pe I bee. $i 
Ss y Ge 2 
, te  s (ore oes ¥ 
4 ae 5 < 
ay 2 wie 
> 3 ? é 
© at fete, 
: LY : 
t r ; 
Dacor # 








ROGERS 1847 


SAMUEL Wemnaus Co | ae 


AND AND 


SWISS WHOLESALE JEWELERS . STERLING 
WATCHES SEND FOR OUR CATALOG SILVER W ARE 


720-722 PENN AVENUE PITTSBURGH, PA. 
MATERIAL CARRIED IN STOCK 


For the Convenience and Service of the Watchmaker 


























ATLAS HAMPDEN NON MAGNETIC SWISS 
AURORA HOWARD ROCKFORD TRENTON 
CHELSHIRE ILLINOIS SETH THOMAS UNITED STATES 
ELGIN INGERSOLL SOUTH BEND WALTHAM 
HAMILTON NEW ENGLAND STANDARD & CROWN 


Orders efficiently filled and deliveries promptly made 


Diamonds HE EREN BROS. CO, watches 


Penn Ave. and Eighth St. Pittsburgh, Penna. 


LAN DAW BROS. Watches, Clocks and Silverware 


| so Watch Materials and Jewelers’ Supplies. 














628 Penn Ave. Pittsburgh, Pa. Orders Filled from Any — 








ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 








ASSORTMENT AND VALUES 







































| 818 Liberty Ave. (2nd Floor) PITTSBURGH, PA. 
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After Christmas— 


Plan at once for a Successful 1929 


Year dawns, the time is ripe for promulgating 
business building plans for the next 12 months, 
and at the same time to cement the customer’s friendship. 
If business last year was not as good as it should have 
been, and not better than the year before, it is time to 


oA rear the Christmas rush is over and the New 
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Successful retailing today re- 
quires constant study and at- 
tention. Wise storekeepers will 
be on the alert for ideas which 
help them succeed. 

Read the Storekeeping De- 
the 
CIRCULAR every week for up to 
the minute selling suggestions. 
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hen What? 


public? In short, are you really up to the minute? 

Profits for the New Year and your sales volume will all 
depend upon how thoroughly you have analyzed the busi- 
ness situation, and how completely you have profited by the 
lessons which the old year has taught you, or which you 
should have learned out of an abundance of sad or profitable 
experiences. 





analyze the situation in order to boost 





sales volume for the future. 

It will pay you to analyze the sell- 
ing value of your advertising, to be 
sure it is based on a proper analysis 
and in newspaper copy that it is giv- 
ing you the proper coverage. 

Direct mail advertising can be 
strengthened and should be studied 
more carefully than ever before. Is 
your mailing list right? Do you have 
alot of dead ones in your files? Are 
you sure that every name on the mail- 
ing list is a live prospect? 

Has the peak of your advertising 
expenditure in the past agreed with 
the peak of consumer purchasing (not 
necessarily the peak of your sales) ? 


ApDoLPH KAHN 
President 








Wishing You and Yours 


A Happy New Vear 


Members of the Amsterdam Diamond Exchange 


KA KHakn Inc. 


Thirty-five 


JEWELERS 935 F Street 


Years at 


After giving careful thought to all 
these questions, what does your bal- 
ance sheet show? How are you going 
to approach the New Year in order to 
smash out a home run along lines of 
sales promotion? 

A New Year, ushering in its various 
successes, failures, perplexities and 
business problems, has come! What 
are you going to do about it? 


ArTHuR J. SuUNDLUN 
Treasurer 


NE good way of starting the 
New Year off right is to send 
your patrons a token of appreciation 
for past business in the shape of a 
neatly engraved card, or a small cir- 
cular to be enclosed with the Decem- 


PLATINUMSMITHS 
ber statements of account, or to 











Are you using the right type of sales 








Message? Have you tuned up your 

sales force for the New Year? Have you taken into ac- 
count the newer ideas and attitudes which the public is 
adopting? Are you keeping in touch with consumer 
trends? 


w)° you study your competitor’s advertising? Do you 
derive any new conceptions built up from such a 
study? Do you know exactly what the competitive situa- 
tion is at this moment, or are you simply guessing at it? 
Have your merchandising policies kept pace with the swift- 
ly developing conditions in your field? Have you studied 
the changing mental preferences and buying habits of the 


spread an advertisement of good will 
building in the newspapers. 


NE jeweler in 1928 sent an interesting little circular 
printed on yellow paper in dark blue type, containing 
the following message: 

“1927, Another Monarch—of time—has passed away. 
The old year is no more. Today we greet the new— 
H.R. H. 1928. 

“At this—the turn of the year—we want to thank our 
patrons for the cooperation given us during 1927. We 
tried to give you our best at all times—to render accurate, 
reliable service that meets all of your requirements. In 

(Continued on page 89) 





84 





THE JEWELERS’ 











CIRCULAR December 27, 1928 








Western Tray & Case Co. 


423-29 Plum St. Cincinnati, Ohio 
Established 1864 


No. 14——Flexible and Band Strap Tray 





SIZE DISPLAYING PRICE 
11%x113%4—12 Flexible and 8 band bracelets .. . $5.75 
11%x 734%4— 8 Flexible and 4 band bracelets.... 5.00 
11%x 57%— 6 Flexible and 4 band bracelets.... 4.25 


With the holidays just around the corner every jeweler 
should see that his trays are as attractive as possible. It 
is impossible to show the full value and beauty of 
jewelry in a shabby and worn tray—Increase your sales 
by displaying your merchandise with “WESTRAY” 
products. 


Write for Catalogue, or order through your Jobber 











Very Special Facilities 
IN 
Jeweler’s Block Policies 


MONROE FLEGENHEIMER 
Insurance Specialist 
10 Hanover Street, New York 


Phone: Bowling Green 6887 





—= 


| EARRINGS: | 


peti 1906 we have been 
specializing in EARRINGS 
..in variety of styles. ..and 
quality at value price. WE 
SELL JOBBERS ONLY. In- 


vestigate our line. 


SCHLESINGER & KRAUSS, Inc. 
24 DEY STREET NEW YORK 


Chicago Office—Maurice Weiss, 31 N. State St. 
Dearborn 4314 








| 
































The C. G. BRAXMARCO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 


Made to Order Goods our Specialey 


Forty-four years of satisfactory service to an increasing 
number of customers. 


Our facilities for manufacturing and designing ere at 
your service. 


Write for Emblematic or Badge Catalog 











THE BUYERS’ DIRECTORY 





Price $1.00 





Jewelers Publishing Corp., 239 W. 39th St., New York 








WE CARRY A FULL LINE OF SEMI-PRECIOUS 

Rose Quartz STONE NECKLACES eset 

Carnelian At Low Prices Jade 
And a complete line of other stones. 


LA VIE PEARL CO. 


Tel. Cortlandt 0650 New York City 


65 Nassau St. 


} INTERBORO MEDAL & BADGE CO., 32 E. 22d St, New York | 





SEND US YOUR SPECIAL ORDERS FOR 


SCHOOL - COLLEGE & FRATERNITY PINS 














KLASS & CO. 














Manufacturing Jewelers “Ba te dill ” tes 
“Changeable Ring” Platinum Mountings, Wedding Rings aoa U. ms ra The Lion Safety Pin Clutch Co. 
Patented U. 8. A. and Special Orders Pat. Feb. 20, 1917 20 W. 22nd St., New York Pat. May 25, 1930 
49 MAIDEN LANE Tel. John 5892 ‘NEW YORK 


™ Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 
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‘Plans That Win Success 


Timely Tips for the Jewelry Store Owner 


feep a Check on Window Advertising 


T is generally conceded that window 
Taeays and advertising are good for 
uy business if they are properly done. 
little need be said along this line. But 
itis not always the case that a jeweler 
inws exactly what his windows are 
ding for him. However, such is not the 
ase with E. P. Ragsdale of Franklin, 
Tenn. He has kept a close check on his 
yindows and knows exactly what they 
have done for him. 

Up to the time that this check was 
kept he was a believer in window dis- 
jays but not a full: fledged believer 
which he is now. Partly in order to con- 
vince himself of their value he started 
m Oct. 1 to spend $10 a month for win- 
dow displays. This is not a large sum 
tp spend for such advertising, but in a 
twn no larger than Franklin it is quite 
assum. This $10 a month was used to 
yy new drapes and other materials 
neded to make an attractive display. 
From time to time cut flowers were pur- 
thased to add to the attractiveness of 
the display. 


NEW display was put in the window 

every three days until the two or 
three weeks before Christmas when such 
frequent changes became impossible. 
When these changes were made an entire 
mw trim wasn’t always used, but there 
was a change of merchandise and a re- 
wrangement of fixtures and drape so 
that the rearranged window looked like 
anew one all around. 

In December when business became so 
lkavy that the time could not be spared 
tor such frequent changes, there was a 
lange every week. In putting in these 
indow trims only a limited amount of 
merchandise was used so that new goods 
wuld continually be used. 

During the month of December an ac- 
irate check was kept on the goods sold 
ht of the window and also the goods 
id that was on display in the window 
tthe time it was sold. It was found 
Mat 80 per cent of the sales during the 
honth of December were on goods that 
fete on display in the window at the 
me of sale. Although no record was 
tpt for the other months it is reported 
mat it was fully up to the December 
“ord. This was conclusive proof to 
t. Ragsdale of two things, that win- 
W displays if properly cared for are 
wth while and that the things dis- 
Mayed in the windows are generally the 
mings that people want to buy. 

‘he jeweler anxious to get ideas for 
ls show window will look over his 
EWELERS’ CIRCULAR every week in or- 
thot to miss something timely. These 
“tiptions and illustrations include 
"eral and special displays. 


Put Sales Help on Their Toes 


T is a mistake for the jewelry store 
to try to struggle along on less help 


than it actually needs for the efficient: 


operation of its business. To have cus- 
tomers standing around as tired sales 
people with weary eyes struggle to wait 
on them is a penny wise, pound foolish 
policy that militates against the ad- 
vancement of the store. Such an estab- 
lishment pursuing this penurious prac- 
tice of trying to get too much work 
out of an inadequate staff will soon 
diminish its customers until it will have 
no more than the small staff can handle. 

One Northwest store, operating with 
enviable success, has enough sales as- 
sistants to form a little welcoming com- 
mittee, a few feet from the threshold 
of the shop. When the customer enters 
she is met with a smile without delay, 
and either waited on or turned over to 
someone behind the counter who does 
not happen to have a customer. 

This staff is found to pay for itself in 
good-will, in assuring the public that 
there is always someone on hand to meet 
it properly. No one ever has to languish 
first on one foot or the other while the 
proprietor or a gum-chewing clerk ram- 
bles along with a “friend,” about “he 
says,” and “she says.” 


| area of the dapper clerks and sales- 
men and women are “on their toes.” 
From the little mezzanine office and gal- 
lery the proprietor at his desk glances 
down and sees that this little “welcom- 
ing committee,” or cluster of salespeople 
on deck to keep every customer from 
waiting is kept on the alert, for he would 
fire them in a moment of idleness or as 
soon as they assumed a lackadaisical at- 
titude with the public, and let a cus- 
tomer get by them as they gossiped. 

No one enjoys being kept waiting in a 
store and when the customer walks out 
on account of the delay it is the proprie- 
tor’s loss, not the customer’s. And the 
customer, angry at not being waited on, 
rarely comes back. 


HE good sales assistant will soon 

make himself useful and pay his own 
wages, even if he is only alert near the 
door and can assure the customer who 
enters that the shop is wide awake and 
anxious to serve him. The public soon 
knows when it is welcome. It senses 
the appreciation of its business. But 
when a tired sales person in the jewelry 
store simply cannot get around to wait- 
ing on a prospective customer there is 
an implied “slight” to the business, which 
is taken elsewhere. 

Remember, a customer who enters a 
store is sensitive and often takes offense 
at the slightest inattention. 


Steaming Up for Better Business 


IGNBOARDS, placed at_ strategic 

points along Atlanta’s main arteries 
of traffic, are proving a success for At- 
lanta retail jewelers in one of the most 
unusual advertising campaigns ever un- 
dertaken by a retail jewelers’ associa- 
tion. 

Last fall the Atlanta Retail Jewelers’ 
Association inaugurated a campaign of 
cooperative newspaper advertising that 
lasted throughout the winter and that 
Was a success in every way. Regular 
advertisements were carried each week 
in the daily papers, often in the roto- 
gravure section, and as a result sales 
were really stimulated, not only for 
members of the association, but for all 
jewelers in the city. 


HIS fall it was decided not only to 

continue the cooperative newspaper 
advertising, but to branch out in an en- 
tirely new field—that of signboard ad- 
vertising. 


HE first of the cooperative jewelers 

signboards were pasted up on Oct. 25. 
Today there are 17 signboards in vari- 
ous locations, four of them illuminated, 
all devoted to inducing the public to buy 
jewelry. 

The campaign opened with the sug- 
gestion to buy diamonds, reinforcing the 
advertisements and displays used dur- 
ing October. All of the signboards bore 
the same illustration and slogan, with 
the announcement that they were being 
put up by the Atlanta Retail Jewelers’ 
Association. And all were of the regu- 
lation size. 

,The signboards were carefully lo- 
cated, both as regards automobile traffic 
and trunk street-car lines leading into 
the city. Many of the main highways 
were covered. Some of the leading cross- 
town streets were also placarded. The 
result was that one could not come into 
town on any of the main thoroughfares 
without encountering at least one of the 
jewelers’ signboards. 


S for distance—most of the sign- 
boards were placed within five 
miles of Five Points. Some of the signs 
were only a few blocks out. Others were 
as far out as six miles, depending upon 
the street and the amount of traffic in- 
volved. As for the cost—it has aver- 
aged around $17.50 a month for the 20 
jewelers cooperating in the advertising. 
This month the signboards will be 
changed to take a Christmas advertise- 
ment. And if the signs pull as well as 
they have during the past month, they 
will be continued next year. with 
changes once every two or three months. 
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Development of the (‘hain Store 
Interesting Book Tells About Methods, Management 


“Chain Stores—Their Management and Oper- 


ation.” By Walter S. Hayward, author of 
“The Retail Handbook,’’ and Percival 
White, author of ‘Market Analysis, Its 


Principles and Methods” with chapters by 
John S. Fleek, M.B.A. Published by the 
oe Book Co., Inc., New York, 


/ 

HIS is about as timely a volume as 

the retailer could read. As said in 
the authors’ preface,“retail distribution 
is now undergoing profound changes.” 
Merging and chain stores are increasing 
rapidly in many lines. How this new 
form of selling will affect the jewelry 
business is, of course, problematical. 
Some think that the increasing popu- 
larity of the inexpensive costume jewel- 
ry will open a wider field for the chain 
store in the cheap jewelry field. Accord- 
ing to a writer in a recent issue of The 
Nation who made some investigation of 
chain store progress, department stores 
of the country did 16% per cent of the 
total retail volume in the year 1926, 
chain stores about 12 per cent, mail 
order houses 4 per cent, company stores, 
commissary stores, and that type of 
institution, 2 per cent, house-to-house 
canvassing, 1 per cent, consumer co- 
operatives, % of 1 per cent, and in- 
dependent small retailers about 63 per 
cent. 

In 1928 the chain store showed a 
marked development and it is believed 
that this year these stores may do 16 
per cent of the total retail business. A 
chain of grocery stores last year is 
reported to have done a volume of busi- 
ness amounting to $700,000,000 with a 
net profit of $18,000,000. A very small 
net one must admit, considering the high 
volume. 


HE principles of chain store opera- 
tion are clearly set forth in the 
enlightening volume referred to. Inter- 


and Personnel 


BY R. F. N. 


esting facts are given on the growth 
of the chain store, the selection of 
location, merchandising problems, pric- 
ing and turnover, sales promotion, ad- 
vertising and display, personnel, selec- 
tion and training of help, stock control, 
expense and profit. 

As the authors say, “the chain store 
movement has not yet reached the full 
extent of its development.” The first 
chain store according to the book was 
founded by one George H. Hartford, 
organizer and late president of the Great 
Atlantic and Pacific Tea Co. This was 
followed by a number of other stores in 
various lines, including department 
stores, five and ten cent stores, grocery 
stores, shoe stores, cigar stores, drug 
stores, confectionery stores, optical 
goods, restaurants and hotels, barber 
shops and hardware stores, loan offices, 
automobile accessories, etc. “The suc- 
cess of the chain store” we read, “is 
based largely on the observance of cer- 
tain rules of procedure which are mere- 
ly sound principles of retailing that are 
only too often overlooked by the average 
independent retail dealer. Theoretically 
it is possible for the independent retailer 
to compete with the chain, and that he 
often cannot do so profitably is due as 
much to his own lack of knowledge of 
retailing as to any economic dis- 
advantage attaching to him in the status 
of independent dealer.” 


S a large department store owner 
remarked some time ago to the 
writer, the average independent dealer 
has many advantages which he does not 
make the most of. “We cannot compete 
with the independent dealer,” said he, 
“in service. If he realized his power, 
and advertised attractively he would not 
suffer from any want of business.” 


There are a great many independent 
retailers who neglect to keep proper 
records and who have inefficient account. 
ing systems. Business is no longer g 
gamble but is the result of hard study 
and much labor. The main advantage 
of the chain systems is the ability to 
buy at advantageous prices. Many chain 
stores, as this volume shows, manufae. 
ture their own brands. The chain store 
overlooks. nothing in its endeavor ty 
bring the public in to buy its merchanp. 
dise. Store arrangement, window dis. 
play, advertising and accounting, timely 
and judicious buying, all receive pains. 
taking attention. Too many independent 
retailers have neglected many of these 
important sales-producing and goodwill. 
building essentials. 

The authors assert that the depart. 
ment store has not ordinarily been con- 
sidered a competitor of chain systems 
but that E. A. Filene, president of the 
William Filene Co., Boston, Mass., has 
predicted that department stores must 
adopt chain methods of mass selling if 
they are to maintain their position of 
dominance. 


UST as this book is being reviewed 

an announcement has been made of 
a merger of 22 large stores in a nation 
wide chain, forming a nucleus of a sys 
tem which will have anticipated annul 
total sales of $1,000,000,000. Included 
in this latest merger is a well know 
New England department store with % 
years of prestige behind it and ranked 
as one of the country’s great stores 
The tendency toward chain store or 
ganization is indeed interesting an( 
significant and the reading of this 
volume will prove both profitable ani 
enlightening. 





The 


K FALKENBERG, Walla Walla, 
‘ e Wash., reports much success as a 
result of the two days open house ex- 
position which he recently held at his 
store. Hundreds of people called to see 
the special display and to ask questions 
about jewelry. Previously Mr. Falken- 
berg conducted a one day exposition but 
finds the two day plan works out better. 
His idea is to keep the public thoroughly 
posted on the new styles and values in 
jewelry, silverware, and art work. 
Christmas cards which he features at- 
tracted unusual attention. 





+48e+ 


HOULD a customer come in while 
every salesman in a Detroit shop is 
engaged, he is not kept, waiting idly. 
One of the men will approach him and 
say, “Somebody will be at your service 
in just a minute. In the meantime, you 
might be interested in looking at these.” 
A tray, bearing several brooches, 2 
cameo or two, a set of earrings, and 
perhaps several other small items of 
merchandise, is put into the customer’s 
hands. The purchaser naturally feels 
pleased at this unusual touch of atten- 
tion. Besides, by the time the salesman 


Way of the Enterprising 


does come, he often has sold himself a 
item that he originally did not intend # 
buy. 


VERY business man of Portland 

Ore., who has his name on file at tht 
Charles F. Berg store, receives sevé 
days before the birthday of his wife 
sweetheart a “Reminder Card.” Thi 
reminds him of the occasion and si 
gests gifts that can be purchased at tlt 
store. The “significant dates” are 
ly obtained without difficulty by DP 
sonal inquiry. 
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Faraco’s Art Jewel- 

ry Shop, Clinton, 

Ind., has an inviting 
store front 


*k *k * 


Diamonds, watches 

jewelry, clocks and 

a gift department 
are featured 


Oman 
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Special stress is laid 


on the remodeling 
and designing of 
jewelry 
* * * 


Much business is se- 
cured over the tele- 
phone by Mrs. Fa- 
raco through gra- 
cious selling ability 


eweler Builds 


“Business by { sae 


An Inviting Store Front also an Asset 


Shop, Clinton, Ind. The store measures 80 ft. in 

length and 21 ft. in width. The jewelry department 
is 85 ft. in length with 20 ft. of mahogany wall cases on 
each side. The watchmaker’s bench is placed well in 
front, on the left side of the store. At the end of the 
show case is a correspondence desk and the diamond de- 
partment. 

The wall case on the left side displays clocks and the 
show cases on the left display diamonds, watches and 
jewelry. On the right as one enters is a wall case dis- 
playing silverware. An L-shaped show case displays mesh 
bags, leather goods and novelties. At the end of the wall 
case is the greeting card department. An arch in the cen- 
ter with two square doors on each side separates the jewel- 
ty department from the art and gift shop. The wall cases 
are well illuminated and have strong reflectors. 


1 shox is an illustration of Faraco’s Art Jewelry 


+ J HERE are two show windows, each measuring 20 ft. 
long, 414 ft. deep and 7% ft. high. These windows 
are draped with silk and fringed with copper colored 

brocaded material. One window displays jewelry in general 

and the other a variety of gifts and art merchandise. The 

Window displays are changed once a week. Remodeling 

and designing of jewelry is featured and a high class sta- 

tionery department is conducted. 
Direct by mail advertising and slides in motion picture 
theaters are frequently used. “Our best advertising,” says 
ts. Faraco, “is done through telephone calling, inviting 
customers to come in and see our stock.” A regular mail- 

Ing list is made up and circulars are sent out regularly. 

nufacturers’ window display material is used to advan- 

tage, Mrs. Faraco has been in business since 1922. 


article he is in a position to inform a certain number 

of customers of its desirability. It is remembered 
that Mrs. Brown was asking about this new design in 
silver. Does the jeweler rush off to the telephone and tell 
her it has arrived and is very lovely? Not usually. He 
waits until she learns of his purchases through his printed 
advertising, or in some other way. Why? 

The exclusive jeweler gets many “tips” from his cus- 
tomers as to their wants and desires. If Mrs. Jones ad- 
mires a dainty platinum watch the jeweler must surely 
figure that it would be worth while selling this watch to 
Mrs. Jones. But he can gain but little by telephoning her 
about it later, although he may try even that with occa- 
sional success. But from his records he finds her birth- 
day approaching. Her husband can be told over the 
telephone of her admiration of the watch. It may be 
suggested that the watch would make a fitting birthday 
gift. Will it? It will, if the jeweler is a good salesman. 


Tips of this nature should be carefully cherished and 
tabulated. They should be followed up with persistence 
—always with the idea of being of service to the customer. 


A new stock of clocks arrive. If the jeweler is “onto 
his job” he knows a customer for practically every one of 
the lot. Why not lay the foundation for a sale through a 
telephone conversation? 

The jeweler may show his friendliness over the tele- 
phone wires. The customer will appreciate this friendli- 
ness if the jeweler is diplomatic, and not too insistent. He 
may even lay the foundation for the future telephone call 
during the progress of a sale, by suggesting that he will 
be glad to keep his customer informed of new offerings. 


EG atict time the jeweler receives a new stock of any 
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Advertising and Merchandising Methods of Lambert Bros. 


By A. C. WERNER 


of Lambert Brothers started with a little shop 

window on Third Avenue. When the next fifty- 
two years have passed, it seems probable that the Lambert 
Brothers Co. will still be standing on the corner of Third 
Ave. and Fifty-eighth St., still dispensing diamond rings, 
watches, and occasionally more sensational articles, with 
the same dignity and uprightness. Mr. Lambert, who 
started his business so many years ago, is still the head 
of the firm and still actively interested in everything that 
goes on. 

The store is of medium 
size, probably twenty- 
five feet in width and 
occupying two floors of 
the building, which is 
owned by the firm. The 
interior is of modest de- 
sign, not at all ornate, 
though not at all dingy. 
The exterior is unnotice- 
able. A fresh new coat 
of paint over the bricks 
serves merely to em- 
phasize its appearance 
of age. 


Fy “ct tamer years have passed since the founder 





8 
GIFT suGGEsTIO® 
for 


GOLFERS, 


es 


OMEHOW, even with 

the elevated thun- 
dering by the door and 
the street outside filled 
with the shrill cries of 
the children playing 
there, the store manages 
to produce an. atmos- 






that has been serviceable in their case. 

For the most part, their customers are recruited from 
the middle and even lower middle classes, although one 
has to have some money to buy jewelry, obviously. While 
this is true in general, a list of their customers would in- 
clude also some of the best known names in New York. 


HEIR merchandise is of a high order and mostly of a 
conservative, though up-to-date, character. They han- 
dle a number of the well-known makes of fine watches and 
- do a large business in 
this department. Dia- 
mond rings are also 
stressed, and it is a sig- 
nificant fact that no 
diamonds of an inferior 
grade are on display. 
They rather deplore the 
sale of inferior dia- 
monds, and one gets the 
impression that a per- 
son who really wanted a 
nice large diamond with 
a lot of flaws in it or 
of a poor color would 
be gently but firmly led 
to see the error of his 
ways and would be sold 
a smaller and _ better 
diamond instead. 

Flat silver and other 
table pieces are sold 
downstairs and also in 
the Gift Shop on the 
second floor. The latest 








designs are stocked and 





phere of quietness and 
reserve. It even rises 
above the rather utili- 
tarian appearance of most of the customers—of which 
there was a brisk number, by the way. 

How do they do it? Still more pertinent, how do they 
make it pay? A simple matter, according to the member 
of the firm who was interviewed. “We are proceeding on 
the belief that there are a number of people in modest 
circumstances who will buy jewelry, if they can get it at 
a reasonable price and know that they are getting their 
money’s worth.” 


ITH their own workshops and factory in the same 

building, by a thorough knowledge of the market, 
this firm is doing a good business and a consistent one. 
They are direct importers of diamonds and have made a 
study of this matter over a long period of years. They 
have never had a sale of any kind, there are no cut prices, 
they stay off of credit as a general rule, although an ex- 
ception is sometimes made in favor of people of unques- 
tioned solvency. Business without ballyhoo might well 
be their motto. Whether or not this motto is a good one, 
one cannot attempt to say. At least, it apparently is one 


Ads characteristic of Lambert Bros. 


a high standard is main- 
tained here also. 

Other items sold in the Gift Shop include ornaments of 
various kinds, such as book ends, vases, pewter dishes and 
other pieces, etc. The stationery engraving is also in this 
department. In connection with the engraving, a very at 
tractive line of imported stationery and greeting cards is 
included. The latter department is somewhat new and is 
really in the nature of an experiment. Some modernism is 
apparent in the Gift Shop, but they have not gone in for it 
to any great extent. What’s there looks a little ill at ease, 
at that. 


0) HEN we come to the advertising, it must be admitted 
that the fetters are thrown off to a certain extent. 
The ads are marked by real imagination and are decidedly 
interesting. One would venture to assume that they had 
a good deal to do with the success of the business. Thes 
ads, usually two by six or seven, and sometimes smallet, 
appear every week in the leading New York papers, with 
the exception of the months of July and August, when 1 
advertising is done. ‘The character of the copy and layout 
is striking. Timeliness of incident, personal appeals, clevér 
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catch phrases—all these elements go to make their adver- 
tising distinctly progressive. For example, when the tele- 

company started the practice of referring people who 
wanted to know the time to the number Meridian 1212, 
lambert Brothers announced in a chatty fashion in their 
next ad that nobody who had a Lambert Brothers’ watch 
would have to bother with Meridian 1212. An ad for dia- 
mond engagement rings shows a picture of one striking 
ring and the price followed in large type by the words “The 
Sky is the Limit!” and in smaller type below, “exclaims the 
ardent lover when the time comes for the selection of the 
diamond engagement ring, etc.” Their ads frequently call 
attention to their workshop and the excellence of their de- 
signers. Quite a point is made of designing pieces of 
marked individuality to suit the personal wishes of the cus- 
tomer. They also point out their facilities for remodeling 
jewelry that has become out of date. 


IRECT mail advertising is considered as essential a 
part of the advertising program as that done in the 
newspapers. Folders are sent out at frequent intervals to 
selected lists. Recently a folder describing a watch made 
by a well known firm was sent to a list of business men at 
their office address. The watch was of the sport type. The 
response was good. They also advertise their golf special- 
ties in this manner. These golf specialties are quite in- 
teresting and a source of pride to the store. One of them 
isa sterling silver golf stick, a putter, which is a real putter 
with a silver head and cap. It is entirely practicable for 
use, being only about an ounce lighter than the ordinary 
putter. It is called the Walter Hagen putter and is an exact 
replica of the silver putter with which Walter Hagen three 
times won the British open championship. These they sell 
for golf trophies and also for individual gifts to the golf 
enthusiast. They make these sticks themselves, and sell 
them at both wholesale and retail. They also sponsor a 
sterling silver tee of their own design and manufacture. 
Recently they filled an order for a solid gold golf stick 
which was to be given as a trophy. 
Window and interior displays are not interesting. No 
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particular criticism could be directed against the interior, 
but. the window displays look as if they had been there a 
long time. It would be difficult to imagine anyone stopping 
to look in them. On the other hand, plenty of people were 
observed passing right by them without looking, and pro- 
ceeding on into the store, so perhaps these displays are as 
good as they need be. 


O discussion of this company would be complete with- 

out a word about their personnel and selling tactics. 
The policy is one which lays great emphasis on courtesy 
and attentiveness of the salespeople, but which strongly 
forbids any overselling. A customer must be shown every- 
thing in the shop, if that is what he wants, but he must 
not be urged to buy. A number of pleasant, if subdued, 
young men are in charge downstairs, and the Gift Shop is 
in the hands of a competent woman, assisted by several 
saleswomen of pleasing address. The repair shop is con- 
ducted in connection with their designing and manufactur- 
ing rooms on the third floor. 

One leaves the Lambert Brothers with a slight feeling 
of mystification. How do they do it, and do it so well? Of 
course, a good will carefully built up over that many years 
is of great value. One young woman customer in the store 
was heard to say to her small daughter, “I wanted you to 
see this store, my dear; it is where my grandfather bought 
my grandmother’s wedding ring.” Many people bring in 
old jewelry bought from this firm many years ago, and com- 
ment on its lasting qualities. The customers they have 
acquired in this stretch of time live all over the country 
and other countries as well, by now. The emphasis they 
place on having every piece they sell stamped clearly with 
the name Lambert Brothers undoubtedly has its effect. 


oo lesson may be drawn from this store each mer- 
chant will have to find for himself. Reliability, fair 
dealing, courtesy, all these are present. Also progressive- 
ness in advertising, live merchandising and careful control 
of overhead. Then besides, we must all remember, the first 
hundred years are the hardest. 





After Christmas—Then What? 


the past we have tried to furnish you 
with the best jewelry merchandise ob- 
tainable in the market, and in the fu- 
ture our endeavor shall always be to 
Provide you with the same dependable 
merchandise. 

“And so, in extending to you our good 
Wishes for a happy and prosperous New 
‘ear, we express not only our apprecia- 
tion of past cooperation, but ask for 
your continued support, that we may 
serve you even better in the future.” 
Another jeweler sent out an expres- 
sion of appreciation in the form of a 
mer to his patrons as follows: 

In expressing our appreciation for 

business of the year just closing, 
We wish to thank you for the continued 
batronage which substantiates our belief 
the desire of the citizens of Washing- 

for a store equal to and unsurpassed 

any in this country. 

“We believe that quality merchandise 


(Continued from page 83) 


at reasonable prices is appreciated, and 
we are confident that for quality our 
prices are always equal. If not, it is 
our firm merchandising policy to make 
good on any merchandise that is called 
to our attention. 

“Planning our business for the coming 
year, we shall offer day by day, more 
complete assortments of the newest and 
best merchandise than ever before from 
domestic as well as foreign sources. 

“We are grateful, too, for the many 
favorable comments made of the service 
rendered by our store family and would 
appreciate suggestions that would help 
to make buying here easier or more 
pleasant. 

“We want you to tell us at all times 
if our salesfolks, or our store family is 
not providing you with the type of ser- 
vice we aim to give. So, also, if our 
merchandise does not meet your require- 
ments, we want you to feel that we are 


always glad to make it satisfactory. 

“And so to all our friends and pa- 
trons, we extend cordial good wishes 
for the New Year.” 

A. Kahn, Inc., Washington, D. C., 
jewelers, use the newspapers to spread 
a good will message before the public 
for the New Year, as shown in the ac- 
companying advertisement which ties up 


. very cleverly with the idea that they 


are members of the Amsterdam Dia- 
mond Exchange. 


| \yp= so now is the appropriate time to 
go gunning for business for the 
New Year instead of waiting for the 
winter to blow it in your front door. 
Now is the time to think up new ways 
and means, to sharpen your initiative 
into laying business building plans for 
the future, so that the next 12 months 
may be the most prosperous in history. 
—F. E. K. 
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HANDY & HARMAN 





Individual 
Preparation 
and Assaying 


By experts in precious 
metals working with 
the most highly per- 
fected equipment. 









Send your next lot to 


HANDY & HARMAN 
Bridgeport, Conn. 


Service Plants— 


Providence, R. I. 
Fulton and Gold Sts., New York City 
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HOOVER & STRONG. Inc. 


the precious metals. When you have anything in the 
above line to sell, TRY US. 
Amount of the Check that Counts.” 




















Precious Metal 
Te Scrapo SD 


The S. S. White Dental Mfg. 
Co. has always stood for 
the utmost fairness in the 
purchase of precious 
metal scrap. 
Send us your next lot 
of scrap or sweeps 
for assay and 
be assured of a 


just return 


SS 


The S. S. WHITE DENTAL MFG. CO. 


Industrial Division 
152 West 42d St. New York,N.Y. 


Established in 1844 Member of J. B. of T. 


HAVE YOU USED OUR SOLDERS AND ALLOYS? 


Soldering or welding with the Hoke-Jewel. All-platinum 
rings can be made seamless. Soldering can be done close 
to the stone. 














o 22 Albany Street, Ask for free 
Hok e Inc. New York City circular C. 8. 
on 
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From HARRISBURG, PA., comes a letter 
which presents a reason why yon ought to 
trade with H. & S.: 









BUFFALO, N.Y., U.S.A. 





















“We received credit invoice for sweeps to the 
value of $202.12, and check for $20.23, for 
which we thank you. The returns on the 
sweeps fully met our expectations. 














Your White Gold has proved satisfactory and 
we look forward to further transactions with 












you.” 








We Buy and Refine: Old Gold, Gold-filled, Silver, Plat- 
inum, Palladium, Bridge and Amalgam Scraps, Bul- 
lions, Filings, Grindings, Polishings, Bench and Floor 
Sweeps, Sink Settlings and other wastes containing 








Remember “it’s the 









You can make better jewelry and more of it in less time 

















: il - e oS en Quality goods last longet. 


Buffalo Dental Manufacturing Co. 

















Box 979. 








Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of 
selected sheepskin bellows, 
or Up-River Para R 
ber disks. 





1: rere NS 


Send for Catalog B-J 


Jia 





BUFFALO, N. Y. | 
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he (annon Pinion and Its Defects 


BY F. W. HUNT 


0 job that comes to the hand of the 
watch repairer gives him more 
trouble than a poorly constructed center 
post carrying a defective cannon pinion. 
In the days of the keywind watch it 
was a comparatively easy matter to cor- 
rect a loose pinion for when the hands 
were being set, the key pressed the pin- 
ion down to its place and there was 
very little to cause it to work up and 
loosen on the post. 

With the coming of the stem-wind 
watch the problem assumed a different 
aspect for the reason that when the 
hands are being set the propulsive force 
is applied in a horizontal direction and 
if, as is usually the case, the post is 
slightly tapering, the pinion will work 
toward the top of the post in a very 
positive way unless some means be em- 
ployed to keep it down. 

This is usually by means of a slight 
or shallow groove turned on the center 
post and providing the pinion with a 
spring portion in such a way that it 
Presses on the portion of the groove 
that has a reverse bevel. In other words 
it tapers for a short distance toward the 
foot of the post. This will make a 
drawing action that constantly presses 
the pinion downward when in action, 
and at the same time makes the neces- 
sary friction to carry the pinion and 
move the hands forward when the watch 
8 running. 


AN ideal post would be straight and 
cylindrical with a very shallow 
8toove about midway of its height and 
fitted with a pinion having a tongue 
that would press in the groove with 
Plenty of spring to spare. 

uch a pinion has weak points, how- 
ver, and is often found broken as a re- 
sult of hasty or careless removal. The 
temptation to use the thumb-nail to re- 
Move it is irresistible and if the nail 
tomes on the slender tongue it frequent- 

is broken. Some factories make the 


pinion with a double slot running ver- 
tical, which is about the same as a 
tongue with both ends attached. This is 
stronger, but cuts down the springiness 
of the tongue. 

Various other plans have been fol- 
lowed, all with the same end in view, 
namely, to have a moderate amount of 
friction and hold the pinion down to its 
place. I repaired a watch recently that 
had a very effective way of doing this. 
The pinion was fitted in the usual way 
with a thin portion or waist to make 
the spring action and then it had been 
sawed with a small circular saw ver- 
tically to form four springy columns, 
two of which had been bent in to prop- 
erly engage the post at the grooved 
portion. 


HE repairer will do well to remem- 

ber that the waist or springy por- 
tion should be as long as possible and 
sometimes it is possible to increase its 
length by putting the pinion on an ar- 
bor and turning the ends off to make it 
considerably longer. As a matter of 
fact the cylindrical ends of the pinion 
may be quite short for the hour wheel 
has very little pressure at any time. Of 
course it should fit neatly for the hour 
hand is guided horizontally (kept level) 
by these parts. 

In many cases the outer end of the 
post is too large and when the pinion 
is forced down to place the spring por- 
tion is bent outward so far that it can- 
not spring in to clasp the post. Some- 
times the waist is cylindrical and not 
slotted. If nearly correct it may be 
well to put the pinion on a tapering 
brass arbor and file a portion of the 
thin part through or to the broach. If 
the file is a little dull so that decided 
pressure is necessary to make it cut, the 
edges will be forced in enough to an- 
swer every purpose. If it does not, 
other means must be resorted to, such 
as placing it on a tapering arbor or 


broach and bending the lips of the cut in 
a little. 

If the end of the post is much too 
large and forces the waist too far out, 
the end must be reduced and it is not 
necessary to remove it from the watch 
in all cases. If the watch is a cheap 
one we will be justified in filing it down 
a little while in its place. To do this 
the end of the post should rest in a V- 
shaped groove in a filing block held in 
the vise with the seconds post upward. 
Then revolve the movement one full 
round filing the post the while with a 
pivot file. If, now, the pinion slips on 
easily it should be operated on to make 
it clasp the post properly. This will be 
known by the peculiar “Nick” action 
when it slips over the post to its posi- 
tion. 

If in doubt about this it may be well 
to take an old movement from the scrap 
box and experiment on it. 


ENDING in the waist is not always 
the easiest and safest thing to do 
for nearly all cannon pinions that come 
to our hands are tempered to a spring 
temper and occasionally we have to 
draw the temper to make the necessary 
changes and then harden and temper it 
to make it work. This is easily done 
by passing a small binding wire through 
it and holding it in the flame of the lamp 
until a cherry red and plunging in 
water. This makes it too hard of course 
and the lower end should be brightened 
on a piece of fine emery paper. A smalk 
tin box that comes from the materiak 
house half filled with flour of emery 
serves as a temper drawing device by 
setting the pinion in it with the bright 
lower end in sight and heating the whole 
until the bright portion becomes blue 
when the whole should be dumped out at 
once. 
Always place the pinion on a tapering 
broach when bending in the waist with 
the cutting pliers and be sure to bend it 
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Drop us a card 
for particulars 


The top is the same front and rear, so 
that the bench is really two benches in wne. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 


Every worthwhile shop, large or small, 
in the land uses them. The material is 
especially selected with its close-grain, hard 
maple for the to nd then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirable bench for the 
factory, workroom, store or home. Get the 
catalog telling all about them. 


LEIMAN BROS. 










Hard Maple Top 
Work Benches 


metal bottom pans and drawers, filing pin and 
arm rest, one and two-seat sections with de- 
tachable iron legs. 


LEIMAN BROS. 


REVERSIBLE WORK BENCH 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 


23-B WALKER ST., NEW YORK 


Makers of Good Machinery for 40 Years 
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REFINING 


Confidence in 


SERVICE 
Is Represented in 
Our Check 
LJ 
We Reclaim Every 
Grain of Value 


O 


Ontario St. 


E 


Refining Plant 


319 


31 
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CHICAGO 


Sales Office 
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Jeweler 
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THOMAS J. 
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Wabash 


Ask Any Old Time 
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The BUYERS’ 





Price One Dollar 





DIRECTORY 


The Jewelers Publishing Corp., 239 W. 39th St., New York 














ARTHUR T. HAGSTOZ 





T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM 
Refiners and Assayers 
709 Sansom Street, Philadelphia 


Buyers’ Directory 
$1.00 Postpaid 


Jewelers Publishing Corp. 
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too small an amount rather than too 
much. 

The most difficult cases to correct are 
the ones in which the pinion has a good 
friction part of the way and then is 
loose for a short distance. This, of 
course, proves the post to be not a true 
circle and it may be somewhat square 
or oval. After turning the waist as 
long as is safe file the waist through on 
two opposite sides. Then with it on a 
tapering broach set the lips of one side 
in near the bottom of the waist and the 
other side near the top in hopes of get- 
ting a clasping action all the way 
around the post. If the inset portions 
can be made about at right angles to 
each other it will increase our chances 
of getting good action. 


HERE is another kind of arrange- 

ment in which the center pinion is 
drilled through its entire length and the 
center post fitted in it with a gentle 
friction. The cannon pinion in this kind 
must be driven on the post very firmly 
so as to be sure that the post will turn 
in the center pinion instead of the can- 
non pinion on the post. If it does so, 
when setting the watch the hour hand 
will move and the minute hand remain 
stationary. If the cannon pinion is 
much too loose it may be necessary to 
turn a waist on it leaving the walls 
rather thick and setting them in suffi- 
cient to make a firm grip on the post. 

In all cases the friction should be 
even and safe, for no matter how good 
the watch may be in other respects, it 
will be unreliable if the cannon pinion 
is not in good working order. 








The Origin of the Eight-Day Clock 
Movement 


URING the 17th century the eight- 

day movement was developed; clocks 
with minute hands and calendar circles 
were also introduced about this time. 
Much stress was laid on the ornamenta- 
tion of cases. Frosted dial centers were 
introduced and had quite a vogue in 
London for about 75 years. 

About the beginning of the 19th cen- 
tury, art began to give way to com- 
merce in clock making and many com- 
mon looking dials began to make their 
appearance in England. One writer 
claims that the worst proportioned cases 
came from Yorkshire, whose inhabitants 
demanded something massive. 


* * * 


Bracket Clocks 


The so-called bracket clock was made 
in large numbers at the end of the 17th 
century. Their cases were simple but 
well proportioned and were made of 
oak veneered with walnut but still more 
frequently stained black and polished. 
The top was usually surmounted with a 
pierced and embossed brass basket or a 
simple wooden top of the same shape. 
Some beautiful examples of bracket 
clocks were produced. These had pierced 
silver tops and tortoise-shell veneer. 
Much time and labor were spent on 
some of these clocks. 
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Hor Calendar Revision 


Proposed That President Call International Conference ' 


PROPOSAL that the President 

should call an international confer- 
ence with a view to reforming the calen- 
dar was submitted to Congress recently 
by Representative Porter, of Pennsyl- 
vania, chairman of the House Committee 
on Foreign Affairs. Under Representa- 
tive Porter’s plan the agreement on cal- 
endar simplification reached at the con- 
ference would be made effective by trea- 
ties. Appropriation of $20,000 to cover 
the expenses of the conference is recom- 
mended in a resolution introduced by 
Mr. Porter. 


The question of changing the calendar 
has reached the stage in which an or- 
ganized international effort is being 
made by numerous governments to de- 
termine whether public sentiment of the 
several nations approve it. The United 
States was the first to organize an un- 
official committee under the active lead- 
ership of George Eastman. Most of the 
departments of the federal government 
are informally represented in _ the 
membership of this committee, which 
also includes from civil life, besides Mr. 
Eastman, representatives from finance, 
commerce, industry, insurance, railways, 
labor, and the press. 

The committee was formally organ- 
ized on July 9 with George Eastman as 
chairman and Charles F. Marvin, Chief 
of the Weather Bureau, as vice-chair- 
man. Much informative work has al- 
ready been accomplished, and a wide- 
spread and growing sentiment strongly 
in favor of calendar simplification is 
found throughout the nation. 


T is recognized today, said representa- 

tive Porter in discussing his proposal, 
that the calendar belongs to the people 
and that they can change it whenever 
good and sufficient reasons for doing so 
are shown. While the length of the day 
and of the solar year are fixed beyond 
any human control by astronomical con- 
ditions, mechanical devices are neces- 
sary to enable man to count and register 
the passage of time. Clocks and watches 
measure the passage of time in seconds, 
minutes and hours, but a calendar is 
necessary to tally time in the larger 
units of days, weeks, months and years. 
The problem of the calendar is first, to 
arrange these units so as to conveniently 
meet all the civil, commercial and reli- 
gious needs of humanity; and second, 
by means of a proper leap year rule, to 
make the long time average length of 
the calendar year equal as nearly as 
possible to the length of the solar year. 

Public opinion, especially in the 
United States, is rapidly perceiving the 
shortcomings and defects of our present 
time-measuring instrument which has 
been in use with only slight improve- 
ments for nearly 2000 years. Customs 
and traditions, which have heretofore 


opposed, or at least impeded, the consid- 
eration of the simplification of the cal- 
endar, are yielding to an advancing 
wave of popular recognition of the ad- 
vantages of simplification which may be 
had by the process of world-wide adop- 
tion and legalization. 


N the earliest form. in which we can 

trace its history, it was in use in 
Italy before the founding of Rome. 
Originally, it had only 10 months, all 
designated by numbers, but at an un- 
known early time the names Martinus, 
Aprilis, Maius, and Junius replaced the 
number designations for the first four 
months. However, the names Quintilis, 
Sextilis, September, October, November 
and December were retained even up to 
the time of the Caesars, and the last 
four number names still remain, al- 
though not in their proper sequence. 
Romulus adopted the old Latin Calendar 
at the founding of Rome, and his suc- 
cessor, Numa Pompilius, added a new 
month, Februarius, to follow December 
and January another new month to be- 
gin the year. 

When Rome was ruled by the great 
council of 10, the Decemvirs, they found 
it necessary, about the year 452 B. C., 
to shift the place of Februarius from 
the end of the year so as to follow 
Januarius. The effect and purpose of 
these changes was to cause springtime, 
that is, the Equinox, when the length of 
the days and nights were equal, to fall 
at the place favored by the Romans, 
namely, about the 25th of March. 


Four hundred years later the great 
Caesar turned his hand to stabilizing the 
Equinox, and to restore it to the 25th 
of March ordered that the year 47 B. C. 
must contain 445 days. He also added 
a leap year each four year. 


To do him honor for fixing the calen- 
dar, the name of the month Quintilis 
with 31 days was changed to July. The 
Roman rulers and people regarded 
months with odd numbers of days lucky. 

The leap year rule was misunderstood 
and misapplied for several years, caus- 
ing calendar errors which the Emperor 
Augustus corrected, whereupon, cater- 
ing to his pride, the name of the month 
Sextilis was changed to August in order 
that Augustus, too, might be honored 
like Julius. 

August, however, contained but 30 
days, and to increase it to 31. a day 
was taken from February. Then to 
equalize the third and fourth quarters 
of the year, September and November 
were reduced from 31 to 30 days each, 
and October and November increased to 
31 days each. This explains the lawless 
order of the number of days in the 
months of the present calendar. 





(Continued on page 94) 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








United States Patents 
Issue of Dec. 18, 1928 


1,695,407. LIP STICK. Grorcre F. ANDER- 
son, Waterbury, Conn., assignor to 
Scovill Mfg. Co., Waterbury, Conn. Filed 
July 27, 1926. Serial 125,247. 4 claims. 

In a holder for cosmetics and the like, the 
combination of an outer casing, a rotatable 
tube in the casing having a longitudinal slot, 

a cosmetic holder in the tube and provided 

with a projection extending through the slot, 





a helix engaged by the projection for effecting 
a longitudinal movement of the holder in the 
casing, and shoulders on the helix ar- 
ranged for engagement by the projection on 
application of pressure applied to a cosmetic 
carried in the holder to prevent the carrier 
from inward longitudinal movement during 
the use of the cosmetic. 


1,695,462. CHAIN. 
Irvington, N. J., 


REINHARD KoLLMAR, 
assignor to Forstner 
Chain Corp., Irvington, N. J. Filed Sept. 
14, 1926. Serial 135,424. 5 claims. 


An ornamental chain having elongated loop 
links, decoration for said links comprising a 
U-shaped member having a reduced central 
connecting portion, slots formed:in the sides 
of said U-member, an elongated notched bar 
positioned in the loop link and protruding 


4? Yo 
f 





each side thereof, the protruding portions of 
said bar extending into the slots in the U- 
member, the free ends of the U-member being 
seated in the notches of said elongated bar, 
and a ring link engaging the reduced con- 
necting portion of the U-member to connect 
each adjacent elongated link of the chain. 


1,695,505. BRACELET CHAIN. EuGEN 
PRESTINARI, Irvington, N. J., assignor to 
New Jersey Chain Corp., Newark, N. J. 
Filed Nov. 10, 1927. Serial 232,427. 4 
claims. 

A bracelet chain structure comprising a 
series of extendible link units each having a 
guide link formed of sheet stock folded to 
provide front, rear and side walls and a 
narrow connecting neck portion forming part 





of one end wall, portions of the side walls at 
the opposite end of the guide link being 
folded inwardly providing hook-receiving 
pockets, one end of said rear wall being de- 
pressible and arranged to control the entrance 
to said hook-receiving pockets to permit the 
passage of the hooks to and from said pockets 
and a slide link in said guide link having 
laterally extending hook portions shaped to 
enter and leave said pockets in the next 
adjacent guide link when the rear wall 
thereof is depressed. 


1,695,521. LINGERIE CLASP. Frank W. 


Bremm, Milwaukee, Wis., assignor to Otto 
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G. Stoffregen, Chicago, Ill. Filed May 
25, 1927.. Serial 193,970. 3 claims. 


A clasp of the character described compris- 
ing a flat metal retaining loop having a top 





bar, a tongue connected to said top bar and 
projecting laterally therefrom, and a safety 
pin pivotally connected to the tongue. 


1,695,677. VANITY CASE. 
BaRANY, Brooklyn, N. Y. Filed ‘Sept. 
28, 1926. Serial 138,153. 4 claims. 

In a vanity case, a powder compartment 
having a pair of superposed depressible cover 
plates provided with perforations normally 
out of registry but movable into registry by 
relative rotation of one plate on the other, 
said compartment having a side wall, depend- 
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ing peripheral flanges on said plates con- 
centrically arranged with the outer flange 
engaging said side wall, at least one of the 
flanges and said side wall having cooperating 
pin and slot formations arranged to cause one 
of the cover plates to move relative to the 
other to open the perforations when the cover 
plates. are depressed, and spring means for 
pressing the plates outwardly to close the 
perforations. 


1,695,747. CORD WATCH BRACELET. 
CHARLES R. Tost, Centerdale, R. I. as- 
signor to The Hadley Co., Providence, 
R. I. Filed July 5, 1928. Serial 290,290. 
4 claims. 

A watch bracelet comprising a series of 
links pivoted together, the end links compris- 
ing oblong boxes substantially closed at the 
front and sides by the walls thereof and 
each substantially closed at its inner ends 
by the pivotal inter-connection with the next 
adjacent link, the outer ends of said end 
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links being open respectively to receive the 
free ends of looped cords, a back pivoted to 
the sides of each end link near the outer end 
thereof and swinging toward the inner end 
to lock the ends of the cord near the outer 
end of the link, said backs closing the major 
portions of the rear openings in the end links 
approximately flush with the rear edges of 
said sides when in closed positon, whereby 
the frayed ends of the cords are substantially 
enclosed and the cords are gripped at an 


appreciable distance from the tips of their 
frayed ends. : 








Calendar Revision 
(Continued from page 93) 








AESAR’S rule introduced too many 

leap days and caused the date of the 
equinox to retrograde at the rate of one 
whole day in each 128 years. At the 
time of the great church council held 
at Nicea in 325 A. D., the rule for find- 
ing the date of Easter, which rule is 
still in use to this day, was then fixed 
in relation to the 21st of March, the date 
of the equinox at that time. By the year 
1582 the equinox fell on March 11, and 
much concern arose in the churches over 
the false relation between the date of 
Easter by the rule and the actual date 
of the equinoctial full moon. After 
learning that the governments of the 
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principal Catholic States were favo 
thereto, Pope Gregory abolished 
Julian calendar and introduced the p 
ent system of reckoning, designated 
Gregorian Calendar, or New Style. 

To restore the date of the vernal equi.” 
nox to March 21, 10 days were omitted © 
from the year 1582 by making the day 
following the 4th of October the 15th | 
of that month. 

To stabilize the date of the equinox 
by reducing the number of leap years, g 
new rule was introduced to the effect 
that only those century years should re 
main leap years which were exactly di. 
visible by 400. This omits three leap 
year days every 400 years. Neverthe. 
less, we are still having too many leap 
years and the normal date of the vernal 
equinox is now more nearly March 2 
than the 21st. 

Recent very exact astronomical 
studies show that this slight defect of 
the present leap year rule can be easily 
overcome by changing the rule so as to 
drop four leap years in 500. The 
rule may go into effect after the year 
2000, which will be a century leap year 
by both rules. 

When the national committees of the 
different countries reach their conclu. 
sions and if a prevailing desire for cal- 
endar improvement be shown, it will 
then become necessary for an interna- 
tional conference ‘to be called. 


— agreement on Calendar Simplifi- 
cation at this international confer- 
ence would probably take the form of a 
treaty which, when ratified by the dif- 
ferent governments, would become the 
law of each country. This law would 
take care of conversion of dates from 
the old to the new calendar, maturity 
contracts, etc. 

An Act of Congress stating that such 
a calendar would take effect on a certain 
date, simultaneously with all other na- 
tions and probably two or three years 
in advance, would include, as a part of 
it, an adjustment table and would pr- 
vide that dates on existing bonds, mort 
gages, leases, contracts, etc., would be 
automatically changed to the corre 
sponding dates of the new calendar 
determined by the adjustment table; it 
would also provide for the prorating of 
fixed charges—monthly rent payments, 
for example, would be reduced by the 
yearly total being divided into 13 instea? 
of 12 parts. 

































The Italian Government has al- 
nounced that the 10th International 
Sample Fair of Milan will be held from 
Apfil 12 to 27, 1929. The purpose of 
the fair is to show the economic activity 
and industrial progress of Italy and ® 
exhibit products of Italian and foreiga 
origin. Manufacturers and dealers 
40 nations participated in the 18 
sample fair. Information regarding this 
fair may be obtained from the Bureall 
of Foreign and Domestic Commerc) 
Washington, D. C., or directly by a&/ 
dressing the Milan Sample Fair, No. § 
eenatit D. C., Via Amedei, Milaiy: 
taly. oN 


















